PULL 


AMERICAN 


Pharmaceutical 


(UM, 


TMT i 





HIATT A 


LMM 


RUGGIST 


1a ic 


mT 








NEW YORK, FEBRUARY, 1912. 





ISSUED MONTHLY BY 


AMERICAN DRUGGIST PUBLISHING CO. 
NEW YORK, 62-68 West Broadway. 


President. 


As RB: JIELLAOTT 
Editor. 


CASWELL A. MAYO, Ph.G 


YEARLY SUBSCRIPTION RATES, INCLUDING POSTAGE; 
United States, Mexico, Cuba, Porto Rico and the Philippines. 
Canada 
Great Britain 
Germany 
France 
British India 


-$1.00 


Marks 9 
..Francs 10 
Rupeer 10 


ADVERTISING RATES QUOTED ON APPLICATION, 

THe AMERICAN DRUGGIST AND PHARMACEUTICAL REcorRD is issued on 
the third Tuesday of each month. Changes of advertisements should be 
received two weeks in advance of the date of publication. 

Remittances should be made by New York Exchange, post office or 
express money order or registered mail. If checks on local banks are 
used 10 cents should be added to cover cost of collection. The publishers 
are not responsible for money sent by unregistered mail, nor for any 
money paid except to duly authorized agents. All communications should 
be addressed and all remittances made payable to American Druggist 
Publishing Company, 62-68 West Broadway, New York, 








Entered at New York as Second Class Matter. 








TABLE OF CONTENTS 








EDITORIAL COMMENT: 

A Drawback on Exports, 

Telephone Truce, Fifty 
Opium Decision 

Chemotherapy for Malignant Growths, The Makers of Medicines... 

The Man Who Gets Ahead, The Rewards of Chemistiy 

The Apothecary’s, The Drug Markets of the World 

Andere Zeiten, Andere Leute 


DA RBEROES o0, 0 ie-csn sa e-aneneocats 
Trade, The Tentative 


The American 
Years in the Drug 


OxtiNnaL COMMUNICATIONS: 
Standards Suggested for 
, Arny 

he Drug Markets of the World. by 
Phesiolovenl Testing, by Dr. E, M. 


Color the National Formular 
H 


MisceLLANEOUS FORMULAS 
Some NEw PHARMACEUTICAL 
AUTOBIOGRAPHY OF A RETAIL 
Notes, QUERIES AND ANSWERS: 
Keeping Windows Clear in Winter, Preservatives for Canned Vege- 
tables, Infringement of Patent Rights, What Is Bismuth? Sealing 
Wax for Bottle Tops, Patenting Pharmaceutical Apparatus, Test- 
ing the Strength of Vinegar, The Seeds of Xantophyllum 
Lanceatum, Concerning Apples, Antilusin 


PN IRTB 6 16.oa.OeaG s SEO ea G 
Se he eee ee ere eee 64-6 


CoRRESPONDENCE: 

Rebate on Domestic Alcohol Used in Flavoring Extracts.......... 
sUSINESS Bur~p1ng HInTs: 

How Druggists Advertise 

Odds and Ends of Store Management, Frank Farrington 

A Washington’s Birthday Window, by W. A. ae =a eda sds aie 

Show Cards and Show Card Writing, es F. T. Gordon. 

Building Up a Suburban Business 


eo 


THe Sopa Fountain; 

How to Serve Hot Soda Drinks 
PuarMacy Boarp QUESTIONS AND .\ 
Demat ape saa NR inrs “SNNRNIR ola oe CURT ole Ook. # ac Seclda bios nvb Oa we cas 80-92 


REVIEW OF THE WHOLESALE DRUG AND CHEMICAL MARKET 


\NSWERS..... 


Index 


EDITORIAL COMMENT 


The very big internal revenue tax 


which our manufacturers have to 


A Drawback on 
Exports 


pay on alcohol used in making drugs 
and flavoring extracts has been a 
serious drawback in their efforts to sell their goods in competi- 
We have had 


some time provisions under which a rebate is given to man- 


tion with European products in foreign countries. 
for 
ufacturers who use foreign alcohol on goods made for export. 
It has worked a great injustice to our domestic producers of 
alcohol that this rebate has not been allowed on domestic as 
well as on imported alcohol. A bill has been introduced into 
Harrison of 
It should 


meet with the approval of everyone and we can see no reason 


the House of Representatives by Congressman 


New York, H. R. 17678, intended to remedy this evil. 


why this handicap on our export trade should not be removed 


at once. 


In a recent issue we printed a note from 


The American our London correspondent to the effect 


Invasion that the invasion of the United King- 


dom by the United Drug Company was 
was attracting widespread attention in Great 


a topic which 


Britain. A prominent wholesaler in London in a letter to an 
American correspondent has poohpoohed the idea and denied the 
truth of the statement, and he even doubts the British author- 
On this head we can reassure our English 
and that he 


nas not exaggerated the interest felt in the movement is amply 


ship of the letter. 


friend. Our correspondent is a thorough Briton, 
proven by the space which has been devoted to it by the British 
Pharmaceutical Journal, that journal publishing in its issue for 
January 13 an interview with the manager of the London office 
of the United Drug Company, and that very staid publication 
concludes that “Rexall products are evidently going ahead in 
and large factories are in course of 


the 


America, several new 


as 


erection. It is only nine years since United Drug Com- 


pany started operations in America. Commencing with a small 


factory, rebuilding and enlargement became necessary every two 
years. Time alone will show whether the application of these 
American ideas to pharmacy in Great Britain will be charac- 


terized by the success which the Rexall promoters anticipate.” 


page 49. 
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York Telephone 


The officials of the New 
A Telephone Company seem at last to have awakened to 
Truce the fact that the druggists are really in earn- 
est in their protest against the reduction in 

the commission paid to the druggists who have pay stations 
from the 40 percent. paid in Buffalo, the 30 percent. paid in 
Rochester and the 20 percent. paid in New York City to a flat 10 
percent. throughout the state. When the telephone committee 0: 
the New York Pharmaceutical Conference laid the matter of 
protest before the telephone officials on January 23 and made it 
clear that unless adequate compensation was paid the pay sta- 
tions would be put out of all the drug stores of Greater New 
York the company asked for time in which to formulate some 
definite offer. While they could not concede the 30 percent. 
commission demanded by the conference it was inferred that 
a compromise would be offered which could be accepted by the 
druggists without subjecting them to serious loss. The confer- 
ence committee on its part agreed not to canvass for further 
signatures to the conference agreement and the telephone offi- 
cials on their part agreed not to canvass either the drug trade or 
competing lines for the installation of additional slot machines 
on the ro percent. basis. Since this agreement was reached one 
or two cases have been reported in which the telephone com- 
pany seemed to have failed to comply with its agreement. In 
each case, however, a prompt investigation was made ard ex- 
planations forthcoming which have proved conclusively that the 
telephone officials are acting in good faith in maintaining the 
truce pending the arrival at some agreement. The pharmacists 
of Buffalo and Rochester have been firm in their attitude in 
rejecting the offer of a Io percent. remuneration and R. K. 
Smither, on behalf of the Buffalo phaimacists, and H. B. Guil- 
ford, speaking for those of Rochester, have issued a message to 
the public setting forth the druggists’ side of the controversy. 
The summary of the situation is that the retail druggists of 
Greater New York and of the state at large are firmly deter- 
mined that they will not continue to furnish rent, light, heat and 


service for public telephone pay stations unless the teicphone 
this 


company is willing to pay adequate remuneration for 


service. 


A handsome card engraved in gold 
invites the friends of Edgar Dalby 
wholesale druggist, to 


Fifty Years in the 
Drug Trade 


Taylor, the 


attend the celebration of the fiftieth 
anniversary of his business career on February 20, 1912, at his 
home in Richmond, Va. In 1862, when Mr. Taylor as a boy 
took up his life work, Richmond was the seat of war’s alarms. 
The tramp of armed men, the rumble of artillery, and the 
clatter of hoofs echoed along its streets. Grave faced men, op- 
pressed with the cares of a nation struggling to be born, passed 
to and fro. Already the crop of widows’ weeds sown by the 
guns of Fort Sumter was blossoming thickly on the streets of 
Richmond. The luxuries of life were rapidly becoming un- 
attainable, and even the necessities were growing scarce. Drugs 
and medicines were particularly in demand, and such remedies 
as quinine and opium were even then beyond the reach of the 
common people. But in spite of all the alarms and confusions 
of war, the work-a-day world went on in much the old fashion, 
that quickly, and lads who 


children matured more 


except 
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should have been at school or college undertook the tasks of 
grown men either in the counting house or the field. It is a far 
cry from that time of stress and terror to this of peace and 
prosperity, and the fifty years of successful business life which 
are being so beautifully rounded out by Mr. Taylor cover 
periods of anxiety, of turmoil and of toil which younger Ameri- 
cans happily can never know. Out of it all, this fine representa- 
tive of the type of Virginia gentleman has come unscathed, 
with honor, with means and with many warm and loving friends, 
who even if they cannot be present in person will yet be glad to 
join in congratulations on a life well spent in the service of a 
noble calling and in wishing him many years in which to enjoy 


the prosperity he has so worthily won. 


THE TENTATIVE OPIUM DECISION 
HE indications are that the tentative opium decision issued 
by the Board of Food and Drug Inspection providing 
regulations for the interstate traffic in opium, coca and their 
derivatives will be promulgated by the board at an early date 
without material amendment in the form printed in the AMERI- 
cAN Druccist for December, on page 338. The objections filed 
against the ruling seem to have had little effect upon the opin- 
ions of the board. The decision apparently affects only imported 
As a matter of fact, the majority of cocaine is manu- 
The decision, however, can no 


cocaine. 
factured in the United States. 
doubt be construed as applying to domestic cocaine, since it is 
a derivative or preparation of imported coca leaf or crude co- 
caine. The importers’ declaration proposed would be no great 
hardship, as a similar declaration is now made in regard to 
opium. The domestic declarative will be difficult of enforce- 
ment on account of the impracticability of tracing to their ulti- 
mate destinations the particular lots of morphine or cocaine. 
Paragraphs D, E and F of the decision are presumably intended 
to apply only to localities under the immediate jurisdiction of 
the Federal Government, as no provision is made by which 
the transaction of the retail pharmacists in states outside the 
District of Columbia would come within the provision of the 


act. 
Hl, requirement that a skull and cross bones shall appear 
on the labels seems wholly unnecessary and wil] involve 
the necessity of relabeling every preparation now on the shelves 
of the manufacturer or jobber without really furnishing any 
additional safeguard. This is a provision which would have 
a deterrent effect only upon the ultimate consumer, and he is 
amply protected by the labeling requirements of the several 
states. As a matter of fact, the manufacturer and the jobber, 
who are the dealers mainly concerned in the interstate com- 
merce, do not, as a rule, handle the packages which reach the 
ultimate consumer. And the requirement that every label be 
made to carry a skull and crossbones would seem. to incur un- 
necessary trouble and expense without any corresponding ad- 
vantage to the public safety. The use of such emblems, more- 
over, should be restricted to drugs and preparations which are 
violently poisonous, such as corrosive sublimate, corrosive acids, 
etc. Its appearance on so many packages would soon deprive it 
of its present value as a warning to the public. 


W ITH all its objections, and those named above do not cover 
them all, the decision offers.a more reasonable way of 


treating the whole proposition of opium and coca and their 
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derivatives than was proposed in the Foster-Cullom bill. We 
think the decision might be modified without materially de- 
creasing its value, but it seems highly improbable that any sug- 
gestions will be listened to, for the present, at least. The entire 
decision is open to question on the ground of its legality. This 
can be determined in the courts alone, and the courts will, of 
course, be called upon to decide whether or not the decision 
constitutes an expansion of or addition to the food and drugs 
act. We are inclined to believe that the board will not be sus- 
tained in its effort to sustain the decision as it now stands, 


CHEMOTHERAPY FOR MALIGNANT 
GROWTHS 

T was predicted when Ehrlich enunciated his famous theory 
of chemotherapy and substantiated it by the brilliant investi- 
gations ending in the production of arsenobenzol, that it would 
be a matter of time alone when chemists would evolve specific 
chemical antidotes for all parasitic diseases. There was little 
hope at the time that much could be accomplished in the treat- 
ment of new growths by means of this principle, because of the 
fact that the cells of the tumor were supposed to be so closely 
allied biologically to the cells of the host, that it was deemed 
unlikely that substances could be found which would attack the 
one and prove harmless to the other. In spite of this discour- 
aging supposition, Wassermann and his coworkers have suc- 
ceeded in elaborating a substance which is capable of curing 
malignant tumors in mice, either spontaneous or experimental 


in origin, when injected into the body. 


AVING observed that the salts of some of the rarer metals, 

as selenium and tellurium, have a specific affinity for 
tumor cells, they conducted a series of experiments with the 
object of finding some compound of one of these metals which 
could be used so as to exert its destructive action upon the 
tumor cells without harm to the host. Such a compound they 
finally obtained in a combination of eosine and selenium, the 
exact nature of which has not yet been disclosed. It is stated 
that daily injections of this substance into mice suffering from 
carcinoma or sarcoma will cause a softening and disappearance 
of the tumor within ten days, if the tumor is not too large. In 
the case of large tumors a severe reaction is noted, which may 
even prove fatal. This has been attributed to the toxic effects 
of the preducts of decomposition of the tumor. No recurrences 
have been noted in mice in which the tumor has been completely 


cured, although they have been watched for some months. 


HE authors are very conservative in their statements re- 
garding this new substance, and merely claim that they 
have proved that it is possible to apply the principle of chemo- 
therapy to the treatment of new growths. They emphatically 
state that there is as yet no particle of evidence that this. new 
substance would have any effect on human cancer. The public 
has been: disappointed so many times by the final failure of 
each much heralded sure cure for cancer that it can perhaps 
wait with more patience for the outcome of the investigations 
along this line of therapy. Even if the compound described as 
so satisfactory in the case of mice should prove of no value 
whatever when applied to the human subject, it is evident that 
a very real advance has been made in the cancer problem and 
that further researches into the possibilities of chemotherapy 
offer much hope for the future. 
Index 
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THE MAKERS OF MEDICINES 


HE revolution which has taken place in the making of 
medicines during the past half century was made most 
manifest by a gathering held at the Waldorf-Astoria Hotel on 
February 6 and 7. Here were gathered some forty makers of 
medicine, representing a capital of probably fifty million dollars, 
whose annual output probably approximates seventy-five million 
dollars a year in value. Never before in the history of medicine 
has there been such an aggregation of vast interests affecting 
the makers of medicines gathered in one small room. Fifty 
years ago such a gathering would have been impossible. Then 
the individual pharmacist made his own fluidextracts, his tinc- 
tures, his pills, and even his plasters. Then there were no 
biological products used in medicine except vaccine virus. 
Serums were undreamt of. Galenical preparations made direct 
from the drug by the individual retailer had not been replaced 
to the extent they now have been by alkaloids and active prin- 
ciples extracted by chemical manufacturers. Then every phar- 
macist was a manufacturer, even if he did no more than make 
tinctures and pills. Now the pneumatic pill machine makes and 
coats with gelatin a million pills in less time than it took the 
oldtime pharmacist to make a hundred. And it does the work 
on the whole better. The workman who makes quinine pills 
in the modern laboratory does nothing else. He becomes a 
highly specialized expert. The product is uniform and niceties 
of composition and manipulation are worked out in a way which 
could only be done under the modern method of specialization. 


T is futile, though human, to lament the passing of the old- 
time apothecary, with his intimate knowledge of the drug 
from the appearance of the first seed leaf in the field or in the 
garden up to the time when it left his store in the form of an 
infusion or decoction. The regret has no warrant in the ulti- 
mate result accomplished, so far as the medicinal products are 
concerned. The most that the most skillful pharmacists could 
hope to accomplish under the old regime is accomplished under 
the new more expeditiously, more economically and more uni 
formly by the skilled manufacturer. 
UT the field which has,been narrowed for the pharmacist 
in one direction has been widened for him in another. If 
the modern successor to the oldtime apothecary has a scientific 
bent he will find an outlet for it in bacteriology, and in carrying 
out microscopical and chemical investigations for the physician. 
Scientific training, moreover, need not be wholly lost in the 
purely commercial aspects of the business. Indeed, there has 
quite recently grown up a science of commerce, which consists 
in the application of scientific methods to the solution of com 
mercial problems, and the trained exponents of this new science of 
commerce terming themselves efficiency engineers, industrial or- 
ganizers, etc. have shown that even in the smaller details of 
industrial and commercial callings the application of scientific 
principles may be made the basis for material reduction in 


effort and increase in efficiency. While the individual pharma- 
cist may have been the loser by newer developments in the mak- 
ing of medicines, the world as a whole is the better off, and it is 
the type which must profit, even at the cost of the single life. 
E feel sure than this new organization will prove an in- 
fluence for good in the important field which it covers 

and we wish for it an abundant success in its efforts to place 


the making of medicine on a still higher plane. 


page 51. 
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THE MAN WHO GETS AHEAD 

a man who gets ahead is always the man who does a little 
more or a little better work than he is paid for. This is a trite 
saying to older persons, yet it cannot be too strongly impressed 
upon the youth of today, for the one great cause of failure of 
sO many promising young men is that they shirk their duties 
and do only as much as is necessary to hold their jobs. There 
must be something wrong with our modern education when the 
think themselves 


The average 


schools turn out sO many young men who 


above their jobs, yet this is the situation exactly. 


clerk coming into a drug store fresh from a college of pharmacy 
has an exalted opinion of himself and of the amount of knowl- 
edge that he possesses and considers himself too highly trained 
and too much of a professional man to do the menial work of 
a drug store, such as cleaning graduates and mortars, arranging 
stock, keeping things clean, etc. Also, many of these young 
men are so impressed with their importance that it seems an 
act of condescension on their part to wait upon an ignorant or 
poorly dressed customer, and when compelled to discharge this 
(to them) disagreeable task they seldom fail to impress upon 


the customer their superiority. 


HESE are the young men who are always complaining about 


the drudgery and long hours of the retail drug business. 
hese are the kind of clerks that complain most of the small 


pay a drug clerk receives. It is axiomatic that a man will sooner 


or later reach the level of his value in earning capacity, and 


while a good man may have to work for small pay fer a time 


he will eventually get his proper reward. If his present em- 


ployer cannot afford: to pay him more salary some other 


employer that needs just such a man will find him and pay him 


what he is worth. 


D' ING more than one’s job calls for does not 
The clerk who 


always mean 

doing more work of a routine character. 
toils at a desk over books full of figures and works a little later 
than his fellow employees is not always the man who is giving 
more than he is paid for. He may have degenerated into a mere 


human machine, and, like any machine that gives faithful ser- 
vice he will be fed with sufficient oil and fuel in the shape of 
salary to keep him working, and that will be about all he de- 
serves or ever will get. Machines are not wanted nowadays, 
there are too many automatic machines that do the work better 
than men can do it. What is wanted is men themselves, men 
who will put loyalty and brains into their work and not be 


satisfied with just doing the work itself in a routine way. 


| meena is a lot of truth in the saying that the employee 
who is always watching the clock for the end of his task 
is worth just about the salary he gets, and perhaps not that 
much, for the man who watches the clock does not have his 
heart in his work. The man who puts his best into his work 
doesn’t hother with clocks, except to help him get up early, nor 
does he have to, for his work is so well and thoroughly done 
that he always has ample time to do something else and yet 


finish up by quitting time. 


EREIN is a lesson for young men starting out in life as 


drug clerks. Put more into the day’s work than mere 


performance of the tasks that must be done, give 


perfunctory 
cheerful and willing service and strive to do things a little bet- 


ter each time. Give loyalty, for grudging service is always 
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poor, and few things bring firmer friendships and greater re- 
Let 


customers see that their interests are thought of and their good 


wards than loyal service on the part of a young man. 


will desired. The reward will come surprisingly soon. 


THE REWARDS OF CHEMISTRY 
HE Perkin medal, awarded annually for distinguished work 
in applied chemistry by the associated chemical and electro- 
chemical societies of America, was presented on January 16 by 
Prof. Charles F. Chandler to Hermann Frasch. Mr. Frasch was 
a native of Germany, where he was educated as a pharmacist. 
On coming to the United States in 1868 he was placed in charge 
of the laboratory of Prof. John M. Maisch at the Philadelphia 
College of Pharmacy, but soon abandoned pharmacy for the 
wider field cf industrial chemistry. At the early age cf twenty- 
four he evolved a process for refining the paraffin wax obtained 
from crude petroleum, and from that time on took out mumer- 
ous patents bearing on the production and refining of petroleum, 


many of them displaying marked originality. 


ROBABLY his most remunerative work was in the develop- 
ment of processes for eliminating sulphur from the oils 
found in the Ohio and the Canada oil fields, which he did by 
distilling the oil with oxide of copper, which broke up the of- 
This in 


turn was roasted, the sulphur being driven off and the copper 


fensive sulphur compound, leaving sulphide of copper. 


The invention of Mr. Frasch which ap- 
for 


oxide left for re-use. 


peals most to the imagination, however, is the process 
extracting sulphur from the beds in Louisiana 2,000 feet below 
the surface of the earth. This he does by driving a well down 
to the sulphur bed, inserting a double tube, one inside the other, 
and pumping through the space between the tubes a mixture of 
water and air heated under pressure to 335° C. This melts the 
sulphur and drives it up through the inner tube, from whence it 
is pumped at the rate of 500 to 700 tons a day from one well. 
Eight oil burning boilers are used, which consume a million 
barrels of oil annually and heat seven million gallons of water 
The sulphur is shipped at the rate of as high as 1,000 
like 


Under the influence of this addition to the world’s 


daily. 
tons a day and is handled in_ blocks, coal, no barrels 
being used. 
supply the Government of Italy was forced to take over the 
control of the Sicilian sulphur mines, which are now operated 
as a government trust under a marketing agreement with Mr. 
Frasch, with whom the markets of the world are divided The 
development of this sulphur industry was simply an incident in 
his career, however, his main interest being in the Standard Oil 
Company and its refineries. His processes raised the selling 
price of crude Lima petroleum from 14 cents to $1.14 cents a 
barrel, adding $90,000 a day to the income of the well owners. 


A 


forts, and the life story of this pharmacist and laboratory as- 


CALLING which offers such rich reward for intelligence, 


mgenuity and resourcefulness is worthy a man’s best ef- 


sistant at the Philadelphia College of Pharmacy may avell serve 
And 


how much more laudable is such a career in which financial 
success is based upon positive achievement, upon real additions 
to the wealth of the world, than is the career of the average 
multi-millionaire, whose millions are won by legalized robbery 
from the gullible public and unsuspecting stockholders, who 
leave the world the poorer for having lived and whose path- 
way through life is marked by the financial wrecks which have 
heen made in the accumulation of their own millions. 


aS an inspiration to the young men of the present day. 


Index page 52 
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THE APOTHECARY’S 


i x the imaginative mind the shelves of an apothecary shop are 


fairly alive with fertile suggestion. Even a layman can 
scarcely glance at the loaded shelves without at least a sulscon- 
scious impression of the potential power for good or evil which 
is around him, and perhaps a vague wonder as to what far 
corners of the earth were called upon to yield the many colored 
liquors, aromatic powders, and beautiful crystals, here brought 
together. To one who knows, such a query must immediately 
suggest the musk and spices from the strange lands of the 
Orient, the arrow poison from the tropical jungles of Africa, the 


bark from the Himalayan Mountains, 
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‘. his poem, “The Apothecary’s” (irom “The House of 
Orchids,” A. M. Robertson, San Francisco), George Sterling 
personifies the powers for good and evil in the drugs in most 
dramatic manner. His references to habit-forming drugs is a 
most appropriate warning to all for whom the opportunity to use 


them is ever present. 


THE DRUG MARKETS OF THE WORLD 
a the able address delivered before the New York College of 

Pharmacy, and printed in another column, Albert Plaut gives 
an interesting sketch of the drug markets of the world, the com- 
mercial centres where the drugs from all parts of the globe are 


gathered before finding their way 





from Ceylon and from Java, and 


there comes to mind pictures of 


into the general drug trade. It is 


strange peoples and unfamiliar skies 


and seas. 


HE newer biologic products seem 
scarcely less bizarre than the 

“eye of newt and toe of frog. wool 
of bat and tongue of dog, adder’s 
fork and blind worm’s sting, lizards’ 
leg and owlet’s wing” of the three 
witches, and such collections as these 
were no doubt actually found in the 
stores of our pharmaceutical ances- 
tors. In this little vial are all that 
remain of five hundrea million ty- 
phoid fever germs, done to death on 
a water bath and preserved in salt, 
with a dash of the distillate of pri- 
meval forests; here are the lymph of 
a calf, the serum of a horse. the 
sweatbread of a sheep, the venom of 
a serpent, the sting of a bee. Per- 
haps, after all, we can match the 
witches’ list without the aid of our 
grandfathers, but weird as these 
things may seem, each one has found 
its place only after careful study has 
demonstrated its capabilities and 
limitations. Parenthetically, an ex- 
hibition of the philosophic fads in 
use by some of our friends the 
psychotherapists would reveal an 
array quite as fantastical in its way, 


but lacking the saving grace of a well balanced investigation. 


ERE stand a row of chemicals, laboratory born and factory 


bred, surely a prosaic product of commercial enterprise. 





THE APOTHECARY’S. 
By GEORGE STERLING. 


Its red and emerald beacons from the night 


Draw human moths in melancholy flight, 
With beams whose gaudy glories point the way 
To safety or destruction—choose you may! 
Crystal and powder, oils or tincture clear, 
Such the dim sight of man beholds, but here 
Await, indisputable in their pow’r, 

Gredt Presences, abiding each his hour; 
And for a little price rash man attains 

This council of the perils and the pains— 
This parliament of death, and brotherhood 
Omnipotent for evil and for good. 


Venoms of vision, myrrh of splendid swoons, 
They wait us past the green and scarlet moons, 
Here prisoned rest the tender hands of Peace, 
And there an Angel at whose bidding cease 
The clamors of the tortured sense, the strife 
Of nerves confounded in the war of life. 
Within this vial pallid Sleep is caught, 

In that, fhe sleep eternal. Here are sought 
Such webs as in their agonizing mesh 

Draw back from doom the half-reluctant flesh. 
There beck the traitor joys to him who buys, 
And Death sits panoplied in gorgeous guise. 


The dusts of hell, the dews of heavenly sods, 
Water of Lethe or the wine of gods, 
Purchase who will, but, ere his task begin, 
3eware the service that you set the djinn! 
Each hath his mercy, each his certain law, 
And each his Lord behind the veil of awe; 

But ponder well the ministry you crave, 

Lest he be final master, you the slave. 

Each hath a price, and each a tribute gives 

To him who turns from life and him who lives, 
If so you win from Pain a swift release, 

His face shall haunt you in the house of Peace. 
If so from Pain you scorn an anodyne, 

Peace shall repay you with a draft divine. 

The toil and time be now by them surpast, 
Exact the recompense they take at last— 

These genii of the vials, wreaking still 

Their sorceries on human sense and will. 








humiliating to the pride of the 
American to know that New York 
is not numbered among the great 
drug markets of the world, the 
more important of which are Lon- 
don, Hamburg, Amsterdam, Mar- 
seilles, Trieste, Liverpool and Bor- 
deaux. In several of these trade 
is restricted to practically one or 
two allied lines. Liverpool, for in- 
stance, is the headquarters for the 
seed market, Marseilles is the great 
olive oil center, the Amsterdam auc- 
tions practically determine the 
prices of cacao butter and of 
cinchona all over the world, though 
there are also bark sales in London; 
while the drug market of Bor- 
deaux is restricted practically to 
one article, Vanilla beans, and to 
two kinds—namely: the Tahiti and 


the Bourbon beans. 


HILE Mr. Plaut is inclined to 

attribute the preeminence of 
London and Hamburg as_ drug 
market centres to the international 
banking facilities which are found 
there, we think that he overlooks 
what is at least a most important 
contributing factor—namely: the 
shipping facilities of those two 


great commercial centres. In its 


initial stages the handling of drugs is not differentiated from the 


handling of other natural products. The petty trader along the 


Amazon pbarters his hardware, his flour and his cloth with the 


And yet, here we find, when we look with the eye of a scientist, 
the very flower of fancy. The synthesist, father of that yellow 
powder, of this beautiful crystal, penetrates with the imagination 
unknown regions, builds with the mind, and then proceeds to 
follow mind with hand and constructs that which never was 
before. A gift divine is this. And when comes in the element 
of human need, and searching of the unknown for something 
that will meet the need, our admiration goes beyond the mere 
ability to do. What more thrilling romance than the story of 


arseno-benzol and the remorseless pursuit of the spirochete? 


Indea 


Indians, taking feathers, rubber and balsam copaiba in small 
lots, just as the trader in our own Northwest buys senega, furs 
and ginseng. These natural products are not separated when 
they reach the export merchant, and are bought by him for ship- 
ment and go by the most convenient route to that port where 
all the products he has to ship will find the surest, the quickest 


and the highest market. 


ERE the question of banking begins to play an important 
role. The exporter sending a shipment of feathers, 
copaiba balsam and rubber from Para to his commission mer- 
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chant in London or Hamburg can draw on that merchant, 
attaching his bill of lading and realize spot cash for a large pro- 
portion of the amount involved in the shipment through the 
Para branch of a British or German bank. When the goods 
arrive in London or Hamburg they are sold at public auction, 
and however much or however little they may be worth, the 
shipper feels assured that he will not receive less than the 
ruling market value. These three factors, then, are the im- 
portant ones which have made London and Hamburg the world’s 
great markets—ease of access through the existence of numerous 


lines of shipping: facility of exchange, due to the existence of 


branch banks throughout the world, and assurance of a fair 
price for commodities through public auction when they arrive. 
narkets are also characterized by the most 


T HES] [ 

scrupulous honesty and fairness. The drugs are labeled, 
as nearly as possible, in accordance with their real condition. 
If there is dross present in the gum, it is labeled “‘drossy.” 
Samples are furnished on request, and the buyer must bid from 
his knowledge of the drug market and his skill in differentiating 
the different grades of drugs. He may, through lack of knowl- 
edge or skill, get the worst of the bargain, but there is as a 
rule no intentional misrepresentation. 

B UT while New York is not classed as among the great drug 

mz 


arkets of the world, it does occupy a unique position in 





being the greatest market for drugs. When the word goes 
around in Hamburg or London that “America is buying,” in- 
terest is at once aroused and the market assumes a cheerful 
aspect. We live on a liberal scale in America, whether it be in 
the matter of shoes, of hats, of diamonds or of drugs, and we 
buy and use more drugs per capita for ourselves, for our horses 


and for our cattle than does any other nation. 
. 


NDER the influence of the food and drugs act of June 

30. 1906, we are buying also the best drugs in the world, 

and the influence of our restriction against poor quality drugs 
is being felt at the ultimate sources whence drugs come. The 
peasant collectors in Roumania, the Indians of the Amazon, and 
even the slant-eyed folks of far Cathay are beginning to feel 
the influence of our food and drugs act and to realize that it 
will pay them better to use a little more care and a little less 


duplicity in the gathering and shipping of their drugs, for while 
New York is not one of the great primary drug markets of th 
world, it is the entrepot to the greatest drug consuming people 


of the world, and these people will only take the best. 


ANDERE ZEITEN, ANDERE LEUTE 


ONDERING over the almost revolutionary changes which 
have occurred in the conduct of pharmacies within the last 

half century, as a result of which the successful salesman of 
general merchandise, not even remotely connected with drugs, 
has far outstripped the old-time and ethical compounder of 
medicinal preparations, an aged German pharmacist, with a store 
in one of the most populous of the eastern cities in this country, 
writes to a friend in the manufacturing and wholesale branch of 
the business as follows: “Andere Zeiten, andere Leute, andere 
Verhaeltnisse: mit achzig Jahren auf den Schultern, ist man 
fuer die Jugend ein Greis, ein geduldeter Man, trotzdem dass 


der Geist noch jung ist.” 
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OW many other pharmacists endorse this sentiment? How 
many other druggists, still conducting strictly ethical phar- 
macies at the age of eighty, now find, like this old German drug- 
gist, that they are considered veritable patriarchs, so far re- 
moved from the youthful sentiment of the day and modern 
methods that they are only tolerated in their profession because 
of their venerable characters and hoary locks, though they them- 
selves still feel the spirit of youth within them? Truly, with 
Cicero, they may exclaim: “O tempora, O mores,” or in the 
words of this old German  pharmacist-philosopher, “Andere 


Zeiten, andere Leute.” 


ERILY, the times and the people have changed in the retail 
drug business, probably more than in any other business 
enterprise, within the last fifty years. But does it not behoove 
the pharmacist, no matter what his age, to keep pace with them? 
The changes in the methods of conducting the pharmacy may 
not meet with the druggists’ sense of ethical pharmacy; they 
probably do not in many instances, but they are changes which 
have come to stay and the wise druggist is he who conforms to 
the changes and does not fight unnecessarily against them. “The 
times have changed since I started my drug store in 1864,” 
writes the old German pharmacist. “A druggist who then was 
alert and practical made a comfortable living, after paying his 
rent and meeting his obligations to the wholesalers, without be- 
coming a general merchant. He was recognized among his 
neighbors, moreover, as a man of education and skill as a com- 
pounder, but today he has to become a catspaw, or at least an 
agent for others. Although he has to spend many years pre- 
paring to be‘a pharmacist, he must sell the general merchandise 
of others; not the products of his own brain and hands. He 
must become a salesman for the manufacturers of toilet articles, 
cigars, stationery, photographic supplies, fountain pens, fruit ex- 
tracts, confectionery and a thousand and one medicinal tablets 


and proprietary remedies.’” 


ERY true. Most druggists have found this to be the case 
for the last decade, but they have kept abreast of the times. 
It is, of course, much more difficult for an old man to change 
his ways than for a young man, but many old pharmacists have 
managed to conform to the changes and many more are doing 
so every day. There is still plenty of prescription work for all, 
although this branch of the business, which is commonly con- 
sidered the only ethical one, is not as great in some localities as 
it used to be. But what if the days have gone when each -phar- 
macist made a reputation for himself by producing his own 
remedies? Selling the remedies of others is just as profitable 
and in many instances more so. It is hard to harness a Pegasus 
to a plow and expect this Pegasus to work at such menial labor, 
but, when the Pegasus realizes that his only chance to obtain 
oats and a comfortable home lies in doing the plow work, 
he takes to it quickly and effectively, provided he is a wise 
Pegasus. 


HE times have changed in the drug field, but is the phar- 

macist wise to kick against the changes? Is it not wiser 

for him to become a general merchant, in addition to being an 

ethical pharmacist, and thereby gather in the golden harvest from 

the field of general merchandising as well as from that of pre- 
scription compounding? 
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Color Standards Suggested 
for the National Formulary 


Raubenheimer’s Alkaline Phenolphthalein Solution Recommended for Cudbear, and Stevens’ 
Solution for Brown—Neither Adopted by General Committee 
BY. H V. ARNY, Ph.G., Ph.D. 


Professor of Chemistry, New York College of Pharmacy, Columbia University. 


HE first statement that should be made regarding this paper 
is that but little of the work found therein originated with 
the writer, although the paper is largely a result of his investi- 
gation of the many schemes of color standardization suggested 
to him as chairman of a subcommittee on color standards ap- 
pointed by the chairman of the Committee on National Formu- 
lary of the American Pharmaceutical Association. In short, the 
chairman of the subcommittee considered himself as a referee to 
try out impartially the suggested schemes, rather than as an 
originator of new plans, and on this work he prepares the fol- 
lowing report, in which credit is given, wherever possible, to the 
originator of the particular scheme tried out. 
His acknowledgments would be incomplete were he to omit 
mention of the valuable work done by his colleagues on the sub- 
committee—Otto Raubenheimer, of Brooklyn, and L. A. Seltzer, 


of Detroit—who, in truth, did more of the constructive work of ' 


the subcommittee than did its chairman. 

At the meeting of the American Pharmaceutical Association, 
held in Boston last fall, many inquiries were made regarding the 
progress of the color standard work of the National Formulary 
committee, and this informal report answering these inquiries is 
prepared with the approval of Chairman Diehl, of the com- 
mittee. 


Historical 


Standardization of color of liquids in lines of manufacture 
other than pharmacy has been attempted for several decades past 
and a host of ingenious optical instruments (colorimeters) have 
been devised. A discussion of all these is beyond the limits of 
this paper, so those desiring information on the subject are re- 
ferred to Koenig’s ‘“‘Chemie der Menschlichen Nahrungs and 
Genussmittel,” fourth edition, Vol. III, Part I, pp. 129-147, where 
the principle of action and the application of each are fully dis- 
cussed. 

Of these colorimeters two may be mentioned as typical of the 
two classes into which most of these instruments can be classi- 
fied; there are the (1) Rowntree-Geraghty colorimeter, in which 
the liquid to be examined is matched in a special tube against a 
standard liquid contained in a similar special tube (the standard 
liquid being usually a previous sample of the liquid under examina- 
tion), and (2) the Lovibond colorimeter, in which the liquid to 
be examined is placed in a rectangular cell with colorless glass 
ends and matched against a cell with ends of glass of the funda- 
mental colors—red, vellow and blue—or appropriate blends of 
these colored slides; the two cells being inserted in an appropriate 
optical instrument. 

While such colorimeters, notably the Lovibond, are of great 
value in obtaining uniformity of color and are largely used in 
manufacturing industries, such as brewing and in cottonseed oil 
refining, the apparatus is rather expensive, and the National For- 
mulary subcommittee could not, therefore, see its way toward 
giving the use of such a costly instrument its official approval. 

The activities of the subcommittee were therefore directed 
toward a study of the several simple schemes of color compari- 
son proposed, which are clearly within the reach of the purse, 
the time and the stock of the 40,000 retail druggists, for whom 
the Formulary is planned. 

She eddvein delivered before the New Yorker Deutsch-Amerikanische 
Apotheker Verein, February 1, 1912 
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Color Schemes Tried 

1. Matching liquid dilutions of the colors against solids.— 
The activity of the National Formulary subcommittee was largely 
due to the suggestion of Joseph Feil (Bulletin of the Ameri- 
can Pharmaceutical Association, January, 1909) that the National 
Formulary coloring agents, tincture of cudbear, caramel, etc., 
be standardized by matching dilutions of same against litho- 
graphed color charts or dyed papers (similar to Prang charts 
and Bradley paper) to be inserted as a frontispiece in the next 
edition of the Formulary. This scheme, in the hands of the color 
standard committee, proved useless, because of the fact that 
liquids cannot be accurately matched against solids of similar 
tints. 

2. Matching solid dilutions of the colors against solids— 
linding the use of liquid dilutions not feasible, the committee 
conducted an interesting line of experiments in preparing solid 
dilutions of tincture of cudbear and caramel with the white 
insoluble powders of the Pharmacopceia—precipitated calcium 
carbonate, bismuth subnitrate and purified talc. Several samples 
of these three chemicals (from different manufacturers) were 
obtained in order to see if different batches of the same chem- 
ical acted differently with the same color. Remarkably uniform 
results were produced with different batches of the same chem- 
ical, although it goes without saying that the color of the 
alkaline calcium carbonate-cudbear dilution was entirely differ- 
ent from the bismuth subnitrate—cudbear dilution and from the 
talc-cudbear dilution. The solid dilutions used in comparisons 
were made by mixing 1 Cc. of tincture of cudbear with 4 Gm. 
of the solid diluent (or 1 Cc. of caramel with 9 Gm. of diluent) 
ent from the bismuth subnitrate-cudbear dilution and from the 
was matched against such standard solid colors as Prang charts, 
Bradley and kindergarten (colored) paper, colored cotton, wool, 
silk floss, solid water colors, and finally painted boards. 

The main difficulty experignced came from the fact that the 
tint of the diluted powder could scarcely be matched against the 
standard tints of the colored materials used. For instance, 
despite the large variety of purchasable shades of silk em- 
broidery floss, none were found which exactly matched the 
peculiar tint of the cudbear solid dilutions. More fortunate, 
however, were efforts toward matching these dilutions against 
painted surfaces. E. C. Holton, chemist of the Sherwin-Wil- 
liams Company, of Cleveland, courteously spent a morning with 
the chairman of the subcommittee searching among the thou- 
sands of pink and of yellow painted samples which the company 
keeps as matters of record, for matches of the solid dilutions 
and the search was rewarded with much success. The plan of 
inserting as frontispiece of the next Formulary such printed 
slips did not, however, strike the majority of the National 
Formulary committee as feasible, so the plan was abandoned. 
Incidentally, the committee investigated the reproduction of the 
tints by color lithography, but firms in that line declined to 
promise absolute accuracy of tint and called attention to the 
possibility of fading of such lithographed colors. 

3. Dilution of the color until the tint disappears—For in- 
stance, I Cc. of a sample of tincture of cudbear diluted with 
7.500 Cc. water (aliquot dilutions) no longer showed a pink 
tint, and 1 Cc. of caramel diluted with 10,000 Cc. water was 
likewise so attenuated that it was practically colorless. 
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The scheme, however, tried out as ‘‘unknowns,”’ samples of 
definite dilutions, being further diluted by an assistant who did 
not know the original strength, gave on calculation very dis- 
cordant results, and the same “unknown” tried out by an assist- 
ant at different times was reported at different tinctorial values. 

4. bleaching out the color with a bleach of assayed strength. 
—This plan, suggested by Mr. Raubenheimer, was tried with a 
standardized solution of chlorinated soda on tincture of cudbear 
and caramel, but could not be recommended, as the amount of the 
bleaching solution required, varied according to temperature and 
length of time that the color and the bleach were left in contact. 
Another scheme tried was the titrating of the diluted color into 
an assayed aqueous filtrate from chlorinated lime, until a per- 
manent tint was obtained, the fixture permitted to remain stand- 
ing over night, and, if then bleached, more of the diluted color 
The results of sixteen assays of the same cudbear dilu- 
tion, from which the alcohol was driven off to prevent formation 
of chloroform, with the same chlorinated lime filtrate (represent- 
ing 1 Gm, of 18.5 percent. chlorinated lime), showed that this 
0.185 Gm. of chlorine bleached from 100 to 125 Cc. of a cudbear 
dilution, each 100 Cc. of which represented 10 Cc. of the tincture 
of cudbear N. F. which we used. While these results suggested 
better figures if the scheme was further practised, the fact that 
chlorinated lime solution did not satisfactorily bleach out cara- 
mel solution, led to an abandonment of the plan by the subcom- 
mittee, 

5. Matching dilution of the color against a standard solution 
of same tint——This scheme, of course, was one of the first that 
appealed to the committee as feasible, but investigation showed 
execution of the pian in some respects as difficult as any of these 
plans enumerated above; first, because each substance has its 
own peculiar nuance, and, secondly, in the cases where the tint 
of cudbear or of caramel was approached by some chemical, it 
was almost impossible to get an accurately standardized solution 
of the match fluid. The subcommittee’s first experiments were 
with red and brown aniline dyes, and, thanks to firms in that 
line, those dyes most closely simulating the red of cudbear and 
the brown of caramel were placed at our disposal. None of these 
dyes, however, sufficiently approached the tints we were seeking 
to match, and they were therefore abandoned. 

For cudbear the following matches were tried: 

(a) One percent. solution gold tribromide acidulated with 
hydrochioric acid. This solution was found to match a I5 per- 
cent. dilution of the tincture of cudbear N. F. (tincture, 15 Cc.; 
33 percent. alcohol, 85 Cc.), but, in the opinion of the majority of 
the committee, the match was not close enough to justify its 
reconimendation. The same was true of 

(b) Volumetric Iodine Solution (one-tenth normal to one- 
fiftieth normal.) 

(c) Standard Orcein Solution. The red principle of cudbear 
can be purchased, and the two samples so obtained were found 
on dissolving in 1 percent. ammonia water, evaporating almost to 
dryness and then diluting with water to 1 to 40,000 to yield red 
liquids of equa! tinctorial power, which matched a 1 percent. di- 
lution of tincture of cudbear N. F. 

The orcein plan met with the writer’s strong approval, but 
was voted down by the other members of the subcommittee be- 
cause of the uncertainty of uniformity in tinctorial power of 
commercial orcein of the present and of the future. 

(d) Alkaline Phenolphthalein Solution, This plan, suggested 
by Mr. Raubenheimer, met unanimous approval of the subcom- 
mittee as the most feasible scheme of matching cudbear yet pro- 


added. 


posed. The standard solution consisted of 1 Cc. Phenolphthalein 
T. S. (U. S. P.), 2 drops Solution of Potassium Hydroxide 
U. S. P., and water to make 100 Cc. Against this was to be 


matched the dilution consisting of tincture of cudbear, 1 Cc.; 
I percent. ammonia water, I drop; water to make 150 Cc., or a 
sufficient quantity to make the same tint as the standard phe- 
nolphthalein solution. In the writer’s experiments with three 
samples of tincture of cudhear, “a” had to be diluted to 170 Cc., 
“b” to 250 Cc., and “‘c” to 240 Cc. before the tint was reached. 
Moreover, the matching was so sensitive that when experiment- 
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ing with unknowns the difference in tint between a 
(froin same tincture) of 1 to 240 and 1 to 250 could be detected. 

As to caramel, the only feasible matching liquid in the hanis 
of the subcommittee was a caramelized fluid prepared from pure 
sugar, with careful regard for temperature and similar factors. 
lhe standard solution suggested by Professor Stevens was pre- 
pared by heating 0.5 Gm. sugar in a test tube in a sulphuric acid 
or liquid petrolatum bath at 210° C. for twenty minutes, after 
which the caramelized mass was diluted with water to make 
250 Ce. Stevens’ Standard Solution, representing a dilution of 
burnt sugar of I to 500, was matched against four caramel dilu- 
tions—I to 100, I to 200, I to 420, and I to 450 respectively—and 
this plan of matching met the unanimous approval of the sub- 
committee, 

The Ehrlich Standard is based on the employment of a 
detinite brown substance (Saccharan C,.H,.,O,) prepared by 
Prof. Felix Ehrlich, of Breslau, by caramelization of sugar in 
vacuo and purification of the caramelized product. Dr. Ehrlich 
recommends the use of a solution of this saccharan (1 to 10,000) 
as an international standard for caramel, but correspondence 
with him by the subcommittee brought the response that as vet 
he has not succeeded in having the production of saccharan 
placed on a commercial basis; hence this plan is still in abey- 
ance. 

Ammoniated Glycyrrhizin—The use of ammoniated giycyr- 
rhizin as standard brown was suggested, tried and abandoned, 
as four samples obtained from four different sources showed 
four different tints. 

The Menge modification of the Stevens Caramel Sclution 
(A. J. P. 83 (1911) 113) consists in caramelizing sugar by ad- 
dition of a diluted sulphuric acid (2 Ce. of U. S. P., 1.84 acid 
to 24 Cc. water), then heating on water bath, and finally neu- 
tralizing with alkali. This scheme in the hands of the writer 
and of his students led to a less uniform brown tint than did 
the Stevens Solution, some samples representing 0.5 Gm. sugar 
to 130 Cc. fluid, giving the same tint as another sample repre- 
senting 0.5 Gm. sugar tc roo Ce.; the same sugar, diluted acid 
and alkali being used in the several operations. 

Nesslerized Ammonia Solution—Matching against a Ness- 
lerized ammonia solution has been suggested by F. A. Upshur 
Smith (A. J. P.. 83 (1911) 411) since the subcommittee handed 
in its report and has not yet been tried by the writer. 

Before closing the question of matching against liquid dilu- 
tions it should be stated that vessels used in comparison should, 
of course, be of clear glass and uniform in size. Nessler’s test 
tubes and Blake prescription bottles were used, and one of 
these latter not only gave good results, but was found in some 
respects the, most satisfactory vessel. In more accurate work 
the use of a colorimeter of the Rowantree type would be indi- 
cated, but the subcommittee considered that they were endeav- 
oring to solve the problem for the average pharmacist, who de- 
sired approximate rather than exact results, and that without 
the use of expensive appliances. 

6. Matching a liquid dilution of the against colored 
glass—This, the principle of the Lovibond tintometer, was sug- 
gested pharmaceutically by Joseph Feil, who matched cudbear 
solution against ruby flash glass and caramel against a similar 
brown glass. This matching (the dilution in a narrow Blake 
bottle) can be easily accomplished, and that within surprisingly 
narrow limits, by securing from the local glass dealer pieces of 
glass of the nuance desired and then preparing a more or less 
concentrated dilution of the tincture of cudbear or of caramel 
to match the particular piece of stained glass used. This 
scheme is therefore the most practical for the individual drug- 
gist to use in standardizing his successive batches of tincture 
of cudbear and of caramel, but the subcommittee’s attempt to 
put the plan on the basis of national uniformity was unsuccess- 
ful. Of course it was realized that no manufacturer of stained 
glass could foretell the exact nuance or intensity of the particu- 
lar batch of glass, but correspondence with manufacturers both 
of this country and of Europe brought out the surprising fact 
that there seems to be no standard of classification of the tints 
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of the finished glass. This explains the cost of the model tinted 
glass plates used in the Lovibond tintometer, each of which 
means the careful sorting of each consignment of glass plates 
received. In view of this lack of uniformity this scheme of 
standardization was reluctantly abandoned by members of the 
subcommittee. 
General Conclusions 

From the several schemes of standardization described above, 
the subcommittee recommended as standards the Raubenheimer 
alkaline phenolphtalein solution for cudbear and the Stevens 
Solution for caramel, but the National Formulary committee, 
as a whole, at the meeting held in Boston last fall, after an 
afternoon of earnest discussion, decided to omit color standard- 
ization from the forthcoming edition of the National Formu- 
lary, not so much because of the lack of reliability of methods 
recommended as because of the fact that such untrodden paths 
seemed scarcely safe for a national legal standard. The wisdom 
of this decision was seen even by the members of the sub- 
committee, enthusiastic though their work had made them, over 
the feasibility of color standardization in general and of sev- 
eral of the suggested schemes in particular. All of these schemes 
are therefore now presented for public consideration, that each 
may be tried out by those to whom they appeal. 


Personal Conclusions 

Speaking in an entirely personal capacity, the writer insists 
that color standardization is bound to ultimately prevail, and 
that by international assent. In fact, he knows of no more 
important topic for discussion before the pharmaceutical sec- 
tion of the approaching congress of applied chemistry than 
this question of international color standards. : 

We know that musicians by international agreement have 
solved the standardization of the musical note, and while this 
was a simpler problem than color standardization, eventually 
color standards will also be adopted. Already the textile manu- 
facturers have a basis of comparison, as set forth in such books 
as Schultz-Julius, and if this is the case, why cannot the stained 
glass manufacturers adopt a similar system of classification? 
Were this done the matching of colored fluids (and of the 
colors from which such fluids are derived) could be accom- 
plished without recourse to expensive colorimeters. The writer 
believes that for the retail pharmacist the problem of color 
standardization will be solved by the use of standard tinted 
fluids. Whether the standard eventually accepted will be on 
the type of the Raubenheimer pink solution or the Stevens 
brown; whether it will be made for cudbear from a standard 
orcein solution or for caramel from a standard saccharan solu- 
tion (the orcein and the saccharan prepared to conform to a 
certain color standard agreed to by the few manufacturers 
preparing same), or whether some more scientific basis of 
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standard tinted fluid be devised, time alone can tell, but the 
fact still remains, color standardization, like truth, in all its 
manifestations, will ultimately prevail. 


Insects Used in Pharmacy 


While pharmacists still follow the practices of their fore- 
fathers in using insects or insect products in pharmacy, at least 
some effort is made to obtain the active principle in a purified 
and constant form. Cantharidin is an example of an insect 
product, and formic acid and alkaline formates, which now have 
quite a vogue in the treatment of certain affections, may also be 
said to be indirectly an insect product, having originally been 
obtained from ants. The cure of rheumatism by subjecting the 
patient to the stings of bees may also be cited as an example, 
the cure in such cases probably being due to the effect of the 
formic acid contained in the secretion of the poison gland 
attached to the bee’s sting. As modern investigation shows 
that certain animal products possess powerful properties and 
effects, perhaps our ancestors were not so wrong after all in 
prescribing certain insects for various ailments. Undoubtedly 
such prescribing rested in a large degree on experience and 
observed results, which is not so different after all from modern 
methods of prescribing. Some of the insects formerly used cer- 
tainly contained some active principle. Thus, a powder made 
from burnt bees was worked into a pomade and used as a hair 
restorer; here is formic acid. Beetles were dried and powdered 
and given as a diuretic; cantharidin. Crickets were given as an 
aperitive and our old friend the bedbug was recommended as a 
cure for insomnia when made into pills with Barlic; here possibly 
is the dawning of the Hahnemannian theory of “like cures like.” 
The author of this remedy naively suggests that as fleas may be 
more easily swallowed than the larger insect, they may be given 
to children instead. If like cures like, there may be some reason 
in this remedy, as no two forms of animal life are more effective 
in producing sleeplessness when alive and active. Flies were 
recommended as a cure for ophthalmia, usually in the form of 
a decoction made by boiling the dried insects with water. But 
for pure naiveté of belief and direction few of the old recipes 
equal that of Marcellin (A. D. 1335), who at that time enjoyed 
quite a reputation as a physician. He, too, used flies for the 
treatment of diseases of the eyes, but in a manner that did away 
with necessity for apparatus and complicated processes, his 
instructions being as follows: Catch an active fly, hold him in 
the left hand and repeat three times the name of the ophthalmic 
patient; then place the fly, still living, in a silk bag and tie it 
around the patient’s neck with a red cord; this insures trans- 
ference of the disease to the fly, and when it dies the patient will 
become well. It does seem a pity that more of the present day 
fakirs are not students, as they could find many ingenious 
suggestions in the writings of the old masters. 


Index page 57. 


— 


si Di MSI AAD it RA ATEN LIE ELIT ORL OEE IIE 











38 AMERICAN DRUGGIST AND PHARMACEUTICAL 





RECORD. 


The Drug Markets of the World 


Trade Follows the Cash—Banking Facilities Important Factor—London Leads the World—The 
Free Port of Hamburg—Bordeaux a One Drug Market—New York the Great Consuming 
Market—Decreasing Supply of World Drugs—Low Prices Will Never Come Again 


BY ALBERT PLAUT, NEW YORK 


|’ is manifestly impossible for me to speak exhaustively or 

in detail of so vast a subject as the drug markets of the 
world in a short talk, such as | shall give this evening. I shall 
not touch at all upon the most important aspect of the subject, 
statistics, but shall merely give you a general idea of the way 
the business in crude drugs is conducted in various parts of the 
world. 

The drug business does not differ materially from the busi- 
ness in other natural products; all are carried on in pretty much 
the same way. 

The most important drug market of the world, as you all 
know, is London, and the reason for this is not hard to find. 
People who have goods for sale primarily want prompt cash 
in return for their commodities. London being the financial 
centre of the world, drafts on London are honored in all parts 
ot the world, and this being the case, it was bound to follow 
that London should become the great international drug market. 
No matter where goods may be produced, the owner, if he 
sends his merchandise to London, gets cash in the currency of 
his own land as soon as the bill of lading is signed by the 
captain of the vessel that takes the goods. Many ways have 
been proposed to increase the foreign commerce of New York; 
it is a pet subject with our national legislature, our chambers 
of commerce and our other commercial organizations, and com- 
mittee after committee has been appointed to devise ways and 
means to do this. Foreign commerce is nowadays not con- 
ducted through the mails. Goods are bought and sold by cable. 
Transactions are completed long before the steamer that carries 
the bill of lading and the invoice has left port. Our foreign 
commerce will never be increased materially by the aid of ship 
subsidies. 

Another important factor is habit; peopie who have been 
accustomed to shipping their goods to a certain port for decades 
and centuries would have to be offered specially great induce- 
ments to get them to change their methods. London has been 
doing this kind of business for so long and in so satisfactory a 
manner that it is extremely difficult to get it away from there, 


although some of this business has been diverted to other 
centres of trade. 
In ancient times the trade in drugs, as in fact all trade, 


centred around the borders of the Mediterranean. The Atlantic 
was not navigated until late in our present era, but along the 
shores of the Mediterranean commerce had flourished for thou- 
sands of years before New York was in existence, and the trade 
in drugs, spices and perfumes formed a very important part of 
that commerce. In those Alexandria and Venice were 
the two important drug markets, and in the Pandex of the 
Emperor Justinian we find a list of import duties levied at the 
custom house of Alexandria on various commodities, chief 
among which were drugs and spices. 

International commerce is chiefly in the hands of the British 
and the Germans; that of all other nations by comparison is 
insignificant, and consists mainly of trade with their immediate 
neighbors or with their colonies. Only the British and the Ger- 
mans can justly claim to engage in general international com- 
merce, and it is owing mainly to the fact, as I stated before, 
that they offer better financial facilities to shippers than other 
nations do. They establish branch banks, and you will find such 


times 


1Address delivered before the New York College of Pharmacy on Janv- 


ary 17, 1912. 


branches in all the principal ports of Mexico, Central America 
and South America, as well as throughout the Eastern world. 

London receives the products of the British East Indies, 
South Africa and a large share, the largest share, of those of 
China, Japan, Egypt, and the British West Indies. Hamburg is 
headquarters for the products of Germany, Norway, Sweden, 
Russia and, to a considerable extent, for those of South and 
Central America. Hamburg is also an important factor in 
Mediterranean products. 

London receives drugs as follows: 

From the East Indies: Senna, nux vomica, cardamoms, aloes, 
columbo, cannabis indica, dragon’s blood, citronella oil, gum 
tragacanth, gum myrrh, and spices. 

From South Africa: Aloes, arrowroot, buchu, and quince 
seed. 

From China: Rhubarb, cassia, cassia oil, nutgalls, 
oil star anise, musk, and antimony. 


star anise, 
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From Japan: Camphor, camphor oil, menthol, and capsicum. 

From Egypt: Gum arabic and senna. 

From the British West Indies: Aloes, arrowroot, and lime 
juice. 

From Arabia and Persia: Tragacanth, asafoetida, colocynth, 
and gum myrrh. 

From South America: Ipecac, sarsaparilla, coca, cinchona, 
balsam copaiba, and balsam Peru. 

I have made no attempt to be thorough in compiling this 
list. I am only naming some of the leading articles. 

Hamburg is headquarters for the following drugs: Codliver 
oil, cantharides, lycopodium, ipecac, camphor, cinchona, balsam 
Peru, sabadilla, flowers, ergot, isinglass, wormseed, sarsaparilla, 
menthol, balsam copaiba, coca, and the roots, and seeds culti- 
vated in Germany. 

You will notice in these lists that there are repetitions. This 
merely indicates that one market is not in absolute control of 
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such articles, but that the same class of goods is shipped both 
to Hamburg and London. In fact the competition among the 
various centres is very keen. It would surprise you to know 
on how small a margin of profit the business in crude drugs 
is being conducted. Our eminent financiers in Wall street would 
not float a railroad bond issue on the same margin of profit 
on which these commission merchants handle commodities, the 
value of which is so comparatively small. 

The third largest drug market of the world today is Mar- 
seilles. Of course this port is headquarters for Mediterranean 
products, the products of southern France and those of the 
French possessions in India. Marseilles is the principal market 
for olive oil, rapeseed oil, gentian, cochineal, henna, rose leaves, 
majoram, savory, sesame oil, anise, cumin, lavender flowers, 
orangs peel, eucalyptus, thyme and for the essential oils used 
in this country. 

Next in importance as a drug market is Amsterdam, which 
is headquarters for coca, cinchona, gum benzoin, nutmegs, cas- 
sia fistula, Dutch cocoa butter, cocoa, cubebs, mace, areca nuts 
and Caraway seed. 

After Amsterdam comes Trieste, a very large market for 
Mediterranean products and those of Asia Minor. Chief among 
these are gum arabic, gum myrrh, olive oil, insect flowers, cuttle- 
fish bone, gum mastic, styrax, sage and bay leaves. 

Leghorn is an important market in a few items only, namely, 
olive oil, castile soap, orvis root and juniper berries. 

Bari in Italy specializes in olive oil and anise seed. 

Messina in Sicily is headquarters for the Messina essences, 
oil of orange, oil of lemon and oil of bergamot, and also ex- 
ports manna and orange peel. 

Bordeaux in France has the unique distinction of being the 
most important market for just one article, vanilla beans. All 
the beans grown in the French islands in the Indian Ocean are 
traded in there. 

Liverpool is peculiar in being headquarters for seeds of all 
kinds including anise, fenugreek, fennel, canary, corriander and 
dill. 

Business is conducted in varying ways at the different places. 
In London we have the Royal Exchange. The drug merchants 
and brokers and representatives of foreign houses meet there 
daily at about 11 o’clock, say “how-do” to each other, talk over 
the weather and are pleasant and sociable but very little actual 
business is transacted there. Drugs are sold in London chiefly 
at the fortnightly auction sales, at which the commission 
houses which receive consignments from all parts of the world 
offer these goods at public auction to the highest bidder. The 
articles offered for sale are advertised about a week before the 
time of sale, and samples can be seen at the warehouses also 
about a week prior to the time of sale. The goods are bought 
as a rule by brokers; these brokers generally represent only one 
house in any one country. For instance, a broker will repre- 
sent a house in America, one in Russia, one in Germany, one 
in Holland and one in Austria; in other words, their clientele 
is divided in such a way that the interests of their principals 
do not conflict. They get orders to buy certain goods, the 
price is either left to their discretion or a price limit is given 
by their principals, and they are paid a brokerage by the buyer, 
differing in that respect from the way brokers conduct their 
business in this country, where they work for the buyer without 
compensation, being paid by the seller. At these auction sales 
40 or 50 or 60 brokers assemble—each man with a high hat— 
and the goods are offered in the way with which we are all 

familiar—they are knocked down to the highest bidder. Fre- 
quently they are offered at an upset price; if there is no bid 
received above this price, they are withdrawn from the market 
and thereafter disposed of at private sale. While there is no 
law bearing on the subject, this has been the custom since time 
immemorial, and it is a guarantee to the shipper that his mer- 
chandise will not be slaughtered, will not be sold below the 
market price, because it has been offered at public sale free to 
all comers; it virtually does away with the possibility of collu- 
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sion between the consignee and some buyer whom he may wish 
to favor. 

Hamburg has a real drug exchange; the one in London is 
more of a social affair than a business institution. In Hamburg 
the exchange meets at 1 o'clock, and every broker is compelled 
to remain there until 2 o'clock, and if he gets there aiter I 
o’clock a small fine is imposed. Each broker has assigned to 
him in the magnificent. building a post or pillar near which he 
stands: Meier is at post 11, Muller at post 8, Schulz at post 12; 
everybody knows where to find each one. From the fact that 
they do not meet until 1 o’clock, they will have been able to re- 
ceive and digest their cables from foreign correspondents, to 
post themselves as to market conditions, and even to draw 
samples of different lots which may have been offered to them. 
They come to the exchange prepared to do business, and it is 
pleasing to the pride of an American when he sees the effect 
that follows the news, “America is buying.” It is a well known 
fact that the people of the United States are the largest drug 
consumers on earth. We use more drugs per capita than any 
other nation, civilized or uncivilized, and when those who are 
not familiar with this fact bring forth statistics that, for in- 
stance, the quantity of opium imported into the United States 
in so much more per capita than for Germany or Belgium, and 
then draw the conclusion that everything above the proportion 
consumed by Germany and Belgium is used for illegitimate 
purposes, I say that these men do not know that we have the 
happy faculty of consuming drugs to a degree which no other 
nation does; not only we, but our animals. We dose our cattle 
and our horses to an extent that is unknown in Europe. 

One of the things which has made Hamburg such an im- 
portant market is its free port; there goods can be stored for 
an -indefinite period without the payment of import duty. The 
warehouses there are constructed in the most practical manner. 
On one side are roadways where trucks can load and unload, 
and on the other side are canals where lighters can load and 
unload, which helps to make the port charges of Hamburg very 
reasonable compared with those of London and other ports, 
and these port charges form a very important item in the ex- 
pense connected with the business. Hamburg has an advantage 
there that no other port possesses; heavy merchandise, I believe, 
is handled at less expense than at any other place. These ware- 
houses are let either to individual tenants, who hire them by 
the year, or anyone can store in this free port any quantity of 
merchandise at a low rate, at so much a barrel a month, etc. 
All the larger drug houses have their own warehouses, hired by 
the year, in this free port: 

The goods which are shipped to Amsterdam, the more im- 
portant ones at least, are offered at public auction. but the 
Amsterdam auctions are conducted in a different manner; a 
manner strange, perhaps, to most people in the United States, 
and in my opinion better calculated to bring a higher price to 
the seller. They sell goods there at auction by a method called 
“inscription”; that is to say, the buyer hands in a sealed bid 
and the man whose bid is the highest gets the goods. He does 
not know what his competitor has bid; he is completely in the 
dark in this respect. It has happened that we have bought 
goods there at a lower price than the price which we were 
ready to pay, and again that goods for which we thought we 
were offering the top notch figure escaped us, much to our 
chagrin. ‘The goods offered at the auctions are stored in ware- 
houses, and samples may be drawn long before the time of sale, 
so that brokers may mail them to their foreign principals. For 
instance, cinchona bark is offered, samples are drawn, the goods 
assayed, and the samples mailed to us. Then we make our 
selection and put in our bid through our broker by cable. 

Now, as to our own city. New York is in one respect the 
most important drug market in the world. It is the biggest 
distributing market. More goods are distributed from New 
York directly to the consuming trade than from any other place, 
and prices are dependent more on the conditions of the New 
York market than on those of any other one point. I have 
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remarked betore how happy the Hamburg people feel when 
they hear that New York is buying. 

The price of natural products depends on the supply and 
demand, and while the question of demand—which I use in the 
sense of consumption—is pretty well established, the matter of 
supply is a subject of great fluctuation. When, to name a 
concrete example, the weather in the North Atlantic is stormy 
during January, February and March, and in consequence the 
fishermen are hampered in catching codfish, or when the weather 
is unusually cold and the fish do not come up in time, or when 
it is too warm and they go north too early, the catch of cod- 
ish is diminished, and it is, therefore, the business of the well 
informed buyer to keep posted as to these conditions. Now, we 
here in New York aim to get all that information (and we do 
get it pretty accurately) and we buy or not, according to the 
information which we receive, based on our experience. The 
fact that we are such large consumers makes New York, to an 
extent that few people can understand, an all important 
factor in fixing prices. If we, here in New York, deem it ex- 
pedient to buy and send in our orders, those orders affect the 
market decisively. If we hold back in New York, the demand 
is reduced in a greater degree than if the falling off came from 
any other source. New York makes the market throughout the 
world in a much larger number of articles than one imagines. 

In former years New York was the most speculative drug 
market in the world. We had a large number of brokers here 
whose sole occupation was the selling of round lots of drugs 
from one speculator to the other. This is to a great extent a 
thing of the past, and only a few of these brokers are left. 
Speculation in drugs in the sense of cornering the market is a 


very 


thing of the past. 

The prices of drugs in general have increased materially, and 
our indigenous drugs have more valuable, and 
In former years most of our crude 


even become 
this is bound to continue. 
drugs came from Germany; women and children and all the un- 
employed collected drugs. If they could make 50 cents a day 
during the comparatively short time when drugs can be collected 
they were very well satisfied. The peasants, when not actively 
employed in farming, also collected drugs. A considerable part 
of the population had no fixed employment, and they made a 
few groschen or thalers by collecting drngs. But as the coun- 
try developed industrially, all these people found employment 
and the number of people who collected crude drugs 
diminished, and those who continued were paid better for their 
Teday very much fewer drugs come from Germany, and 


in factories, 


work. 
the less prosperous countries, Austria, Russia, Roumania, Bul- 
garia, ete., furnish a large share. In our country a large num- 
ber of our colored population in the South formerly added con- 
siderably to their income by the collection of crude drugs. This 
is also a thing of the past; they find better paying emplovment. 
This 1s not confined to the blacks alone, but to the “poor whites” 
in the South who were also engaged in a large way in the col- 
lection of crude drugs. Indigenous drugs have advanced very 
much and will never again sell at the low prices which pre- 
vailed heretofore. Aside from the curtailment of production, 
caused by industrial development, the ruthless manner in which 
crude drugs have been collected usually involving the destruc- 
tion of the plant, is an important factor in the increase of 
values. South Carolina used to ship more crude drugs than any 
other state in the Union, but is now shipping only a very small 
percentage of the quantity it formerly produced. I see only one 
remedy, and that is the cultivation of drugs. Conservation is 
impossible; you cannot enact laws to prohibit the collection of 
certain drugs except in certain months. The Department of 
Agriculture is doing splendid pioneer work under the supervis- 
ion of Dr. True, in the direction of cultivation. It surprised 
me when Dr. True recently in my office showed me samples of 
the drugs which his department had grown in Florida, South 
Carolina, Oregon, Texas and other places. This, though, is 
another story. I only touch upon it as it has a bearing on the 
commercial end of the business. 
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In conclusion, I want to say that the buying and selling of 
crude drugs is a very fascinating business. Aside from the 
speculative end, which is attractive to all merchants, the scien- 
tific side appeals to everybody that is at all interested in his daily 
work, The man that deals in shoes or buttons or jewelry or 
umbrellas does not and cannot take the same interest in the 
merchandise which he sells that the dealer in crude drugs does. 
The latter is confronted with ever changing conditions, aside 
The field is unlimited; he can buy and sell in 
earth; he comes in contact with people of a 
of more culture than the average merchant 
be importer, manufacturer or distributer. 


from mere price. 
all parts of the 
higher type and 
does, whether he 
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The Heart Tonics of the Digitalis Series 

By E. M. Houcuton, Pu.C., M.D., 
Laboratories of Parke, Davis & Co., 
Mich. 
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(Continued from page 7.) 

In the AmericAN Druccist for January I gave an outline of 
the general method of physiological assay for the heart tonics 
of the digitalis series, based on the quantitative toxic action of 
these drugs toward frogs, when injected into the abdominal 
lymph sac. Tables Nos. I and II show how the dose of the 
unknown and of the standard are varied in order to determine 
the minimum fatal dose (M. F.D.) per gramme body weight with 
the greatest degree of accuracy. The method of converting the 
M. F. D. into figures showing the relative strength of standard 
and unknown have been modified from time to time a: such 
modifications have suggested themselves through new develop- 
ments. 

Table No. III shows results reported at the American Medi- 
cal Association in 1808. 

TABLE I 


OUTLINE OF METHOD OF OBTAINING MINIMUM FATAL DOSE. 
Tincture Strophanthus, U. S. P. 1890. 





Weight, Dose per gramme, Total dose, 
grammes. body weight. 1% Sol. Result. 
Series I— 
16 .0001 -16 Alive 
15 .00015 -23 Alive 
17 .0002 a Alive 
15 .00025* 38 Dead 
Series II— 
16 .0002 -32 Alive 
17 .00021 36 Alive 
15 -00022* 33 Dead 
16 .00023 ~37 Dead 
17 00924 -41 Dead 
Series III— 
16 -00922* +35 Dead 
17 00022 037 Dead 
15 ’ -00022 +33 Dead 
16 .00022 +35 Alive 
17 00022 °37 Alive 
Standard, 
Series IV— 
16 .00016* -26 Alive 
16 90016 -26 Dead 
16 .00016 26 Dead 
17 .00016 +27 Dead 
18 -00016 -28 Alive 
-00016 16 
Strength of sample is - = — of the standard = 72 percent. = 465 
.00022 22 
heart tonic units (H. T. Us.) per Ce 
*M. F. D. of this series. 


Originally the strength of the unknown was adjusted directly 
from the M. F. D., found by diluting or concentrating the un- 
known until the M. F. D. was the same as the M. F. D. of the 
standard tincture. Perhaps this is as good a method as any, 
but it seemed wise to modify the method so the strength of the 
product could be stated in figures without fractions. Accord- 
ingly, in a paper read before the Section of Pharmacy at the 
International Congress ot Applied Chemistry, meeting in Lon- 
don (May 31, 1909) (Lancet, June 19, 1909), I stated that “it 
would be important to adopt a ‘heart tonic unit’ as a means of 
expressing the physiological values, the number of such units 
per gramme or per Cc. to be derived directly from the normal 
minimum fatal dose of the given preparation.” 

Such a “heart tonic unit” was defined, but its size was sub- 
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sequently increased and defined in a paper by Mr. Hamilton and 
the writer at the August, 1909, meeting of the American Phar- 
maceutical Association (American Journal of Pharmacy, Octo- 
ber, 1909) as follows: “Ten times the normal minimum fatal 
dose (M. F. D.) per gramme body weight of frog of the injected 


TABLE II. 





OUTLINE OF METHOD OF OBTAINING MINIMUM FATAL DOSE. 
Tincture Strophanthus, U. S. P. 1890. 
Weight, Dose per gramme, Total dose, 
grammes. body weight. 1% Sol. Result. 
Series I— 
16 -0001 -16 Alive 
15 .00015* «83 Dead 
17 -0002 -34 Dead 
15 00025 -38 Dead 
Series JI— : 
16 + 00013 -21 Alive 
17 00014 +24 Alive 
15 .00015* az Dead 
16 -00016 -26 Dead 
17 .00017 2 Dead 
Series IJI— 
16 .00015* 24 Dead 
17 - 00015 -26 Dead 
15 00015 +23 Dead 
16 00015 24 Alive 
r7 00015 26 Alive 
Standard, 
Series IV— 
16 - 000001 32 Alive 
16 .000001* ~g2 Dead 
16 - 000001 «Sa Dead 
17 . 000001 +34 Dead 
18 . 000001 -36 Alive 
(.000001) <I 
The strength of the sample is, therefore, 100,000 = 
(.00015) 00015 


= 666 H. T. U. per Cc., or 100 percent. of standard tincture strophanthus; 
in round numbers, 650 H. T. U. 


*M. F. D. of this series. 


drug properly diluted for the standard preparation is considered 

as a heart tonic unit (H. T. U.), consequently the number of 

H. T. U. in a given cubic centimetre of a preparation of the 

heart tonics is equal to one-tenth of the quotient obtained by 

dividing 1 by such M. F. D.; that is, the number of H. T. U. 
TABLE III. 


STANDARD TINCTURE STROPHANTHUS 5 PERCENT., 
U.S; PF: T1860. 


M. F. D. Tincture Strophanthus. 
Prepared from samples of drug bought on American market. 

Lecce cescvesecvecses -OO0015 Ee ee ee -O0015 

Ie ere eae -00026 See e See ore ei ere water -00022 

Oe ay Seer eer - 00015 Be Paes ceaw cess -00017 

ee ree eee -00012 Ta Svn.w ae sie nds cele. s 8 -00016 

eR ee ee ee ei -00013 Zececseresecessece -OOOI5 

ADs iwies oro cele Wet -OOO15 Cee ee te i ae ei oe -00025 

2 Ee RI aR nL TE -00010 iia 5 Spintec cea org heron - 00033 
Average M. F. D. = .00017 = 588 H. T. Us. per Cc. 
Standard proposed for U. S, P., seventh revision, = 600 H. T. U.s per Cc. 
Standard proposed for U. S. P., eighth revision, = 1200 H. T. U.s per Ce. 


in each cubic centimetre of fluid is one-tenth of the reciprocal 
of the M. F. D. To illustrate: If the minimum fatal dose of 
a given drug per gramme body weight of a frog is found to be 
equivalent to 0.01, then the given substance, assuming that it 
belongs to the group of heart tonics, would contain 10 heart 
tonic units: 


1 


M. F. D: 





<= 39 = 16 8. T. v. 
0.0! 

DEFINITION: A heart tonic unit (H. T. U.) is ten times 
the normal minimum fatal dose per gramme body weight of 
standard test frogs kept under proper test conditions. This 
rule can be applied to any of the heart tonics as a means of 
expressing such values in whole numbers. 

It is to be understood that the H. T. U. is a measure of 
toxic value, although such toxic values may be translated 
directly into therapeutic values, based on the U. S. P. aver- 
age dose or any other dose, but there is great discrepancy 
in doses for the preparations of different members of the 
series. 

Table No. IV gives the standards that have been adopted 
as our laboratory results seemed to warrant and the date of 
adoption : 
TABLE OF STANDARD PREPARATIONS OF THE HEART TONICS. 
Converted 


into 
Name of standard. Adopted. M. F. D. BH. T..0. 
Digitalis, F. E., U. S. P., 1890.. 1898 0.0015 66 
Squill, F.. E., U. S. P., 1890.... 1907 0.0012 83 
Strophanthus, Tr., U.S. P., 1890 1897 0.00015 666 
Convallaria, F. E., U. S. P., 1900 1900 0.00025 400 
Rhizome and roots. 
Index 
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Each standard preparation was chosen only after many tests 
had been made under varying conditions and represented in 
activity what was believed to be a first class product prepared 
from first class drug of average strength. How closely these 
standards approximate the strength of preparations as prepared 
by standard methods in large lots for commercial purposes may 
be judged from the results compiled by my colleague, Mr. Ham- 
ilton, from our laboratory manufacturing records. All these 
lots were assayed since 1901. The records of assays made pre- 
viously are not available, as they were accidentally destroyed 
in a laboratory fire. 

Table No. V (I).—It should be observed that this table does 
not apply to fluidextract digitalis, U. S. P., 1900. Repeated tests 
made with the menstruum for the fluidextract of digitalis adopted 
in the last U. S. P. convince me that a serious mistake was 





TABLE V. 
FLUIDEXTRACT DIGITALIS, SEVENTH REVISION. 
Minimum Percent. 

No. fatal dose. Units. of standard. 
.0008 125 192 
.0009 111 170 
-00095 105 161 
-OOI0 100 154 
-OOI! g! 140 
+0012 83 130 
.0013 77 118 
. 0014 71 110 
-OO15 66 100 
.0016 62 95 
i rer ere eee -OO17 58 90 
Ci acsscawareehenake ee .0018 55 85 
Rarararniae gee aca mack Siena .0019 §2 80 
Gincc: ss creiarereva-sus'eiaiacd ew aea. .0020 50 77 
ee oes -002T 47 72 
Wlasacats 2 whet ath aad Gre ses .0022 45 70 
eer ere erie ee ee ee -0024 42 63 
Pi ioscrmaioine orwene ume -0027 37 57 
severe eerersecsesrseses +0030 33 50 
Tere Eree Core rere er ea +0031 32 49 
| -0032 31 48 
Dave) ava. Gre Waals ehuyuacaers 4-8 +0035 28 43 
Wis. av era eye ore e615 hierar meer .0066 15 7 23 
Bi aiosvik sorale teen einige as .0075 13 20 

Summary—Fiutdextract Digitalis, Seventh Edition. 
Minimum T. Us 
fatal dose. per Ce. 
Standard adopted in 1898. ........cseesse0> .00Ts 66 
Average for 87 samples tested since 1901.. ..... 71 
Proposed standard for U. S. P., seventh 

WIN soko how Saas GN oan 244 eens or 65 


made by the Revision Committee, who evidently did not have 
any physiological assays made to determine whether the change 
was a wise one, as not only is the activity of the freshly pre- 
pared fluidextract less, but it deteriorates more rapidly. 

Table No. VI shows in another way substantially the same 
facts as regards digitalis as in Table No. (1). 

TABLE VI. 
RESULTS OF ASSAYS OF SAMPLES OF DIGITALIS LEAVES 
SUBMITTED FOR PURCHASE. 
Fluidextracts Made According to U. S. P., Seventh Revision. 


Twelve consecutive lots Twelve consecutive lots tested 
reported, 1909. during 1910. 


Percent. H. T. Us Percent. H. T..U.s 
of standard. per Ce, of standard. per Ce. 
100 66 “150 99 
80 50 110 73 
120 80 118 78 
75 50 82 54 
125 82 110 73 
200 132 70 45 
75 50 140 92 
60 40 125 82 
70 46 92 61 
100 66 75 50 
125 82 60 40 
75 50 115 76 


Average for twelve samples, 
66 H. T. U.s per gramme of drug. 
Average for twenty-four samples, 67 
Activity compared with the proposed 


Average for twelve samples, 
68.4 H. T. U.s per gramme of drug. 
H. T. Us per gramme of drug. 
standard: Minimum fatal dose 


per 
gramme, 0.0015 = 66 H. T. U.s per Ce. of fluidextract. 
Table No. VII, Squill, shows analogous results for fluid- 


extract of squill, U. S. P., 1890. In a paper published in the 
Journal of the A. M. A. (May 12, 1906), I pointed out that the 
acetic acid menstruum adopted by the 1900 U. S. P. was very 
much inferior to the alcoholic menstruum displaced. In conclud- 
ing the paper it was stated: “From these results we may con- 
clude that acetic acid is not so satisfactory a menstruum a 
alcohol for making a fluidextract of squill. The therapeutic 
results obtained from the use of fluidextract of squill (United 


s 


page OI. 
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States Pharmacopeeia, 1900) will be variable and considerably 


less than would be expected from the use of the 1890 prepara- 


tion. It would seem desirable that physicians in prescribing 
TABLE VII. 
FLUIDEXTRACT SQUILL, SEVENTH REVISION. 
Minimum 

Xo fatal dose. Units. Percent. 
.0006 166 208 
Rs . -0007 142 177 
6. .0008 125 156 
4 +0009 ITI 138 
z .0010 100 125 
I -OOI! gI 112 
8. +0012 33 104 
.0013 77 96 
-0014 71 90 
-O015 66 82 
-oo16 63 79 
3 .0018 55 690 
I -0019 52 65 
-0022 45 56 
2 -0024 42 53 
3- -0025 40 50 
-0032 31 39 
I - 20035 28 35 
.0038 26 33 
0040 25 31 
2 -0950 20 25 
i. -0056 15 23 
“e .0065 15 19 

Sur , Fiuidextract Squill, U. S. P., Seventh Revision. 

Minim um as Bs. 4) 

fatal dose. per Cc 
Standard adopted in 1901..............+++. 0012 83 
Average for seventy-seven samples..........  e..es 80 

Proposed standard for U. S. P., seventh 
yr ree ree ee ret Pee park 80 
squill should indicate that they desire om preparation of the 


United States Pharmacopceia, 1890, when they wish to obtain 





the usual therapeutic action of squill.” 

(To be continued.) 
MISCELLANEOUS FORMULAS 
Pilulae Opii, Digitalis et Quininae 
Pilis of Opium, Digitalis and Quinine. Nienteyer’s Pills for 
Phthists. 

PE BID oo non te ced baere ree 1. Gm. 
Digitalis, in fine powder ..6.5 Gm. 
CO | i nee 6.5 Gm 


Mix the ingredients thoroughly and make into a mass by the 
addition of sufficient clarified honey. Divide this into 100 pills. 
Syrupus Papaveris 


Syrup of Poppy Capsules 
Poppy capsules, deprived of seed and 


ae ee ee 100 Gm 
Tenens Ne ees Fee ee re 850 Gm 
Distilled water, a sufficient quantity to 

MEP! a xn owas bSeaul ee bins seat ee ese 1000 Cc. 


Loosely pack the ground poppy capsules in a suitable per- 
colator and gradually pour boiling distilled water till the drug 
is exhausted. Heat the percolate to boiling for two minutes, 
then concentrate on the water bath to 500 Cc. in which to dis- 
solve the sugar. Add sufficient distilled water to obtain 1000 
Ce. of product. Strain while warm and bottle at once. Syrup 
of poppy capsules should be kept in small vials completely filled 
and stored in a cool place 


Syrupus Ammonii Hypophosphitis 


Syrup of Ammonium Hypophosphite. 
Ammonium hypophosphite ......... 32.5 Gm. 
Diluted hypophosphorous acid ....... 2. Cc 
SPERERONE SMD cei smb ea bin bi5:< bios 100. Ce. 
Glycerin : (itassax® MO Sot. 
Compound spirit of ‘vanillin. a ede ash 2 in 
Syrup, a sufficient quantity to make..1000 Cc. 


Dissolve the ammonium hypophosphite in the distilled water, 
add the diluted hypophosphorous acid, filter and then add the 
glycerin, compound spirit of vanillin and sufficient syrup to 
make the product measure 1000 Cc. 


Tinctura Opii Crocata 


Tincture of Opium with Saffron. Sydenham’'s Laudanui. 
fe et, ee 100 Gm. 
Saffron, in No. 20 powder ........... 25 Gm. 
Saigon cinnamon, in No. 60 powder.. 6 Gm. 
Cloves, in No. 30 powder .... : 6 Gm. 
Diluted alcohol, a sufficient quantity to 

make .1000 Cc. 


Triturate the drugs | in a mortar with an “equal bulk of clean 
sand, then rub them to a smooth paste with a portion of the 
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diluted alcohol and transfer the mixture to a percolator in 
which has been placed a plug of purified cotton and which is 
tightly stoppered. Rinse the motar with a portion of the diluted 
alcohol and transfer the washings to the percolator. Add suffi- 
cient of the menstruum to leave a stratum of liquid above the 
drugs, cover the percolator and allow it to macerate for two 
days and then percolate until 1000 Cc. of tincture is obtained. 
Tinctura Cocculi Indici 
Tincture of Fish Berry. 


Tincture of Cocculus Indicus. 


Cocculus Indicus, in No. 30 powder.. 100 Gm. 
Diluted aicohol, a sufficient quantity to 
EE hb os waust es sasengeckauosu sear 1000 Cc 


Moisten the ground cocculus Indicus thoroughly with suffi- 
cient diluted alcohol, pack it firmly in a cylindrical percolator 
and pour on enough of the menstruum to saturate the drug and 
leave a stratum of liquid above it When the liquid begins to 
drop from the percolator, close the lower orifice, cover the per- 
colator and macerate for six hours. Then allow the percolation 
to proceed slowly, adding from time to time sufficient diluted 
alcohol until tooo Cc. of tincture is obtained. 

The use is almost entirely for external application to de- 
stroy vermin. 

Tinctura Delphinii 

Tincture of Larkspur. 
Larkspur seed, in No. 30 powder 100 Gm. 
Alcohol, a sufficient quantity to make. .1000 Cc. 

Moisten the powdered larkspur seed with a sufficient quan- 
tity of the alcohol and pack it firmly in a cylindrical percolator 
and pour on enough alcohol to saturate the drug and leave a 
stratum of liquid above it. When the liquid begins to drop 
from the percolator, close the lower orifice, cover the perco- 
lator and macerate for six hours. Then allow the percolation 
to proceed slowly until tooo Cc. of tincture is obtained. Rarely 
used internally but is commonly employed externally to destroy 
parasites. 


Tinctura Passiflorae 


Tincture of Passion Flower. 


Passion flower, in No. 20 powder .... 200 Gm. 
Diluted alcohol, a sufficient quantity to 
BER ees ee ee aan ewes heme 1000 Cc 


Moisten the passion flower with a sufficient quantity of di- 
luted alcohol, pack it evenly and firmly in a conical percolator 
and pour on enough of the menstruum to saturate the drug and 
leave a stratum of liquid above it. When the liquid begins to 
drop from the percolator, close the lower orifice closely over 
the percolator and macerate for six hours. Then allow the 
percolation to proceed slowly, pouring on sufficient diluted al- 
cohol from time to time until 1000 Cc. of tincture is obtained. 


Tinctura Pulsatillae 
Tincture of Pulsatilla. 


Pulsatilla, in No. 30 powder ......... 100 Gm 
Alcohol 
Water, of each a sufficient quantity to 

POS Dt. coat phe Raa aia vaca e winnie eer 1000 Cc 


Mix 750, Cc. of alcohol with 250 Cc. of water and moisten 
the pulsatilla with a sufficient quantity of this mixture, pack 
firmly and evenly in a conical percolator and pour on enough 
of the menstruum to saturate the drug and leave a stratum of 
liquid above it. When the liquid begins to drop from the per- 
colator, close the lower orifice, cover the percolator and macer- 
ate for six hours. Then allow the percolation to proceed slow- 
ly, pouring on sufficient of the menstruum of alcohol three 
volumes, water one volume, until 1000 Cc. of tincture is ob- 
tained. 


Tinctura Sabalis et Santali 


Tincture of Saw Palmetto and Santal. 
Sabal, granulated or crushed, in No. 1 


PWRON 8 is ecu ces Aiea SE Om 200 Gm. 
White santal wood, in No. 60 powder 65 Gm. 
Alcohol 
Water, of each a sufficient quantity to 

TE Die ee te et Rae PAD ere AA 1000 Cc 


Mix the sabal and santal wood and moisten the mixed drugs 
with a sufficient quantity of a menstruum composed of alcohol 
four volumes, water one volume and then pack firmly and even- 
ly in a.cylindrical percolator and pour on enough of the men- 
struum to saturate the drugs and leave a stratum of liquid 
above them. When the liquid begins to drop from the per- 
colator close the lower orifice. cover the percolator and macer- 
ate for two days. Then allow the percolation to proceed, 
slowly, pouring on more of the same menstruum from time to 
time until tooo Cc. of tircture is obtained. 


Index page 62. 
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Formaldehyde Dentrifice 


Formaldehyde is recommended for use in dentifrices where 
positive antiseptic effect is to be produced, but its irritating 
effects render a satisfactory preparation difficult of manufacture. 
A French pharmacist reports that the use of menthol in the den- 
tifrice not only masks the odor of the formaldehyde but also 
neutralizes its irritating effects. A saponaceous basis with about 
20 per cent. of alcohol is recommended as giving most satisfac- 
tory results, saccharin or glycerin being used for a sweetening 
agent. As a flavoring agent a combination of menthol, oil of 
wintergreen and vanillin may be used. In making liquid denti- 
frices containing formaldehyde care must be observed not to use 
an excess of soap, as in course of time the formaldehyde will 
cause a precipitation, or in extreme cases, even cause a coagula- 
tion with certain soaps. Pure castile soap is the best soap to 
use in all dentifrices, liquids, paste or powder. 





A Normal Drop Apparatus - 


According to the German Pharmacopceia a “normal drop” is 
defined as one-fifteenth of a grain of water. Various droppers 
have been devised to meet the requirements thus set forth. A 
dropper manufac- 
tured by Hugerschoff, 
of Leipsic, after the 
design of Dr. Kunz- 
Krause, is described 
in the Apotheker- 
Zeitung, of Novem- 
ber 4, 1911. The il- 
lustration shows the 
construction of the 
apparatus. It is stated 











D.R.G.M. iar : 
6B FRANZ HUGERSHOFF that it is physically 
LEIPZIG. impossible to  con- 
= struct a dropper 
: which will give the 


same size drop, whether the receptacle is full or nearly empty. 
Che Kunz-Krause dropper furnishes uniform drops until it is 
about half empty. 


A New Breast Cap 


A new breast cap, designed by Dr. Stern, of Frankfort 
(Miinch. Med. Wochenschr., 1911), is shown in the accompany- 





ing illustrations. It is constructed entirely of rubber and may 
be sterilized by boiling. When adjusted by pressure over the 
central part the cap stays in place, being held by the atmos- 
pheric pressure, as the air within the hollow rim B has been 
partially forced out. As a prophylactic measure or as a pro- 








tection in the case of sore nipples, or when the nipples are 
poorly developed, the contrivance will be found of value. It is 
handled by the firm of Viol & Uhlmann, of Frank fort-on-the- 
Main, Germany. 
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Economical Photographic Paste 


A cheap and very adhesive paste that is easily prepared and 
has the merit of keeping indefinitely may be made by the fol- 
lowing method: Mix one pound of best white dextrin with 
enough cold water to make a smooth, creamlike paste, adding 
the water in small quantities at a time; stir in about a dram 
of oil of cloves, wintergreen or sassafras, and make the mix- 
ture up to 10 fluidounces. Place in a clean saucepan and boil 
until perfectly clear, then pour into wide mouthed jars to cool. 
It sets into a firm, white paste, of which very little is needed 
for affixing labels, etc. 


A New Ampul Filler 

A new ampul filler, designed by Dr. Keseling, is described in 
the Pharmazeutische Zeitung for November 25, 1911. It is said 
to enable one to fill from 250 to 300 ampuls an hour without 
any difficulty after a little practice. The illustration shows the 
manner in which the apparatus is constructed. A glass cylinder 
(1) serves as a container for the fluid which is to be used. This 
is covered with a glass cap to prevent the access of dust. At 
the lower end of the container is a narrow tube (2) which is 
elbowed (3) and at the end of which is placed the exhaust ap- 





FILLER 


A NEW AMPUL 


paratus (4). The piston (6) is hollow and will contain just 
the desired amount of fluid, usually 1.1 Cc. The fluid enters 
through the opening (5) on turning it to the right. The handle 
(9) of the piston is hollow and connects with a small rubber 
bulb. In order to fill the hollow space (6), the cock (9) is 
turned about 90 degrees. The ampul is then placed under the 
outflow tube, the cock (9) turned back, and the rubber bulb is 
lightly pressed. The fluid flows easily in a small stream into the 
ampul. During the filling of the chamber (6) the air escapes 
through the opening (16) by way of the tube (17) to the cham- 
ber (18). This is for the purpose of catching the small quanti- 
ties of fluid that might be carried out with the air. It can be 
removed and emptied. The principal advantage of the apparatus 
is said to be the rapidity with which the ampuls can be filled. 
It is made by Wachenfeld & Schwarzschild, of Kassel. 
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The Autobiography of a Druggist 


BY JAMES A. SYMINGTON, Ph.G. 


1 tae 


merchandising end of the business forms the topic of the current instalment of Mr. Syming- 
ton’s autobiography, which will be read with interest and we feel sure with profit by many 


readers. Mr. Symington comes very near the danger line in his dealing with the subject of souvenirs 
7 Ss h z J 


and cut prices. 


Both these means of increasing trade are fraught with grave danger in the demorali- 


zation of business, but he seems to have hit upon the happy mean which brought results without de- 


moralization. 


We can hardly commend this departure, but must give the facts. 


(Continued from Page 9) 


the business caused me a good 
The question was: Would it be 


better to sell many 5 cent packages and to earn the usual re- 


Hi merchandising end of 

many sleepless nights. 
turns on them or would it be advisable to push the greater 
quantity package at a relatively smaller profit? On side 
of the argument was the point that the majority of the cus- 
tomers generally asked for 5 cents’ worth or 10 cents’ worth 
of such household articles as Epsom salt, Rochelle salt 
and it required neither time, salesmanship, nor arguments to 
hand out the size package called for and let it go at that. On 
the other side of the argument was the point that if we could 
sell a pound of a drug costing us, say, 20 cents a pound at 
one sale jor 30 cents, we made an immediate profit of 10 cents, 
had to handle the article only once, avoided loss by repeated 
overweight and handling, a thing almost unavoidable in selling 


one 


c., 


the same in seven or eight 5 cent packages, we gave our cus- 
tomers better 
wrapping 


value for their money and saved extra boxes, 


paper and time 


number of packages. 


for putting up a larger 
We made a tentative trial of the large 
We obtained some pound cartons, put up one 
or two 1 pound packages of the articles generally termed coun- 
ter sale goods, and when a customer called for 5 cents’ worth 
of such and such a drug we brought out the two packages, 5 
cent size and pound size, and explained to the customer how 
by buying a 


necessary 


package method. 


pound at a time they could save anywhere from 
A few were induced 
and we found that it was comparatively easy to edu- 
‘ate our customers to the purchasing of the larger size package. 
Of course, our cash receipts jumped up and we naturally ex- 
pected that eventually we would have to experience a reduction 


25 to 100 percent. on the purchase price. 
to try it, 


the fact that our customers 
would be stocked up and would not have to repeat the purchase 
of the 
disappointed in 


in our counter sales by reason of 
But we found ourselves agteeably 


our gloomy expectations, for far from reducing 


same article soon. 
the number, of our sales we found that they gradually, slowly 
but surely increased. for this. In 
the first place. the people. having a larger stipply at lessened 
cost of the article on hand, were more liberal in its use, and the 
repurchase became a matter of more frequent and more regular 
the customers who purchased the pound 
package proved the best advertising medium we could get. A 
woman 


There were two reasons 


necessity. Secondly, 
who had tried the pound package system, meeting her 
neighbor with a 5 cent package of one of these household neces- 
sities, would never f 





ail to tell her: “Why don’t you buy a pound 
package of this? I always buy a pound at a time at Syming- 
it is so much handier and cheaper, you know.”  Incident- 
ally it gave her an opportunity to show off to her neighbor that 
she did not mind the extra outlay required to purchase a pound 


ton’s: 


and her neighbor generally follows suit—and a new 
customer made. We found that selling in pound 
lots enabled her to buy most of our bulk chemicals in larger 

thus saving first cost of the 
Once we had proven to our own satisfaction that the 


at a time 
was also 
quantities, considerable on the 
article. 
selling of the larger package was more advantageous to our 
customers as well as to ourselves, we went in heavily for this 
rchandising. We pushed pills and tablets in hun- 


class of me 


dreds, and everything which could be put up advantageously in 
larger sized handy packages was so put up and pushed to the 
limit. Every three months we instituted “Special Bargain Days.” 
On such occasions we could lower the standard prices ou these 
package goods a few cents each, always, of course, leaving our- 
selves a fair margin of profit, and offered as a special induce- 
ment something which would appeal especially to our women 
patrons. At one time we gave away a quarter pound package 
of standard 80 cents candy with every 50 cents purchase, another 
time a lady’s vanity bag was the inducement offered, still an- 
other time a serviceable clothes brush was the attraction, and 
so forth. These sales were heavily advertised, commencing the 
campaign about two weeks ahead of the sales day. At one time 
we had in the window a large sign, covering the entire width 
of the window, as shown below: 





On Saturday, February 3, we wiil give one of our 
usual valuable souvenirs with every fifty cent pur- 
chase. ASk for a circular inside. 





The circular, thousands of copies of which were distributed 
throughout the neighborhood, was a four page folder and con- 
tained this matter: 

First page of circular: 

[HIRD Is SOUVENIR Day 
AT 
Up-To-THE-MINUTE PHARMACY, 
Cor. Prosper and Push Avenues. 
Second page of circular: 
To Our Patrons AND FRIENDS—GREETINGS : 

It ig ever our aim to give our customers the best 
possible value for their money. This is our every day 
policy. Occasionally we can go into the drug market 
and buy goods in such large quantities as to enable us 
to shade even the low prices generally obtaining in our 
stores, thus giving our customers the advantage of our 
quantity purchase savings. 

Next Saturday is one of these “melon cutting’ days. 
Of course, in order to make a profit we have to turn 
our money over quickly. 


FEBRUARY THE 


Sy MINGTON’S 


To induce our patrons to as- 
sist us in so doing we are offering as a special induce- 
ment a quarter pound of ———-—’s High Grade Candy, 
retail price, 20 cents, absolutely free with every 50 cents’ 
purchase made in our store on that day. 

The following prices will prevail: 

The third page of the circular contained a list of priced 
articles, such as sodium bicarbonate, 7c a pound; rochelle salt, 
29c a pound; boracic acid, 17¢ a pound, etc., etc. 

Fourth page of circular: 

We take this opportunity to again thank our custo- 
mers for their patronage and to assure them that: we 
deeply appreciate their confidence. 

Our prescription department. which is conceded to 
he the best equipped of its kind in this city, will not in 
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any way be interfered with by the rush of the “special 
sale day.’’ Our prescription department is entirely sep- 
arate from the store proper, and our highly trained and 
well qualified prescription clerks are not called upon to 
wait on the store trade. We have sufficient help in the 
store proper to take care of that end of our business, 
and no matter how eager we are to do business, we 
never jeopardize your health for the sake of our profits. 
Yours for health and business, 
JAMES SYMINGTON’S 
Up-to-the-Minute Pharmacy. 
On the morning of the “salesday” the window was deco- 
rated with a lot of quarter pound dummies of the candy, and 
a sign displayed, reading: 





This quarter pound box of strictly fresh . . . ’S 
candy, generally retailing for 20 cents, will be given 
away free today with every fifty cents purchase. See 
circular. 








Along the bottom of the window we pasted a number of 
the folders, so arranged that each alternate circular showed 
pages I and 4, the intermediate ones displaying pages 2 and 3, so 
that anybody who cared could peruse the entire circular. 

That particular sale showed $250 for the day’s receipts, 
about five times the ordinary daily receipts; the profits, net, 
were only about $25 clear, but the advertising value we figured 
easily ten times that amount. What was more to the point, the 
receipts for the days following the sale did not only not fall 
off, but actually increased, showing that we were drawing trade 
from a wider circle. 

Selling Photographic Goods 

I made it a rule to have, as far as possible, a thorough 
knowledge about all the goods we handled, and to train some 
one in the store to be a specialist along some particular line. 
To illustrate: We handled photographic goods. I became an 
amateur snapshot artist, and trained one of my clerks in the 
gentle art of pressing the button and all that goes with it. We 
obtained all the information possible from the manufacturers of 
photographic goods. We read all the literature we could find 
on the subject. We struck up an acquaintance with a neigh- 
borhood photographer and pumped him for information. We 
photographed everything and everybody in sight and developed 
and printed the photos. We kept at it until we could make a 
good picture and know the advantages and shortcomings of 
every camera, film, plate, paper and developer. We rigged up a 
dark room in our cellar and put it at the disposal of our snap- 
shot customers. Then we started in advertising by window 
displays, pictures of familiar subjects and objects, circulars, etc., 
and we did not let up until we felt reasonably certain that we 
had every amateur photographer of the neighborhood as a 
customer. Having obtained that, we reached out for those far- 
ther away. The result was that we built up a most flourishing 
business in photographic supplies, and when we had reached the 
point where people would say, “If you are stumped in your 
picture taking run over to Symington’s; they can tell you all 
about it, and are always willing to do it,’ we felt that we 
“arrived” in that particular line. 

The same policy was followed in every side line we carried. 
Our rubber goods and sundry department was in the hands of a 
man who could tell a mother what kind of a nipple was best 
for her baby, as well as discourse learnedly on the advantages 
of one kind of obstetrical forceps as compared with some other 
kind. 

Hard work, you will say. Yes, it was. At least the begin- 
ning of it was. But I found that as soon as I succeeded in 
enthusing a clerk on some particular line of goods and started 
him off in the right direction about getting information on that 


ee ee ee ee 
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subject I had no further difficulty with him. He would of his 
own accord look for further information, and what he could 
not glean from the pharmaceutical papers, which were always 
of great assistance to us, and a good selection of which was 
regularly subscribed for, he would look up in public libraries, 
etc, frequently on his day off, although I was always ready 
to let a man off for a few hours during the quieter part of the 
day, in order to look up some information. In buying goods 
for a department I always had the clerk who had charge of 
that department with me and deferred frequently to his judg- 
ment. Here and there I found a drone, but they were few and 
far between, and I want to state that it has been my experience 
that the average drug clerk is willing to learn and anxious “to 
make good” if his employer treats him as a human being, en- 
dowed with independent thinking power and entitled to some 
consideration. 

The sine qua non in training a good clerk is humane treat- 
ment and enthusiasm. I believed in my goods, in my prices, in 
my ability, in my success. I was enthusiastic about my work 
and about my profession, and thus instilled enthusiasm into my 
clerks. I never practised, nor allowed to be practised, any 
sharp tricks. I insisted on maintaining my own self respect 
and that of my employees, always enabling them to do likewise 
for themselves. We never advertised, displayed or sold any article 
which a gentleman could not hand across the counter to a lady. 
While not prudish or unduly self conscious, we succeeded in 
imparting to the store an atmosphere of morality, so that any 
lady, young or old, always felt at home and comfortable in the 
store. We never catered to the fast set. If any of that type 
happened into the store she was treated with the same punctili- 
ous courtesy as any other woman would be, and she never failed 
to respond to this treatment by living up to it and behaving 
like a lady. » What I have written might perhaps sound priggish 
to some, but I can assure my colleagues that I am far from 
being a prig. I simply wanted to maintain a store into which 
my wife, mother or sister could come at any time without em- 
barrassment. I never encouraged drug store loafers, either of 
the lay variety or of the medical profession, and while I know 
that it paid me morally I am equally certain that it paid me 
financially to maintain a clean store. 


(To be continued.) 





A German Suppository Press 
A press for the making of suppositories, bougies, etc., manu- 
factured by Karl Engler, of Vienna, is described in the Pharma- 
zeutische Zeitung (November, 25, 1911). It is so easily operated 





A GERMAN SUPPOSITORY MACHINE 


on account of the specially constructed lock that a novice may 
run it. It is a simple matter to cleanse the machine, which is 
capable of turning out an average of 1,200 bodies an hour. 
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Keeping Windows Clear in Winter.—|). I’., Buffalo, N. Y., 
wishes to know if there is any way to prevent the clouding or 
frosting of show windows in winter. There are two ways, both 
simple in application. The clouding or frosting of show win- 
dows is caused by the condensation or freezing of the moisture 
in the air of the store on the cold glass. It might be mentioned 
in this connection that the loss of heat from a room or store 
through radiation of heat by the glass of windows is approxi- 
mately eight times as great as the loss of heat through the 
walls, so a store or room having large windows requires much 
greater heating provision, radiators or hot-air furnace, than 
one with less window space. The best way to prevent the cloud- 
ing or freezing of moisture on windows is to provide a circula- 
tion of air in the window itself. In case of an exposed show 
window this can be obtained by boring a series of small holes 
at both the top and bottom of the woodwork of the window 
communicating with the outside air; the cold air will enter at 
the bottom and pass up and out through the top holes, absorbing 
the excess of moisture as it becomes heated and thus maintain- 
ing approximately equal conditions of temperature and moisture 
inside and outside.: This is the main point, to secure nearly 
equal conditions of temperature, and therefore equal conditions 
of moisture saturation of the air on both sides of the giass of 
the window. Another method that has worked well is to wash 
the inside of the windows with equal parts of glycerin and 
water, leaving a slight film of this liquid on the glass. The gly- 
cerin will absorb the excess of moisture and thus prevent both 
clouding and freezing, as such a mixture of water and glycerin 
has a much lower freezing point than water. One cause of con- 
densation of moisture on windows is excessive moisture or heat 
in the store itself. The amount of water that can be taken up 
by air in the form of invisible vapor depends upon its tempera- 
ture; therefore, if the store is kept too warm its air will be 
saturated with water that will immediately condense on the 
cold window glass. The subject is treated on page 72. 

Preservatives for Canned Vegetables—I*, EF. M., St. 
Mary’s, Ohio, states that he is preparing a book of recipes for 
distribution and wishes information as to the best preservative 
to recommend to his customers for the preservation of canned 
fruits, vegetables, etc. The best preservative for canned goods 
is cleanliness and thorough sterilization of the fruits, vegetables 
and cans used, and no antiseptic can be added to prevent decom- 
position that will prove as satisfactory as these simple precau- 
tions. The use of chemical preservatives in foods, canned vege- 
tables, etc., is forbidden by law in many states, and it is the gen- 
eral opinion of physiologists that the use of antiseptics for pre- 
serving foods is harmful to the one using such foods. Under 
recent rulings of the Department of Agriculture the use of ben- 
zoate of soda is permitted as a preservative of canned or bottled 
foodstuffs if not exceeding one-tenth of 1 percent., but this use 
of benzoate of soda must be plainly stated upon the label of 
every package. The use of boric acid, borax, formaldehyde, 
fluoride of sodium, etc., states that 
have pure food laws. While small amounts of preservative may 
not be immediately harmful to a healthy person, yet their con- 
tinued consumption in canned foods is sure to be harmful in 
the end, for any substance that will preserve food from natural 
decomposition will also retard its digestion in the human body. 
The chief objection to the use of preservatives in canned foods 


is now prohibited in most 











is that they are often used to make partly decomposed materials 
appear fresh and wholesome, for it has been proven by large pur- 
veyors of canned foods that no preservative is necessary if fresh 
and undecayed fruits or vegetables are used and the canning 
process conducted cleanly and with thorough sterilization. If for 
any reason a preservative is desired, such as sometimes is neces- 
sary with tomato ketchup, the safest article to use is benzoate of 
soda, probably in the proportion of one-tenth of 1 percent. by 
weight to the amount of materials to be preserved. In getting 
out such a book of recipes as mentioned it would seem better to 
emphasize spices, etc., more than preservatives. 


Infringement of Patent Rights.—IF. N. T. submits a ques- 
tion concerning patent rights that is of interest to every drug- 
gist. He asks, in brief, if he can lawfully use a process for 
bleaching skins that will afford a product similar to a patented 
article, his process being different from the one protected by 
patent, but he fails to state whether or not he purposes selling 
skins bleached by his method under the same trade name or 
designation as that of the original patentee. Any one who de- 
vises a new and original method for ‘bleaching’ or otherwise 
treating the skins of animals and preparing them for use can 
have this method protected by patent and the rights to the sole 
use and ownership for a period of seventeen years are granted 
to him by the government. Infringement, that is, use of the 
method, as a whole or slightly modified, can be made the basis 
of a suit for damages by the originator, but the burden of proof 
that a certain patent has been infringed upon, or unlawfully ap- 
propriated by others, rests upon the original patentee in the 
present state of our patent laws. If A. discovers a method of 
bleaching skins, let us say for example, and patents this process, 
then B. cannot lawfully use it unless licensed by A., but if B. 
discovers another process for bleaching skins that is superior to 
or cheaper than A.’s method, B. has a lawful right to use it him- 
self or by license to others. However, if A. had secured a trade- 
mark name on the skins produced by his process and they were 
known to the trade and sold under that name, even if B. had 
invented a better process for bleaching skins than A.’s and the 
product was similar in character, B. could not lawfully sell skins 
bleached by his process under the trademark name belonging to 
A. He could bleach skins and market them in any quantity he 
could sell, so long as they were sold by a different name dis- 
tinguishing them from A.’s, and if his process was better or 
cheaper than A.’s he would soon win control of the market. 
Skins are taken as an illustration, but the same rules apply to 
every patented article. 


What is Bismuth.—W.. H. B., Georgia, makes this inquiry, 
which is attended with somewhat unusual features. He states 
that he is an apprentice drug clerk and has just begun the study 
of chemistry, and that during an argument as to what “bismuth” 
was he claimed that when bismuth was asked for by a customer 
that bismuth subnitrate was meant. His opponent insisted that 
this might be right but that bismuth itself was something else. 
To settle the question they wrote to a metropolitan newspaper 
with a large circulation in their section and received this an- 
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swer: “Bismuth is an ‘amorphous, crystalline powder, of a yel- 
lowish color and used chiefly for coloring glass and in the arts.” 
As they could not understand how a powder could be both am- 
orphous and crystalline at the same time and being doubtful of 
the correctness of the newspaper definition the AMERICAN DRUG- 
GIST was asked to clear up the matter. The amount of misin- 
formation disseminated by the average newspaper in its answers 
to questions of a technical or scientific nature is appaling, and 
this is not the only case recently brought to our notice. An an- 
swer in a Philadelphia newspaper to a correspondent who in- 
quired as to formaldehyde has just been sent us, in which in- 
formative column the statement was made that while formal- 
dehyde was poisonous its solution, known as formalin, was not, 
and that it was extensively used for the preservation of milk, 
foods, meat, etc. Shades of Doctor Wiley! Replying to our 
correspondent, we give the following brief description of bis- 
muth. Bismuth is a metal derived chiefly from ores found in 
Germany. It is of crystalline structure and has a grayish-white 
metallic luster with a pronounced pinkish tint. It possesses the 
peculiar property of expanding on solidification when melted and 
is thus a valuable ingredient of alloys, such as type metal, that 
must afford castings with clear sharp outlines and completely fill 
the mold. Bismuth itself is used in certain alloys but its chief 
employment is for the manufacture of medicinal salts, as a flux 
in glass making, the oxide being used, and as a base for certain 
pigments and cosmetics. Bismuth is a metal possessing some- 
what unusual properties; in addition to its property of expanding 
when cooled from the liquid state to the solid it is also the most 
highly diamagnetic metal known, that is, instead of being at- 
tracted by a magnet like iron is it is repelled, this physical prop- 
erty being utilized in making thermo-electric cells. Another pe- 
culiar property of bismuth is its formation of so-called basic 
salts, in which the bismuth is combined with oxygen and seems 
to form a definite body with definite combining relations, just as 
some of the organic radicles, ethyl, carbonyl, etc. This is often 
called bismuthyl, and is supposed to be the basic radicle of such 
salts as bismuth subnitrate, subgallate, etc. These basic com- 
pounds are formed when a soluble acid salt of bismuth, such as 
the nitrate, is added to an excess of water, the acid salt being 
decomposed with the formation of the basic salt, which is prac- 
tically insoluble 1n water and which therefore appears as an in- 
soluble precipitate. This property of bismuth is used in 
analytical work as a test for the metal, although other metals, 
such as tin and lead, also have somewhat similar properties. 

In addition to bismuth subnitrate, bismuth and ammonium cit- 
rate, bismuth citrate, subcarbonate and subgallate are official in 
the Pharmacopeia. The chief medical uses of bismuth salts 
are for their astringent, sedative and protective action on the 
stomach and intestines in cases of intestinal irritation or inflam- 
mation. It is now generally conceded that the soluble salts of 
bismuth, such as bismuth and ammonium citrate, have little 
medicinal value, the chief value of bismuth compounds being to 
provide a non-irritating coating to the inflamed surfaces of the 
intestines. In such cases the insoluble salts of bismuth, such as 
the subnitrate and subgallate, 
most effective. 


in moderately large doses are 


Sealing Wax for Bottle Tops—I’. L. F.. Brooklyn, N. Y., 
wishes formulas for making a colored sealing wax mixture to 
be used for sealing bottles, etc. There are two varieties of 
bottle capping or sealing compound, one of which is ordinary 
sealing wax and another a flexible gelatin preparation. For a 
bottle capping wax the following formula is recommended: 


BOTTLE CAPPING WAX. 


DRAREMELS ARN foots arcest revelers Stace Be ies I part 


Yellow wax 
Coloring agent 
When 
is still liquid incorporate the desired coloring mat- 
ter, in fine powder, stirring constantly until the mass is cool and 
thick enough to prevent precipitation of the coloring substance. 


Melt the rosin and wax together at a low temperature. 
the mixture 
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A red color may be obtained by using vermillion or Indian red, 
blue with Prussian blue or ultramarine, yellow with ochre, 
green with chrome green. The pigments used for coloring the 
sealing wax must be in the finest possible powder and are best 
added to the melted wax at first by sifting them on top of the 
melted mixture with constant stirring. A preparation for cap- 
ping bottles may be made from gelatin according to the follow- 
ing formula: 


GELATIN BOTTLE CAPPING MIXTURE. 

MG RIAGHES HE SOR ois sca: 5 Wis hrctaves, rediainlee saleroe 25 parts 
RGD a cravat te si Sia oe lece Raises vin ccatelieeees 8 parts 

CIEE a gies tave''s assuasieo Stare oes vars ea ION 10 parts 

WERE 5 cc cocaine views baaceewanda’ 45 to 50 parts 


Dissolve the gelatin and sugar in the mixture of glycerin and 
water by aid of gentle heat. This will form a solid mass when 
cold, which must be rendered liquid for use by heating. The 
mass may be colored as desired by dissolving a small amount of 
any soluble aniline color in the water previous to adding the 
sugar and gelatin; if the color is added to the gelatinous mass 
it is apt to render the mixture “streaky” and unevenly colored. 
This formula must be varied to suit climatic or other conditions, 
as moisture and high temperatures will make the caps soft and 
sticky. If a very hard cap is wanted decrease the glycerin. 
Gelatin may be used in several ways for capping bottles and 
by coloring the mass with bright aniline dyes handsome effects 
can be obtained, as the bottle cap formed will be sem:trans- 
parent and will be soft and flexible enough when first applied 
to permit of stamping it with a design. The application of gela- 
tin capping to bottles is an art, just as is the making of gelatin 
capsules, and some practice will be necessary to make a neat 
job. Probably the easiest way of capping bottles with such a 
gelatin mass is to dip the corked end of the bottle into the semi- 
fluid mixture, removing it for a few moments unti] the mass 
hardens, then repeat the.operation until enough of the capping 
mixture has solidified over the cork and top of the bottle. To 
smooth off the cap a spatula dipped into boiling water may be 
used, melting off the rough edges rather than cutting off the 
excess of gelatin mass, and rounding off the cap to the thick- 
ness desired. Gelatin caps may be made practically impervious 
to water by the addition of either formalin or potassium bi- 
chromate and subsequent exposure to sunlight, but such mix- 
tures must be used at once, as the gelatin so treated dces not 
again become soluble in water on heating. A prominent phar- 
maceutical firm uses a gelatin mixture of a similar formula to 
that given here, the gelatin caps being dipped into a 10 percent. 
solution of formaldehyde before they “set” and then stamped 
and put aside to allow the caps to harden. The following for- 
mula for a sealing wax for bottles that is insoluble in alcohol 
may be of service: 
ALCOHOL INSOLUBLE SEALING WAX. 
Carnauba wax 
Patetim DAU, i4s% saa ve eeeresahiaaicew mee Ip 


Melt together, and when melted incorporate, with constant 
stirring, a mixture of 5 parts of red lead and 2 parts of whiting. 


The following directions may be useful in capping bottle: See 
that the top of the corks are cleanly cut off and dry; do not try 
to perform the operation too quickly; allow sufficient time for 
the capping to harden. Some experimentation will be necessary 
to secure the best results. 

Patenting Pharmaceutical Apparatus.—D. F. R., Mohawk, 
N. Y., requests information as to patenting a useful appliance 
that he has invented for use in the prescription department of 
the drug store, a timely question, as from recent queries ad- 
dressed to the AmerIcAN Druccist there seems to be much 
confusion as to the difference between patents, trademarks and 
copyright. A patent is the license issued by the United States 
to the inventor or originator of some “new or useful device or 
article’ for its sole manufacture or ownership for a period of 
seventeen years, after which the device, process or article be- 
comes public property. The theory of patent rights is that in- 
ventors will be encouraged to produce new or useful inven- 
tions if protected in their ownership for a reasonable term of 
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years and that the inventor in return for this protection will 
permit common use of his invention after this term has expired. 
The owner, or assignee, of any patented article is given the 
protection of the courts if his rights are infringed by others, 
and he can sue the infringer for suitable damages, which are 
usually awarded if infringement and damage to the inventor’s 
rights can be proved. It is impossible for this journal to give 
a list of articles used in pharmaceutical processes that have been 
patented; to secure this information the services of a lawyer 
who makes a specialty of patents must be obtained. The fee 
for a “search,” as it is called, that is, a search of the records 
of the Patent Office for patents on similar articles, is $5, which 
must be paid by the applicant to the Patent Office. The 
charged by the Patent Office for search, issuing patent, etc., are 
$60; this is a fixed charge and has nothing to do with the fees 
charged by the attorney employed. As the patent laws are full 
of pitfalls for those not versed in them it is always safest to 
employ a patent attorney in drawing up the papers and “claim” 
for a meritorious article. Many valuable patents have been in- 
validated and their benefits lost to the actual inventor through 
claims imperfectly drawn up or stated. 


fees 


Testing Strength of Vinegar—J. H. C.. Smith Haven, 
Mich., asks for a simple method of testing the strength of vine- 
gar, as he uses considerable of it in manufacturing toilet prepa- 
rations. The best method for estimating the strength of vine- 
gar, that is, the amount of absolute acetic acid it contains. is by 
titration of the sample with a normal solution of alkali, either 
potassium or sodium hydroxide, as may be most convenient. 
The determination of the strength of a sample of vinegar or 
acetic acid by taking the specific gravity, or by use of a hydro- 
meter, is not accurate, as the specific gravity of a solution of 
acetic acid reaches its maximum density at a concentration of 
80 percent. acid, beyond this concentration the specific gravity 
decreases until absolute acetic acid is reached. A further ob- 
jection to the use of a hydrometer or a test by specific gravity 
is that vinegar contains more or less extractive matter, which 
will cause the readings to be inaccurate. However, for ap- 
proximately estimating the strength of vinegars the hydrometer 
may be used, standardizing the instrument with a sample of 
known strength and composition. Such instruments may be ob- 
tained from any of the dealers in chemical apparatus or may be 
ordered through one’s wholesale druggist. The method for 
estimating the strength of a solution of acetic acid—or vinegar 
—prescribed by the Pharmacopceia is simple and requires little 
apparatus—a graduated burette, a pipette that will measure ac- 
curately 10 cubic centimetres, a glass beaker, or other vessel, 
and the necessary indicator and standard alkali solution are all 
that is necessary. Methyl orange is used as an indicator, the 
red color formed by its addition to an organic acid being 
changed to a yellow color when the acid is neutralized by the 
alkali Each cubic centimetre of normal potassium hy- 
droxide solution used corresponds to 0.05958 Gm. of absolute 
acetic acid in the quantity of sample taken for estimation, so if 
a measured quantity of vinegar be titrated and the amount of 
absolute acetic in it found, it will be easy to calculate the per- 
centage strength of acid in it. 


used. 


The Seeds of Xantophyllum Lanceatum have been an 
alyzed by Dr. Gorter (Arch. der Pharm., 1911, vii), who found 
that they contain about 40 percent. of fat, which in its appear- 
ance as well as its chemical constants bears a close resemblance 
to Borneo tallow. It may be utilized for the same purposes, 
such as soap and candle making. The seeds also contain a 
poisonous saponine. 


Concerning Apples.—The water distillate from fresh apple 
parings has a strong apple odor. The substance responsible 
for the odor may be extracted with ether. (Jour. Prakt. Chem., 
1911, 84, 247.) On dilution there remains a white mass from 
which a crystalline substance separates when it is treated with 
absolute alcohol. From the filtrate there may be obtained a 
yellowish oil smelling strongly of apples. When apple parings 
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are treated with dilute soda solution and then exiracted with 
ether there may be obtained from the solvent a stable colorless 
body which is easily soluble in hot alcohol, but which on cool- 
ing separates out again. This substance forms in combination 
with a little vegetable fat or resin, a protective substance which 
prevents the fruit from drying up. 

Antilusin is the given to a modified form of 
mal horse serum the treatment of chronic 
gastric, duodenal and other ulcerations of the gastro intestinal 
tract and for chronic external ulcers and is not an antisyphilitic 
serum, as stated in the note printed in our December issue. The 
serum comes in two forms. Antilusin A, for use by the mouth, 
is normal horse serum, from which the proteolytic enzymes 
have been removed, the antiferments being concentrated into 
a small bulk. Antilusin B consists of normal horse serum, the 
antitryptic enzymes of which have been reinforced by the addi- 
tion of antilusin A. 
injections, the A product being given by the mouth in doses of 
1o Cc., diluted with a little water, from one to three times daily 
immediately after meals. The B form of antilusin is intended 
for employment as a local dressing for ulcers of all kinds and 
for suppurating wounds and sinuses. The action of the serum 
is to neutralize the leucocytic ferments, thus preventing the 
spread of suppurating processes and stimulating the formation 
of healthy granulation. The serum is made and marketed by 
Allen & Hanburys, Limited, 7 Vere street, London, West, Eng- 
land. 


name nor- 


recommended in 


These serums are not used by hypodermic 
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Rebate on Domestic Alcohol 
Used in Flavoring Extracts 
Editor American Druggist: 

Sir—We call your attention to bill introduced in Congress 
by Hon. Francis Burton Harrison, known as H. R. No. 17,678, 
which provides for a rebate of the internal revenue tax on 
domestic alcoho] used in the manufacture of flavoring extracts 
for export trade, and we will be very much pleased if you will 
make mention of it in your journal. 

The object of this bill is to put American manufacturers of 
flavoring extracts in line to compete with foreign manufacturers 
of this class of goods. 

The only way in which the American manufacturers can now 
secure a rebate on the alcohol used in the manufacture of 
flavors for export trade is to use imported alcohol and make 
up the goods virtually in bond, going through a great deal of 
red tape. 

There is a provision in the present law which allows the 
manufacturers of medicines, perfumes and toilet waters a rebate 
of the tax on domestic alcohol used in these preparations for 
export trade. Flavoring manufacturers ask the same 
privilege. 

Under present conditions we are not in a position to com- 
pete with governments do not 
tax alcohol their flavors to be 


extract 


manu facturers wh se 


the 


foreign 
used in manufacture of 
shipped abroad. 

Consular reports show that the United States ships less than 
one-half of 1 percent. of the flavoring extracts imported by 
foreign countries, notwithstanding it is a recognized fact that 
flavoring extracts made by American manufacturers are equal, if 
not superior, to those made anywhere else in the world. 

We hope you will give this consideration and do what you 
can to help us get this bill passed. 

M. W. M. 
President Flavoring Extract Manufacturers’ 
3altimore, January 26, 1912. 


McCorMiIck, 


Assoc. 


[The measure is commented on in our editoriai columns. It 
should receive the enthusiastic support of trade—EpIToR 
AMERICAN DrwccIstT. | 
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HOW DRUGGISTS ADVERTISE 


Some Advertisements of Druggists. in Big Cities and 


Small Towns 


HE American Drucaist presents on the following page re- 
duced facsimiles of advertisements of druggists, selected 
at random from various sections of the United States. On 
studying these advertisements as a whole, the student will note 
that there are two types of advertising—one that seeks trade by 
offering low prices and another that seeks both transient and 
permanent patronage by the offer of service—quick delivery, 
special care in prescription work, or of some specialty. As to 
which is the best form or the most effective advertising depends 
largely upon the local environment and class of trade catered 
for, that is, temporarily; but the experience of all advertisers 
who have won a permanent and profitable clientele is that service 
pays ,better than cutting prices. Anybody can cut prices, any- 
body can offer goods below their standard value—for a time, 
perhaps—but to hold the trade that has been first obtained by low 
prices, good service must be rendered or else the customer will 
shift from store te store, according to the bargains offered, only 
buying from the advertiser when he is selling goods at cut 
prices. The consensus of opinion and experience is that there 
is no profit and much loss in the selling of an article below its 
value to transient customers who come to the store only for such 
They seldom become permanent customers, and their 
patronage is absolutely determined by the number of bargains 
advertised. 

On the other hand. the store that seeks to build up its trade 
by advertising service as well as bargains holds the trade— 
provided its service comes up to promise. There are many ways 
of giving service to one’s customers—giving them the benefit of 
any special bargain in goods by lower prices, selling them only 
reliable articles, keeping watch on purchases that inferior goods 
are not allowed to slip into the stock, prompt attention to cus- 
tomers, prompt delivery, etc. The great department stores of 
today have learned this vital fact, and the constant theme of 
their advertisements is not only low prices, but service, the 
doing of everything practicable to render buying easier and 
more comfortable. It is seldom that a merchant can sell staple 
goods at a lower price than a competitor who has the same 
opportunities of purchase; but he can make his store more 
attractive to customers by the way he serves them. It will pay 
every druggist to take at least one great metropolitan daily news- 
paper and study the advertisements of the big department stores, 
or to subscribe for 2 magazine like the Saturday Evening Post 
and note carefully the advertising of widely exploited articles. 

In the advertisements reproduced there are examples of both 
of attracting No. 1—that of Raboteau—relies 
chiefly on price reductions, but is redeemed by its then timely 
appeal to hay fever sufferers of remedies for that distressing 
malady. 


1 
sales. 


ways trade. 


The idea of having a special sale with special prices for 
certain days each week is a good one, and has proved profitable 
in many cases. The chief criticism of such an advertisement is 
that it mixes too many things in together; hay fever remedies 





and hot water bottles go together, but they do not mix very well 
with perfumes and sachet powders. It is always best in such 
advertising to confine the text to articles that harmonize. Better 
a good small ad each day than a bad general one once a week. 
No. 2 and No. 12 are good types of straight cut-price advertise- 
ment, probably meant to attract the transient trade that flows 
through the main streets of a city. It will be noticed that service 
is mentioned even in these price-cutting ads. 

No. 3 is of a type that is intended to attract the attention of 
the newspaper reader by an unusual headline, and thus lead him 
to read what follows. There is much dispute between ex- 
perienced advertisers as to the value of this style of advertising. 
Once it was very effective; but the thing has been overdone, 
and very often produces an effect upon the sophisticated reader 
exactly opposite to what was intended. Still, new customers are 
being produced every day, and what seems old and trite to the 
elders may attract the vounger ones. The expression of the 
reading mattér might be improved; but the point that the Fuller 
Drug Company wished to impress upon readers—that of un- 
usually quick delivery of goods—is a good one, and should bring 
trade. 

No. 4 is one of he old classics, contemporary with the sign 
outside drug stores of “Pure Drugs and Prescriptions Com- 
pounded.” Such an advertisement is simply a waste of space, 
paper and ink; it conveys no message to the reader, and con- 
vinces him of nothing. The average citizen in these days ex- 
pects that the druggist will have pure drugs and that he will 
carefully compound prescriptions, so why waste money announc- 
ing a platitude? No. 5 is quite a contrast; in this the writer had 
something definite to say, and said it. The suggestion that the 
drug store be used as a meeting place of friends is a good one, 
especially in a small town, and making one’s store the central 
place of meeting for people of a town or village can be made 
to pay very well if care be taken to prevent the store from de- 
generating into a lounging place. Get people accustomed to 
coming to the store, and when they are once inside try to have 
something in sight or advertised that they will want and buy. 

No. 6 is a model of effective presentation of an article. It 
tells the story in a few words, it convinces one at once of the 
real superiority of the article advertised and clinches the con- 
viction with its reference to price and the real economy of 
using Kenrick’s Vanilla. This is the kind of advertising that 
pays, and it not only pays for itself in added sales of the article 
advertised, but impresses the reader with the fact that this drug- 
gist is both skillful and thorough in all his work and can be 
depended upon for the best of everything. 

No. 7 is a cut price advertisement, but it is more than a mere 
list of prices; it not only quotes low prices, but it explains what 
the articles mentioned are used for and their special merit. This 
is probably the best type of cut price advertising, and the princi- 
ple can be employed to advantage in advertising goods at full 
prices. Many persons will glance carelessly at an advertisement 
of certain articles at cut prices and forget it entirely unless there 
is something on the list needed at the time, but when their at- 
tention is first attracted by the low price and then the descrip- 
tion of the article, or its uses, is read, even if the article is not 
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RABOTEA CUT-RATE SEPTEMBER DRUG SALE 


DRUG STORE Mansur Drug Co., Seventh and Robert 

BROADWAY AHD WASHINGTCH AVE. 

Friday and Saturday Specials. ef eer 
Old futch | Household Rubber Gloves, Four Caves eat sugar Mil USP, We Be Ranitor Pocin —— 

ot, - the 75c Kind, 38¢ faty Soap, 126 ns Wwiteh ase Soap. Se iste cere 


Hay Fever Remedies. | Friday and Saturday a removing sup os 1 2 A i y ~ Jc 
. Perfume Specials. -- Dental, Powder, Mrs. Price's Canning Compoun 
Polianure (Serum) : 4 
Booth’s Hyomei | 30c oz, Rdyal Cherry Buds 7 
b 














Mentholatam. Boe 07 wna Olive 35 ehote . 
Keroline and Innaler c | 50c oz. La France Rose (Col- Je Bath or Dust 
.++.30¢ ing « Cape 

mye (Piver) > Fs caken Sanitot ot “Vioiet* 25c¢ 
TSc on, Violet (Piser: 58c seg chapels = Brin eee 
5c oz. Monad Violet (Colgate) 25e aii ee 

$1.25 07. Dier Kia- 98c orr : “3 Cc 
$1.00 07. Jicky (Guerlainy..... 25 Ste Sho " 180 
TSc O£7Crab Apple (Crown)... . Ful 


SACHET POWDERS. 
50c oz. Golf Queen(Ricksecker) 37e 


Nosena o-*- 
Ely’s Cream Lalm f4c and 87 
Hert’s Hay Fever Remedy, 

4c 





26c Rubberized Bath Caps... . 
50c Fancy Bath Cape 
8c Fancy Bath Caps 








Ready 
Two-Quart Hot- Water Boule . ¢ 
Guarana Perfo 0 wh quality article at the miu 
|s.s0 arse adecn oh & cheap 
seal MANSUR DRUG CO. “Pure Drug Druggists” Seventh and Robert 





Syring 
rapia4 Gow, 3 hard rubber tee 
Perfect. 


cans. 


2-Quart Family Fountain e.| 
| 
! 


Guaranteed 
$1.25 valac; our prine. . 




















7 ‘ 
Cut Price Drugs HaveYouSeen ( 
Special Prices for This Week +? Drug Ss and 


ccc settee livnwn f T 
Oil of Citronel'a.... 4 o= 15¢ Seen what? Why DRU 
Lyon's Tooth Powd. ts<«ize 15e }. lelivery f 


COLES | Biesbboetenalll ~] Chemicals 














law's PUperBia} 
) New Skin for Cuts. resize Se 
Pears Unscented Sg ap per cane 10¢ 
Cuticura Seap...... per cane 18¢ 
Absorbent Cotton, finest => 


Se size 35¢ 


| Vilane Powder i 
Canthrex MpPoo 

Caticlay for Skia not satisfied, your ead Chemicals Trow setauntt 
Sagar of Milk ; , an emicals trow reputabl 
| Epsom Salt.......... 

Tiz fer Sere Feet... 2 

| Teseatde ot By - FULLER DRUC CO. 
Boar's hisaey Fs 


"Ww pood we can sup 
pl 


ly you with reliable Drugs 


firms, such as Sharp & Dohme, 
The R " Parke, Davis & Co; Wyeth &} 
e Rexall Store J. C. Brantley ini, Mcesk's, Squibb's, rases| 


/0 


Both Phones. 415 East Park Avenue ss ° 
Pape’s Stapepetd too wize 35¢ Druggist 
Phenol Sedique .... sec stee 25¢ MASONIC TEMINEE, , 
| Dioxygem ........... mysize 18¢ We take the utmost care in 
Make-man Tablets. s0e size ea? a i 
Monyon’s S153 Soap 1% aise Meet Your | he conpoundi Prescrip 
Viole! Taigam Pwd, >> - l ea jtions and can antee the 
Mason's" Otives: 25 size = ea : 

Kondon’s ‘Sa Jelly 2he alg Friends at Ive $ = STANSFIELD’S =} accuracy and puri 

Old Dutch Ceanstr 10 xine Ze DA FOUN TH : “afactic 

Ivory Soap .... .... 18 ste Je rian co ” Filling tire satisfaction 

Lile Buoy Soap...... t's entirely different— Prescriptions 


"so Wash Powd. i is Our Specialty 


be convinced, 
Toasted Corn Flakes 1 be convince 





& Co., and Mailinekrodt’s 




















tions 
PE SPECIAL We are careful to see that all 
Post Toasties ........ 1» STRAWBERRY FLUAT drigs are zhe BEST and absolute- Cratch’s Pharmacy, 
Arbutus Sachet VICT yREA \ SUNSET iy treshend pure Four expert 
Biue Moon Extract. sempie 10 CHOCOLATE BON BON registered pharmacists are em- Telephone 2-5 


‘ ployed to fill presccsaons and 
Jacob Bros. ietensw , We have 
. ~ - Babcock’s Corylopsis of 'Two Sapeete Check 
apan, Each One : 
Bradley's Woodland Violet, pes 
Lyman's, nei ag and At least tw men are constant- 


Mennen’s ly on duty. No mistakes ci¥] { Smithsonian Truss | | 
Talcum embes. happen here. ou, affiteted with | Herola 
Raplas be Its — ete os a a Suithsonlas 


Be ted Almond Crear is 18 DO expert 
BURNS sauseist vec est for the skin and STANSFIELD’S = RS so gagea ae ats 
m as ad ya CU 


























DRUG STORE 
Cor. Houston Si. and Bot Wells Car 632 Kansas Avenue = 





t 
wolute Setietection Guaranteed. 
h est drugs that P Ph 

The purest drugs et} | Wels Pharmacy CUPPLES DRUG CO. 
we can ouy are com- Selling Agents 
pounded with strictest care. The New Drug Store 203 WEST COMMERCE STREET 
Westholme Hotel Building, — 

GoVernment Street. 

















Finest wilet goods al- 
ways on hand. 
Thiiry-minute delivery 





f — — - 


Burrow= Druegeist 
Our Vanilla Extract! a ae 


CUT PRICES AND “GET THERE” QUICK SERVICE 


or no charge. Phone nay 


























is made frem the best vanilla beans, the purest 
alcohol and the finest grade of sugar. No 
coloring or other foreign matter enter into its 
making. Is is properly ‘‘aged,’’ too—we have 
it foar years old. The delicacy of its flavor 
tannor be“matched and it goes twice as far as 
any imitation. It costs no more than the poor aa AA agea Me aniaba We S Seae ES as cs Se 
kinds—often not as much: sore. Now ince you that you ean profit by patronizing us 


Kendrick’s ; Drug: Store Burro ey Drugg ist 
Barre, Verment. 


*45 North Main Street, 


These Prices Are Good Until Sunday Next 
abe Drug Exchange Tooth Pow. 
289 Tooti Bon 


Se 
Bae 
size | Gitur@ay: So Cigar. 8 tor 















































MISSING | 








AMERICAN DRUGGIST AND 


wanted just at that time an impression will be made and later 
on when such an article is needed the store of the advertiser will 
be the first one thought of for purchasing it. If newspaper space 
is not too costly it is a good plan when advertising special goods 
or special prices to give a brief description of the articles ad- 
vertised, for even if the exact use named does not appeal to the 
reader it may suggest another use and thus induce its purchase, 
while many persons do not respond to advertisements simply be- 
cause they do not know what the things advertised are or what 
may be their use. 

Nos. 8, 9 and 10 are of similar type, and a good type, too, 
for general advertising. Where the advertisement is to be carried 
daily for a week or so in a local paper such advertisements are 
about as good as can be used, but this style soon loses its ap- 
peal and cannot be regarded as more than a business card. One 
redeeming feature all have, they each give a special reason why 
the reader should patronize the drug store of the advertiser, and 
that it always the essence of effective advertising. Where the 
druggist is compelled to resort to such advertising, let him 
always emphasize some special feature each time. 

No. 11 is a type of the direct appeal to customers requiring 
special articles or attention, and it is well and convincingly writ- 
ten Like No. 6, this advertisement will bring results far more 
valuable than the profit from the sales of the article advertised, 
it will impress readers with the fact that this drug store is 
qualified to serve the public in more ways than selling soda 
water and patent medicines and it will suggest to their minds 
that it is a store where they can receive the professional services 
of real pharmacists. In addition, to the profit to be made from 
regularly handling trusses, etc., if the pharmacist qualifies him- 
self to fit such appliances skillfully and correctly it adds to his 
prestige with the physicians of his locality, and when once they 
know that they can safely send a patient to him for a properly 
fitted truss he will have a monopoly of such work. It is not 
difficult for a druggist with his general knowledge of anatomy 
to learn the art of fitting trusses correctly, and there is no 
reason why a druggist located in a small town, or even in the 
cities, should not so qualify himself and secure the very profit- 
able business that would come to him, especially if he adver- 
tises in this manner. 

It is evident from these advertisements, taken at random 
from newspapers all over the country, that druggists are learning 
to be really good ad writers, and it is encouraging to see this 
development. There are only three essentials of ad writing, 
granting a knowledge of how to use English properly, and they 
are these: First, have something worth advertising; second, tell 
about it in plain, direct language; and third, give a reason why 
the thing advertised is desirable or is better or cheaper than 
anything else of its kind. People nowadays demand a reason 
for things and it is not at all convincing to them to merely 
assert that an article is the best of its kind, they must be told 
why it is the best or why it is desirable. Another thing to bear 
in mind is that to suggest a need is the first step toward filling it. 


The Druggist Entitled to the Respect 
of the Community Plus a Fair Living 


Without discussing any other side line, I will only say that 
if you have a well assorted stock, bought right and you sell 
right (that means at a profit over and above your cost of doing 
business) ; if you work all of fifteen hours each day, thirteen 
days out of fourteen, and on the fourteenth go to church; if 
you keep your store clean and yourself and clerks always treat 
all customers courteously; if you never take any time off except 
to attend the business men’s meetings and the O. S. P. A. con- 
ventions; if you will always speak kindly to your wife, if she is 
awake when you get home, I say if you have, and do all these, 
you are surely entitled to the respect of the community in which 
you live and a fair compensation for your work.—William A. 
Howe, before the Ohio State Pharmaceutical Association at the 
meeting held at Cedar Point, O., July 11-14, torr. 
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ODDS AND ENDS OF 
STORE MANAGEMENT 


By FRANK FARRINGTON, 
Delhi, N. Y. 

| gs stofe that does not have a good traae is not properly 

managed. The store that does not pay its owner a good 
profit is not properly managed. Store management is the most 
important study for the druggist, and he who becomes a good 
manager is inevitably rewarded by success. The store that is 
improperly managed is doomed in advance to failure, or to 
mediocrity, which is sometimes less desirable even than failure. 

Advertising is heralded as the great cure-all -for the ills to 
which a retail business is subject, and it certainly is one of the 
most valuable of all business medicines, but it is not well to 
leave everything to the advertising. Advertising can bring peo- 
ple into the store and sell goods to them, but it cannot make the 
sales pay a profit or keep the running expenses down where they 
belong. Advertising can get people into the store once or per- 
haps twice, but if the business is not properly managed nothing 
will get them back again. The public must receive proper treat- 
ment or it will rebel. Proper treatment of customers is a part 
of store management. 

The clerk behind the counter is the point where the two 
circles touch. In his personality the customer and the store come 
together and upon his treatment of the buyer rests the satisfying 
or the dissatisfying of the latter. 

This brings forward sharply the necessity for having the 
right kind of clerks and for training them in the right way Into 
every drug store come occasionally green boys to learn the busi- 
ness. In most drug stores there is at any given time one such 
boy at work. What his work amounts to, how it makes good, 
whether he develops into a salesman or becomes a mere slot 
machine for handing out goods, all depends upon the sort of 
treatment and instruction he receives from his employer. 

One of the first necessities, then, is that provision be made for 
teaching the boy how to handle trade properly. If he is allowed 
to grow up on the hit or miss plan he will be pretty certain to 
miss. In the large store a little school for clerks is advisable, 
and once a week or once in two weeks there may be after hours’ 
sessions at which the clerks ask questions and are asked ques- 
tions and given a chance to show their interest in the store and 
to learn how to be worth more money to themselves and their 
employer. Such sessions should be informal and conducted in a 
way that will make the boys feel at their ease and free to inquire 
or criticise. ’ 

Where there are but one or two clerks in the store nothing 
sO pretentious can be attempted, but there can be all the more 
a personal intimacy between employer and employed that will 
give the proprietor a chance to say anything he wishes to the 
boy at the time when it will create the deepest impression. 

Every druggist who takes a boy into his store to teach him 
the drug business assumes a certain responsibility for that boy’s 
future career. If he gives him wrong ideas, teaches him wrong 
principles, allows him to shade the truth or to be careless in the 
nicer matters of honor between store and customer, he will be 
to some extent to blame for the eventual failure of that boy, and 
he will have no one else to blame if the boy develops a tendency 
to help himself to his employer’s money. 

It is essential that there should be a well defined and care- 
fully handled selling system in every store. Each clerk should 
have a way to make an individual record of his individual sales 
by means of sales slips, cash register or other device. This puts 
up to each man, proprietor as well as the rest, the responsibility 
for his own mistakes, and it gives him relief from any blame that 
might come from the mistakes of some one else. The clerk is 
entitled to protection from suspicion. 

Too many stores which use every care in handling the other 
parts of their business are careless about the climax of it all—the 
handling of the money that comes in. 
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Some Simple Window Displays for Druggists 


| be one advertising medium possessed by every druggist, the one medium which costs nothing, 


the one medium that makes a direct appeal is the show window. 


The show window that is well 


cared for advertises the good qualities of the management as well as it advertises the particular items 


displayed in it. 


the management of the store is shiftless and untidy. 
Are the displays changed regularly? 


establishment? Is it neat and attractive? 


The window that is ill cared for, that is untidy, inartistic, or dirty, also advertises that 


Is it a credit to the 
If not, your neg- 


How is your window? 


lect is hurting your business. A well kept show window is a valuable aid to business, an ill kept one. 


a detriment. 


Read this department regularly and you will find simple, practical suggestions easily 


carried out for making your window a help instead of a hindrance in your trade getting campaign. 





A WASHINGTON’S BIRTHDAY WINDOW 
3y W. A. Humpuries. 

HE month of February offers the window decorator plenty 

of opportunity for special day trims. Lincoln’s Birthday, 
St. Valentine’s Day and Washington’s Birthday are important 
enough to demand special displays. The candy display, with an 
arrow-pierced heart suspended from the ceiling, shown in a pre- 
vious issue of this periodical, would make an appropriate dis- 
play for St. Valentine‘s Day. 

We show on this page a suggestion for a Washington's Birth- 
day display. The large hatchet is made of light wood, the handle 
is treated with shellac and the 
head covered with silver paper 
to represent steei. 

Flags make a good back- 
ground for this trim. These 
can be arranged in an attrac- 
tive manne® for instance, by 
draping them around a portrait 
of Washington. 

The price tickets for this 
display are of cardboard, cut 
in the shape of a hatchet. Be 
sure and make neat price tick- 
ets. Many stores that use well 
lettered large cards seem to 
consider their price tickets of 
little moment and use unat- 
tractive tickets that are entire- 
ly out of place in their sur- 
roundings. 

The idea shown in the illus- 


<=. 


(ll> 
PECIAL SALE 

This week 
George Washington knew how to 
cut down cherry trees— but 
we know how to cut prices. 


TO KEEP WINDOWS FROM FROSTING 
By GeorcE J. Cowan. 

FROSTED window glass is worse than having no show 
“4 window at all, because it not only conceals the goods, but 
repels people and is a silent but eloquent witness that the store 
is not as progressive as it might be. A bright, cheery show 
window in the very coldest, bitterest weather is all the more in- 
viting because of the contrast between the window and the 
weather. The passerby feels that he wants to get into the 
bright, cheery store and escape the wintry blast. 

Added to this is the fact that the window frosted over cannot 
display any merchandise. Every 
day that a window is frosted 
over means just that much ad- 
vertising lost. 

The following remedies have 
been found to be successful in 
certain cases. Some of them 
are only good for slight cases 
of frosting. Where these simple 
remedies do not work it will be 
necessary to ventilate the win- 
dow, as we will outline later, 
and in some cases it will be nec- 
essary to reconstruct the win- 
dow entirely and have it built 
along scientific lines. 

In many cases frost will not 
accumulate on glass the inside 
of which has been rubbed with 
a rag saturated with alcohol. 
This alcohol operation will have 


only 





tration need not necessarily be 
used for a special sale <A 
wild cherry cough medicine 
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to be repeated in very cold 
weather, several times a day. 
Instead of using plain alcohu: 





would work in well and would 
make a seasonable display. 


| We cannot tell a he we 


did it with our little hatchet| 


some stores use glycerin and 


water, while others use ammonia 





If one can make his win- 
dow display artistic enough 
and interesting enough to attract people to the window and dis- 
play his merchandise in such a way that at close range the goods 
appear to be the important feature, he is a success as a window 
trimmer. 


WASHINGTON’S BIRTHDAY WINDOW. 


Advertising Helps Business 

Advertising brings new customers for what you already 
have to sell. It often causes you to improve your product or the 
varieties of your goods, and so extends your business, It causes 
old customers to buy again, to speak of your wares to others, 
and to buy other things from you. It forces you to consider 
how your proposition compares with that of your competitors, 
and so lets in new ideas and policies, all making for a larger 
and more successful business. It makes you build up the effi- 
ciency of your selling force to take care of the new business, 
and in turn helps to develop the old business. 

At every point, then, advertising helps business. 
gets credit for all the influence it has in a business. 


It seldom 


Index 


and salt water, or alcohol and 
water. 

A thin layer of a paste made of water, glycerin, white candy 
and sugar, in equal parts, with a small quantity of coumarin, 
spread over the glass will not affect its transparency and pre- 
vents the precipitation of moisture and frost in many cases. 

Where windows do not frost over very badly it is possible 
to keep the glass clear by throwing a strong current of air over 
the inside surface by means of an electric fan. One should try 
to screen the fan with merchandise or show card so it can not 
be seen. The current of air from the fan should strike the glass 
from one side and sweep over the entire surface, thus creating 
a circulation of air over as much of the glass surface as possi- 
ble. In extremely large windows it will sometimes be necessary 


to use two fans. 


Ventilation May Cure Frosting 


The windows frost over because of the difference in tem- 
perature in the front and on the back of the plate glass. If 


1From the American Paint and Oil Dealer 
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the air in the window is warmer than outside, it condenses when 
it strikes the colder glass, and gathers in the form of frost. 
For this reason it is necessary to have some arrangement where- 
by the temperature on both sides of the glass is practically equal. 

To attain this end it is necessary first that the window be 
enclosed, the back, sides and floor to be practically air-tight so 
that none of the warm, moisture-laden air of the store or base- 
ment will find its way into the window. Sometimes this will 
be all that is necessary, but in most cases you will have to pro- 
ceed still further and have some form of opening just below the 
glass—to admit cold air into the window—and openings in the 
top, to release it. This circulation of cold air from the outside 
flows over the inside of the glass and keeps it at the same tem- 
perature as the outside. The only drawback to this system is 
the possibility of dust getting into the window. This can be 
overcome by covering the opening with cheesecloth or a screen. 


Ventilating Old Windows 


There are several ways of ventilating the windows you 
already have. First be sure that the floor and background are 
thoroughly air tight and then arrange for the ventilation of 
your window by means of any of the following plans, which 
adapts itself to the construction of your particular windows. 

One method is to bore holes through the window moulding 
in which the glass rests, about one inch in diameter; also bore 





corresponding holes in the upper sash of the window these 
holes to be six to twelve inches apart. A metal tube with 
screened ends can be procured that fits into these holes. (See 


Fig. 1.) Fig. 2 suggests how these holes can be bored on the 
lower and upper sash of the window. 

If the glass is so set that there is no wooden sash to bore 
through, it will be necessary to overcome this by installing air 
ducts from the base of the window up through the floor. To 
give a more thorough understanding of how to construct this 
ventilating system we have drawn Fig. 3, which shows how an 
opening can be made in the front of the window base or bulk- 
head, and a corresponding opening made in the window floor. 
These two openings can be connected with the tin pipe, such 
as is used in heating plants. In the top of the window is an 
opening of the same size. 

These openings can be covered with small iron grills, such 
as are used in and walls of houses that have hot air 
heating systems. A similar plan would be to use the elbow of 
stove pipe, opening into the floor of the window and opening 
out into the street. in the bulkhead of the window; the openings 
should be of just such size that the stovepipe would fit into 
them.. These openings could be covered with a layer of fine 
wire screen and then a layer of coarse screen, which will 
serve to protect the finer wire. Almost any kind of opening in 
the top of the window, of sufficient size to carry off the amuont 
of air which is let into the window, is all that is necessary. 


floors 
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Some show windows are built in what might be termed bay 
window style, protruding out over the sidewalk. In Fig. 4 we 
suggest how it is possible to ventilate this type of window. All that 
is necessary is to bore holes through the floor which overhangs 
the sidewalk, with corresponding holes in the ceiling of the win- 
dow. This provides for the ventilation. It will be necessary, 
however, to put a little tin cover over the holes in the roof, so 
that rain will not get into the window through the holes. We 
show in the upper corner of our drawing a practical method 
of protecting these top openings. ; 

We also show in a detailed drawing, in the lower part of 
Fig., 4, one method of arranging for a slide that will close up 
the openings in the base of the window. This is particularly 
desirable in the summer time, when ventilation is not needed, 
and when dust is likely to get into the window. The device is 
very simple, being nothing more or less than a frame of mould- 
ing around the holes or other opening, with a slide cover that 
works back and forth in the moulding. 


Open Back Windows 


There are some few stores that still retain windows that are 
not enclosed, commonly known as “open back windows.” With 
this type of window it is impossible to use a ventilating system 
as a preventive of frost. About the only thing that can be done 
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in a window of this kind is to get enough heat next to the 
glass so that it is too warm for the frost to accumulate. Some 
stores use electric heaters in ‘the windows, while others burn oil 
heaters. About the best method we know of is the one depicted 
in Fig. 5, wherein a gas pipe is run along the lower edge of the 
glass, the upper surface of the pipe having tiny holes pierced 
in it about 1 inch apart. 

When the gas is turned on and a match applied to these 
openings you have a series of tiny gas jets that throw an even 
amount of heat up over the entire surface of the glass. 

These methods are not very sightly, and there is the additional 
danger of certain goods catching fire, or of damage to goods by 
the heat. Really the only practical method is to close up the 
back of the window and ventilate with cold air from the outside. 


New Windows 


In putting in new windows any of the already mentioned 
methods of ventilation can be installed. To be really up to 
date it will not be necessary to be put to all this bother, for 
there are already on the market several patented mouldings in 
which the glass can be set and that have ventilating holes in 
them. These holes also serve as drainage for the windows so 
they will carry off all water that might form on the glass. The 
newer metal mouldings of this kind also have patented devices 
that close up these openings to exclude the dust in the summer 


time. 
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SHOW CARDS AND 
SHOW CARD WRITING 


By F. T. Gorpon. 

HERE has been a lot of mystery and jargon of technicalities 
thrown around the art of writing show cards, so much so 
that the average druggist is afraid to try to write his own price 
cards for fear that he will violate some of the technicalities laid 
down as canons of the art by the professionals, canons as sacred 
as those of any oriental church, yet the writing of price cards, 
display and window cards, etc., is one of the simplest things in 

the world when it is studied from the right viewpoint. 

What is the object of a show card? To attract attention and 
to tell in a few words the desirable points of the article offered 
for sale. What is a price card? A card that tells plainly the 
price of the article offered for sale. In these days of overdone 
advertising and lavish display of colors and fantastic designs, 
the “professors” of the art of show card manufacture tell us 
that fanciful phrases and bizarre effects are necessary to catch 
the attention of the public if we would sell our goods. This 
may have been true a few years back when we were in the 
kindergarten stage of advertising and when the great American 
public believed that everything printed must be true, just because 
it was printed. We have, as a people, advanced beyond that 
stage, and have now learned to discriminate, and the advertise- 
ment that attracts trade is the one that tells the real facts and 
offers matter of fact reasons why the goods offered are a bar- 
gain. 

So it is with show cards. Doubtless every person who has 
ever walked up Broadway, New York—the Great White Way— 
has seen and admired the huge and glaring electric signs spread 
over its roof tops to advertise something or other,’ but how 
many can remember just what the signs advertised; and did the 
signs impel them to buy any of the articles thus advertised? 
No; glaring advertisements are much like glaring colors—people 
admire them but do not wear them. For the druggist the best 
show card is the one that tells its story in the plainest and 
most direct way; people may admire a fanciful show card dec- 
orated with isinglass, and in a dozen colors, but it does not 
impel them to buy the thing offered nearly as much as would a 
plain card announcing a reduced price on a staple article or a 
special bargain. The public, as a whole, has been supersaturated 
with catch phrases and color schemes; they no longer attract 
more than momentary attention and comment’ on their clever- 
ness and ingenuity—but they do not sell goods. This statement 
will be called almost blasphemy by the professional advertisers, 
but the writer is not an advertiser, but a buyer, and has had 
considerable experience in noting the effect of advertising. 
From 2 long study of the actual effect of show cards, window 
display cards, etc., the conclusion has been reached that the most 
effective show card is one that backs up the goods displayed by 
telling their merits in a few words and their price in reduced 
terms. 

Many druggists fail to take advantage of window displays 
because they say “It’s no use,” or “It doesn’t pay for the 
trouble.” In most cases of this kind it will be found that while 
the druggist made a clever display of his goods he forgot, or 
neglected, to put price cards alongside the goods he wanted to 
sell. An attractively dressed window will attract the attention 
of the passerby, but if there are no price cards on the goods, he 
will simply admire and pass on, whereas, if some article admired 
or needed is marked with a price as attractive as the window 
display, he or she, she especially, will change admiration into 
action and come inside to purchase the tempting bargain. 

One of the rigid rules of a remarkably successful merchant 
is that no bargain shall be displayed in his show windows with- 
out a price card, although if the intention is merely to show 
goods to attract people into the store this is omitted. The drug- 
gist usually cannot afford to attract people into his store—too 
many come anyhow—he wants to sell goods. Therefore, he 
should make his show cards, etc., plain and to the point; catch 
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phrases and fancy lettering are not nearly as effective as plain 
cards that every one can read and understand. 

The making of show cards is not nearly so difficult as is 
often imagined. The chief requirements are neatness, cleanli- 
ness and legible lettering. In this, as in most things, practice 
makes perfect. The best way for a beginner to start is to select 
some style of lettering, plain and easily read, and to study 
the relative sizes and spacing of the letters, taking capitals first, 
then what printers call lower case letters—i. e. ordinary type. 
There are various groups of letters that are characterized by 
their formation; thus letters like H are made by straight lines 
at right angles, letters like D are a combination of both straight 
lines and a half circle, letters like N are made with both vertical 
and slanting lines, and letters like S or O are all circles. Capi- 
tal letters are much more difficult for the beginner to make 
neatly and properly proportioned than are the lower case letters, 
hence in the beginning the amateur should avoid excessive use 
of capitals. Furthermore, though few realize it, capitals are not 
so easy to read as small letters. 

Proper spacing of letters is one of the most important points 
in writing a show card, for no matter how skilfully the letters 
are made, if they are unevenly spaced the effect will be crude 
and ineffective. Another point to be observed is the accurate 
lining of lettering, that is the letters and words must be straight, 
not straggling above or below the common line, for such strag- 
gling is always a sign either of the ambitious freehand amateur 
or the careless writer who does not care how his cards look. 
But the main point in all card writing is legibility, brevity and 
saying something that sells goods; even if the lettering is a 
little crude, if the card fulfills these requirements it is a good 
one. 

In the next article practical instruction in the formation of 
letters and the writing of show cards will be given, not from the 
standpoint of the professional, but as adapted to the needs of 
the druggist or clerk who wishes to write window and price 
cards himself. It will surprise many to find how little practice 
is necessary, once the principles are learned, and what small ex- 
pense for materials will be required. 

(To be continued.) 


Scattering One’s Ammunition 

The one thing to avoid in advertising, especially for retail 
merchants, is generalization, To present too many things at 
ene time to the public is simply to confuse them; nothing is 
clearly remembered and nothing creates a lasting impression. 
The same effect is produced by a lot of general claims of merit 
or cheapness; anybody can assert merit and cheapness for their 
goods, but the merchant who sells them to the public in competi- 
tion with others succeeds by stamping a definite impression of 
either quality or cheapness upon the public mind. 

Be explicit in advertising; if the price is the main factor of 
the advertisement, stick to price, tell why it is low and why the 
goods are a bargain. If quality is the main point, stick to ex. 
planations of this extra quality, why it is exceptional and why the 
goods will give better service and satisfaction. Don’t generalize; 
the man who generalizes in advertising simply throws away his 
money, just as the soldier who fires his ammunition away blind- 
ly throws away his only protection when the supreme moment 
arrives. 

The public has been so educated by daily reading of the ad- 
vertising matter of the experts.of the world that it has learned 
to judge of the calibre of the man writing an advertisement or 
of the firm publishing it. If the advertising is weak, full of 
glittering generalities and empty of solid reasons why the goods 
advertised should be bought, it is passed by with a contemptu- 
ous smile and the thought “that man is too far behind the times 
for me to bother with, I guess his goods are behind the times, 
too.” Don’t try to impress people with general claims, every- 
body knows about “pure drugs and chemicals”; tell them why 
pure drugs and chemicals must be used in prescriptions. 


Index page 74. 
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Building Up a Suburban Business 


Growing Up with the Suburb Better Than Starving in the City -Good Judgment, Enterprise and 
Tact Required—Novelty an Important Feature of Store Management 


ALTIMORE, February 1to—Much complaint is heard at 
times among pharmacists about competition and price cut- 
ting. Several stores located within a short distance of each 
other are apt to set a hot pace for business, and in the fight 
for trade profits are frequently lost sight of. But the druggist 
seeking to establish himself, especially in a large and growing 
city, is not confined to certain localities and to congested sec- 
tions. He can get away from competition if he really desires, 
and an opportunity is always presented of flocking by himself, 
as it were, in a section which is just being built up and de- 
veloped. There have been and still are such chances, and they 
are being taken advantage of by enterprising druggists, who, 
rather than set up shop next y 


and dwelling upon the skill with which prescriptions were com- 
pounded and the care they got. There were also some observa- 
tions about counter prescribing which appealed to the medical 
profession. But the biggest and most lasting hit made by Mr. 
Wendel was a direct appeal to the wives of physicians. To them 
he sent invitations to come and see how the store was conducted 
and what methods were being employed to insure absolute ac- 
curacy, purity and the highest quality. They were asked to 
make an inspection of the laboratory and to note the system 
of filing prescriptions and the manner of keeping under cover 
all of the chenticals and drugs used in compounding prescrip- 
tions. he order and neatness peculiar to 

women was enlisted to put in a 


natural sense of 





door to or within a short dis- 
tance of one or more rivals, 
prefer to open up a new field, 
where for some time, occasion- 
ally years, they hold undis- 
puted sway and where their 
originality and creative ability 
can find the fullest expres- 
sion. 

One of the sections of Bal- 
timore that attracted much at- 
tention by reason of the oppor- 
tunities presented of building 
up various kinds of trades has 
been and still is Walbrook, and 
among those who have found 
their chance there is George H. 
Wendel, who opened a_ phar- 
macy at North avenue and 
Eighth street several years 
ago, At that time the neigh- 
borhood was only partly built 
up and the prospect, with an 
old-established store two blocks 
away, did not seem especially 
promising. But push, energy and a proper appreciation of the 
situation won out in the most signal manner, Mr. Wendel’s 
judgment of location having been splendidly vindicated. 

He began in a modest way, a small store being fitted up in 
an inexpensive manner in an ordinary three story brick dwelling 
with store front. He put in a soda fountain of very modest 
cost and secured fixtures and shelving of cherry finish, with the 
orthodox cathedral glass partition in the rear of the store to 
screen the prescription department. 

What Mr. Wendel did not do was to sit down and wait for 
custom to come to him; figuratively speaking, he went after it. 
In the first place he proceeded to let people know something 
about himself and to announce the fact that he had come into 
the neighborhood. This he did by means of little hand bills, 
but placed his chief reliance on letters to the housekeepers, 
wherein he solicited them to give him a call. He got in touch 
with some of the neighborhood organizations and by degrees 
made the acquaintance of the physicians practising in that sec- 
tion. 

Doctors are very busy men, as a rule, and it is not easy to 
get their attention to the extent that they will remember any 
one pharmacy more than another unless the fact is brought 
home to them in an insistent and persistent manner. In order 
to accomplish this Mr. Wendel gave his store an ethical touch, 
emphasizing the prescription department in his’ printed matter 





SODA FOUNTAIN IN WENDEL’S PHARMACY, IN WALBROOK, 


A SUBURB OF 


timely word for Mr. Wendel 
with the husbands of these 
wives, and his efforts fell upon 
fruitful soil. 

The business grew rapidly 
and in due course of time it 
became necessary to extend the 
store. As this could not be 
done by widening, room had to 
be found in the rear and the 
prescription laboratory was 
moved on the other side-of the 
stairway to the second floor, 
occupying the rear apartment, 
which had formerly been a 
kitchen all by itself. This ar- 
rangement admitted of includ- 
ing all of the original store 
room in the space for display- 
ing and storing goods, and for 
the installation of various little 
conveniences which do not cost 
much, but mean a great deal 
by reason of the effect upon the 
patrons. There was put up a 
stand for the city directory which anyone might consult as often 
as he pleased. Telephone and express service were also pro- 
vided, and Mr. Wendel secured the selection of his store as a 
postal substation. A small desk where patrons might address 
letters and packages was another innovation and proved im- 
mensely popular. 

Window seats and chairs were placed for the convenience of 
the soda fountain patrons, and the corner waits for street cars 
were made more agreeable by cordial invitations to step inside, 
which invitations were accepted quickly enough in cold weather. 
In a comparatively short time Mr. Wendel was looked upon as 
an old resident, and had a personal acquaintance with hun- 
dreds of the people of the section. 

The moving back of the prescription department permitted 
the displacement of the least attractive wares in a pharmacy by 
merchandise that catches the eye. Perfumery, stationery, tinc- 
tures, fancy soaps, toilet articles and numerous other things 
were put into the show and wall cases. The change also permitted 
a systematizing of the stock, related goods being placed together 
and the whole appearance of the store changed for the better, 
apart from the consideration of roominess. 

Mr. Wendel’s announcements of specialties and of innova- 
tions appear at regular intervals. He has not ceased to make 
changes, and with a proper appreciation of an inherent trait in 
the great body of people, doubtless will continue to spring some- 
thing new from time to time. 


BALTIMORE. 
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SERVE HOT DRINKS RED HOT 


One of the prerequisites of a successful and prosperous busi- 
ness in the numerous winter beverages served at the soda foun- 
tain is that these drinks be dispensed “piping hot.” The serving 
of “red hot” beverages always pleases the customer and neglect 
to do so never fails to send him to a rival fountain where 
strictly hot, not lukewarm and unpalatable, drinks are obtainable. 

Richard Hudnut used to say to his soda dispensers: “If you 
cannot serve a winter drink too hot to be gulped down imme- 
diately by the patron, you don’t know how to serve hot drinks.” 
This old instruction holds good today as well as in the day when 
it was originally uttered. It is a comparatively easy thing to 
cool bouillons, broths, beef teas and hot egg beverages when 
they prove too hot for the customer, but it is a well nigh im- 
possible feat to heat up a drink once served and which proves 
too cold without losing some of the original flavor and desira- 
bility of the beverage or liquid food. 

Another suggestion which the hot soda dispenser will do well 
to adopt is to serve soda or “salt” crackers with all liquid food 
preparations, such as bouillons and broths, and sugar wafers 
with teas, coffees, chocolates and other sweet beverages. The 
cost of these crackers and wafers is but trifling and they add 
greatly to the attractiveness and palatable character of the 
drinks, with the inevitable result that they not only make for a 
steady clientele but also enable the dispenser to obtain an average 
of 3 to 5 cents more for each beverage with which these dainty 
bakery products are served. 

Following are six recipes for delicious liquid foods and foun- 
tain beverages which will prove especially popular during the 
remainder of the winter season: 


Hot Beef Bouillon 


Beef extract ......teaspoonful 1 to 1% 


Or 
Liquid beef extract : . 0z. 1% 
Hot water ......enough to fill eight ounce mug 
This preparation should be seasoned with salt, pepper, celery 
salt or tabasco sauce to suit the taste of the customer. Crackers 
should also be served with it. 


Hot Tomato Bouillon 


Beef extract ......teaspoonful 4 to 1 
Or 
Liquid beef extract I 
SONORED MONE 6 ci csucsoskean sens ot fld. oz. % 


Hot water ..... enough to fill eight ounce mug 
This beverage should be seasoned with the various condi- 
ments desired by the consumer and should be served with crack- 
ers 


Clam Broth 
Clam broth, which is also very popular among hot soda bev- 
erages, is generally made from concentrated clam juice, hot 
water, sweet cream and salt, with a pinch of butter. Where 
fresh clams are cheap the druggist can make his broth himself, 


but this does not pay, except when done on a_ large scale. 


Crackers should also be served with this beverage. The fol- 
lowing formula is generally used: 

Concentrated clam juice .............. fl. oz. I 

Hot water ..... enough to ill eight ounce mug 

REM RMRTED oa fe) oe east ore hat celia oo aUs alse Sine Sp 

OPER BAM oe cies seen ie sites sore en ee OH 

BIMIEE ease hake asus ke teaspoonful % 


Following are several additional novelties in hot beverages 

which are certain to prove ready sellers: 
Hot Beef Tea 

Make an extract by taking six ounces of extract of beef, 
sixteen ounces of hot water, five drams of tincture of black 
pepper. Dissolve the beef extract in the hot water and add the 
tincture of pepper. To make the tincture of black pepper take 
two ounces of whole black pepper, crush it and add ten ounces 
of alcohol. Steep and filter. In dispensing take an ounce of the 
beef extract, a dash of cream, a dash of salt and a dash of cel- 
ery salt. Fill the remainder of the mug with hot water, stir- 
ring with a spoon while filling, Place the salt, pepper and cel- 
ery salt so that the customer may use them if he desires. 

Hot Egg Checkerberry 

Take either one ounce of wintergreen syrup or wintergreen 
and orange syrups, an egg, a half ounce of cream and enough 
hot water to fill an eight-ounce mug. 
cream together in an egg shaker. 
drinks and add the hot water. Then pour back and forth sev- 
eral times from shaker to mug. This beverage may also be 
made, however, by beating the egg with a spoon and by adding 
the syrup and cream, mixing all quickly with the spoon and add- 
ing hot water while stirring constantly. 


Mix the syrup, eggs and 
Shake as in making cold egg 


Hot Beef and Egg 
Beef extract 
Or 
Liquid beef extract 
Egg 
Hot water 
Celery extract 
The beef extract is first poured into the mug and the egg 
is then beaten into it. The mug should then be filled with hot 
water, but care should be taken to beat the egg while the hot 
water is being poured in, for otherwise the egg will be boiled. 


Index page 76. 
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Board Questions and Answers 


Selected Questions Asked in Recent Examinations by Various State Boards of Pharmacy with 
Their Correct Answers 


(Continued from page 32.) 


PHARMACY ; 





Asked by the Indiapa Board 

1. (a) Define specific gravity. (b) Why does the U. S. P. 
vive specific gravity? (c) If a bottle holds four ounces (av.) 
of water and 150 grammes of another liquid, what is the specific 
gravity of this liquid? (d) What is the weight in grammes of 
four ounces of a liquid having a specific gravity 1.25? 

Answer: (a) Specific gravity is the relative weight of a given 
volume of a substance as compared with the same volume of dis- 
tilled water which is taken as the standard —1. The rule for 

W 
determining specific gravity is: Sp. gr. =—. 
V 
(b) The U. S. P. gives the specific gravity as a means of de- 
termining the identity, quality, purity and strength of the sub- 
stances. Take, for instance, an acid which should have a specific 
gravity of 1.33. If the sample examined has a specific gravity 
of only 1.23 it shows that it had deteriorated or been diluted 
with water or some liquid lighter than the acid. (c) One avoir- 
dupois ounce of water = 28.35 Gm.; 4 avoirdupois ounces of 
water = 113.40 Gm. 
150 
—-— = 1.323 
113.4 
That is the specific gravity of the liquid is 1.323. (d) By four 
ounces of a liquid evidently fluidounces are meant: One fluid- 
ounce of water is equal to 29.5737 Cc.; 4 fluidounces of water 
: W 
Specific gravity =—, 
V 
consequently, W = V &X specific gravity or 118.3 X 1.25 =147.875 
Gm. That is, 4 fluidounces of a liquid having a specific gravity 
1.25 weigh 147.875 grammes. 

2. (a) What are suppositories? (b) What are bougies? 
(c) Give the weight of each when oil of theobroma is used as 
a vehicle. (d) When a substance is used which softens the 
\ehicle, what substance does the U. S. P. allow to be added to 
raise the melting point?» (e) State how you would make a 
rectal suppository using oil of theobroma as a base. 


Answer: (a) Suppositories are solid bodies of various 
weights and shapes, adopted for introduction into the different 
orifices of the human body. It is essential that they melt readily 
at body temperature or blood heat. (b) Bougies or urethral 
suppositories are pencil shaped, pointed at one end and are in- 
tended for introduction into the urethral canal. (c) According 
to the U. S. P. VIII the weight of the various suppositories 
prepared with oil of theobroma is given as rectal about 2 
grammes, vaginal about 4 grammes, urethral about 1 to 2 
grammes, according to the length. (d) The U. S. P. sanctions 
the addition of from ten to fifteen percent. of spermaceti in 
order to raise the melting point. (e) The first step is to grate 
the oil of theobroma. Then the medicinal substance, if dry, is 
reduced to a very fine powder, or, if an extract, is softened with 
an appropriate liquid and either of them is then mixed thorough- 
ly in a mortar with an equal weight of the grated oil of theo- 
broma, the remainder of which is thereafter added until a homo- 
geneous plaster mass is obtained. In cold weather the addition 
of a small quantity of expressed oil of almonds is often neces- 
sary. The mass is then rolled into cylindrical shape, divided 
and by means of a spatula formed into cone shaped rectal sup- 
Positories, which, according to the U. S. P., should weigh about 
2 grammes each. 


is equal to 118.2048 or about 118.3 Cc. 


Index 


3. Criticise the following prescriptions: 


(a) rf 
Bes, Marit Seti pitie shack 5. ais o cntebe,etsle Cup geieies gr. il 
PR OPASS OVA oie dc dois Hosea «sceeaa seule dais gr. ss 
Spy ULMER E ects ares aor ccvie eee ov. be enerereiars q. s. ad 3iv 


M. Sign.: 31 q. 3 or 4 h. 

Answer: This is a four ounce mixture, one teaspoonful being 
a dose, which is all right. This medicine must be dispensed 
with a “shake well” label, because cyanides precipitate alkaloids, 
besides that potassium cyanide is alkaline and therefore will 
surely precipitate the morphine and there is great risk that the 
patient might get an overdose in the last few teaspoonfuls at 
the bottom of the bottle. 


(b) 

Fhe Say LER eS UME le gas terarcs «oid 019 eine. eral /bialo 04a ele ca gr. ii 
PLR AMS OTO Stats 5 5 s1c7os eco sold whined tits wi oases gr. iv 
Bepre TeGuGttr as noes odect hash wesc eens gr. XXiv 


M. et ft. pil. No. xxiv. 

Sig.: Unum ter in die post cibum. 

Answer: The directions are to take one pill three times a 
day after meals. These pills should not be dispensed as the 
dose of both strychnine sulphate and of arsenous acid is ex- 
cessive. There is one twelfth of a grain of strychnine sulphate 
in each pill, while the average dose is one sixtieth of a grain. 
Furthermore there is one sixth of a grain of arsenic in each pill, 
while the average dose is one thirtieth of a grain. This is a 
dangerous prescription and should not be dispensed before con- 
sulting the physician. 


Asked by the North Carolina Board 


4. How does the U. S. P. direct the following to be cared 
for, and what deterioration results if the directions are not ob- 


served? (a) Ammonii carbonas. (b) Aqua hydrogenii diox- 
idi. (c) Liquor formaldehydi. (d) Potassii hydroxidum. (e) 
Santonimum. 


Answer: (a) Ammonium carbonate should be kept in well stop- 
pered bottles and in a cool place. On exposure to air it loses 
both ammonia and carbon dioxide, it becomes opaque and friable 
and finally is converted into a white powder of ammonium bi- 
carbonate NH,HCO,. For thi$ reason the U. S. P. VIII makes 
the statement that for dispensing purposes only the translucent 
portions should be used. (b) Solution of hydrogen dioxide 
should be kept in a cool place. It is customary to put it in 
amber bottles so as to exclude the actinic rays of the light, 
although the U. S. P. at present does nof specify this precau- 
tion. Upon exposure solution of hydrogen peroxide decom- 
poses into oxygen and water. (c) Solution of formaldehyde 
should be kept in well stoppered bottles, ina cool place, pro- 
tected from light. If kept too warm some of the formaldehyde 
gas will be lost by evaporation and thereby the strength will be 
weakened. If, on the other hand, the solution is kept very cold 
some of the formaldehyde, by polymerization, will be changed 
to paraformaldehyde, which causes the solution to become cloudy 
and even form a precipitate. (d) Potassium hydroxide should 
be kept in well stoppered bottles, made of hard glass. On ex- 
posure to air it very readily absorbs carbon dioxide and is 
thereby changed to potassium carbonate. Being also very 
deliquescent it also readily absorbs moisture. The U. S. P. 
specifies that potassium hydroxide should be kept in bottles made 
of hard glass because the strong alkali will attack the soft glass. 
(e) Santonin should be kept in dark amber colored vials and in 
a dark place, because on exposure to light it assumes a yellow 
color. 

5. Name the ingredients of, and outline the U. S. P. VIII 
process of preparing: (a) Acidum sulphuricum aromaticum, 
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(c) emulsum olei terebinthine, (d) mis- 
(e) mucilago acacie, (f) spiritas 
ammoniz aromaticus, (g) syrupus tolutanus. 

(a) Aromatic sulphuric acid has the following in- 
gredients: Sulphuric acid, tincture of ginger, oil of cinnamon 
and alcohol. The method of preparation is to gradually add 
the sulphuric acid to the alcohol which should be put into a thin 
glass flask for this purpose, as the mixture gets hot. After 
cooling, the tincture of ginger and oil of cinnamon are added 
and sufficient alcohol to make the proper volume.. (b) Medicat- 
ed waters are saturated solutions of volatile oils, which must 
be clear and free from solid impurities. The solution of the 
volatile oils is facilitated by the use of purified talc, namely by 
triturating the oil with the talc and thereby distributing it. If 
preferred the solution may be aided by replacing the purified 
tale by pulped or shredded filter paper. Medicated waters may 
also be prepared by the addition of volatile oils to hot water 
and the separation of the excess of the former by filtration. 
They can also be prepared by the distillation of the drug or 
volatile oil with water, provided that by either of these methods 
the finished product corresponds in all respects with the official 
requirements. It is especially necessary that medicated waters 
shall be clear and free from solid impurities. (c) Emulsion of 
oil of turpentine contains rectified (not ordinary) oil of tur- 
pentine, expressed oil of almond, acacia, syrup and water. To 
prepare it a perfectly dry bottle is necessary into which first the 
acacia and then the rectified oil of turpentine and the expressed 
oil of almond are introduced and well agitated. The object of 
the expressed oil of almond is to aid in forming an emulsion of 
the volatile oil of turpentine. Double as much water as there is 
acacia is then added and the mixture agitated until a complete 
emulsion results. In order to obtain a nice emulsion it is neces- 
sary that there shall be twice as much water as acacia. The 
syrup is then gradually added (in several portions), shaking 
after each addition and then sufficient water to make the re- 
quired quantity. 


(b) medicated waters, 
tura glycyrrhize composita, 


Answer: 


(To be continued.) 





Registered in Colorado 
At the annual examination by the Colorado Board of Phar- 
macy, held in Denver on January 5 and 6, the following received 
pharmacist’s certificate: C. B. Aspen, Denver; G. M. Davis, 


Lamar; Edward Doerr, Delta; Eugene Herzog, Englewood; C. 
E. Kirk, Trinidad; D. E. Monroe, O. P. Weston, Colorado 
Springs. 





Licensed to Practice in District of Columbia 


The examination of candidates by the Board of Pharmacy 
of the District of Columbia, held on January 11 and 12, resulted 
in the following being licensed to practice pharmacy in that 
district: M. W. Morgan, C. F. W. Danmeyer, Samuel Falk. 
The next examination will be held on April 11 and 12. Recipro- 
cal exchange with Delaware, Louisiana and Wisconsin has re- 
cently been established by the District of Columbia board. 





Registration in New Hampshire 


The New Hampshire Commission of Pharmacy has issued 
a notice that every druggist in the state must be registered again 
under the following section of the pharmacy law: 


person shall engage in the business of retailing 
and vending, directly or indirectly, drugs, medicines and chemicals, and in 
dispensing medicines and compounding physicians’ prescriptions, or shall 
expose for sale any drugs, medicines, or chemicals without being registered 
as provided by this chapter, or any law heretofore in force, he shall be 
punished by a fine not exceeding fifty dollars for each week he shall con- 
tinue the business without being so registered. Every registered phar- 
macist who desires to continue the business of apothecary and druggist 
shall, on January 1, 1910, and biennially thereafter, re-register. For failure 
to re-register or incompetency asa pharmacist from any cause the commis- 
sion may suspend a certificate of registration until the cause is removed. 


Applications for registration should be addressed to the sec- 
retary of the commission, Albert S. Wetherell, Exeter, N. H. 


Sect. 10. If any 
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Registered in Virginia 

Of the twenty-six applicants for examination for registered 
pharmacist and eight for assistant pharmacist, twelve of the 
former were successful and six of the latter. Their names are 
as follows: 


Pharmacists—B. M. Roberts, South Richmond; E. M. Wallace, J. 
Newsome, Danville; J. L. Horseley, Portsmouth; J. L. Hawkins, ea: 
J. B. Williams, Salem; E. K. Morris, Buena Vista; R. W. Staton, W. A. 
aero Roanoke; of H. Hume, Williamsburg; 'G. B. Stovel, Norfolk; 

Ae le Adamson, it, Manassas. ; 

Assistant Pharmacists—T. W. McCrary, J. T. Worsham, W. B. Wii- 
liams, Frank Hogshead, J. M. Broski, Richmond; Harold Thornton, Crewe. 





For Uniform Registration Laws in New England 


In the hope that within a reasonable time uniform pharmacy 
laws will prevail in New England a legislative committee of 
the New England Association of State Boards of Pharmacy has 
been appointed for the purpose of studying the pharmacy laws 
of several states. It is the intention of the committee, then, to 
confer regarding these various laws, select the best out of each, 
reject that which seems immaterial, and by combining the most 
desirable features of all, frame the best possible pharmacy laws 
for the New England states. 





Registered in Vermont 

At the recent examinations of the Vermont Board of Phar- 
held at Montpelier, the following received certificates 
as pharmacists: W. J. Cummings, Barre; J. H. Legendre, 
St. Johnsbury; H. W. Drew, Hardwick; M. T. Stone, North- 
field. The following were granted assistants’ certificates: F. A. 
Blossom, Rutland; A. E. Cox, Hardwick; S. E. Sweet, Burling- 
ton. To the following were awarded reciprocal certificates: C. 
H. Skinner, Windsor, who passed the examination prescribed in 
West Virginia; J. A. Broe, F. T. Crane, E. L. Cowah, who 
qualified in the State of Maine. 


macy, 





Registered in Kentucky 


Seventeen applicants were examined at the meeting of the 
Kentucky Board of Pharmacy, held in Covington, January 
9 and 10. Henry Cohn and John W. Demling, Louisville, were 
qualified as registered pharmacists. 

The following qualified as assistants: 


Pleasureville; William Dern, Maysville; James C. 
C. Knapmeyer, Covington; E. A, Meisburg, Har- 
Harrodsburg; Peter B. Smith, Louisville. 


George W. Fallis, 
French, Mt. Sterling; W. 
rodsburg; Leon Morgan, 


The next examination will be held in Louisville April 9 and 
10, Applications should be filed with the secretary, J. W. Gayle, 
Frankfort. 


Registered in Illinois 
At the meeting of the Illinois board, held at Springfield, 
January 23-25, the following candidates for examination were 
registered as pharmacists: 


C. E. Batterton, H. Deitchman, S. M. Mottar, 
Thomas, Chicago; S. J. Denton, Beardstown; ‘ee & 
W. E. Purcell, Equality ; P. H. Sheridan, East St. Louis; Sister Bernadine, 


Sister Eusebia, Springfield, 

Registered as assistant pharmacists: J. J. List, C. W. Shaw, W. O. 
Stoll, Chicago; Ben Carson, Mahomet; H. R. Ehlert, Springfield; ca. 
Flexman, Hoopeston; Pearl Haug, Divernon; H. G, Walter, Golden, an: 
Milton J. Zimmer, Rock Island. 


Wilson Brown, of West Frankfort, was registered as local 
pharmacist. 

The next meeting of the board for examination of applicants 
for registered pharmacist will be held at 31 West Lake street, 
Chicago, on March 12, and for assistant pharmacist examina- 
tions will be held throughout the state on March 1. 

The new pharmacy board of Illinois comprises the following 
members: John C. Wheatcroft, Grayville; James P. Crowley, 
Chicago; C, H. Christianson, Chicago (reappointed); J. B. 
Michels, El Paso (reappointed) ; Joseph E. Shreve, Jacksonville, 
whose term does not expire until next year, is also a member 
of the board. 


A. W. Russell, R. 5. 
Gerding, Collinsville: 
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Registered in Washington 


The Washington State Board of Pharmacy announces the 
following successful candidates for registration as pharmacists 
as a result of the examinations held in Seattle on 
27 and 28: 


J. W. Slatten, Lillian W. Donaldson, H. E. Roe, E. A. 
Sempill, F. N. Kannapell, Richard Boessewetter, H. R. Wells, | : 
J. J. Mausbach, K. Nishizaki, Seattle; W. J. Bruce, Bellingham: LD. 
Colberg, Vancouver; Hy, 5. Clark, DeWitt Tufts, T. A. Tucker, Spokane 
H. E. Goodner, Wilson Creek; F. C. Hottel, Garfield; G. L. Ri cemented 
Chehalis; G. H. Shaw, Hoquiam. 


The next examination will be held on April 
University of Washington. 


December 


3 and 4 at the 


The Rhode Island Board 


Six of the seven members of the Rhode Island Board of 
Pharmacy have been. reappointed by the Governor. The new 
member of the Michael H. Corrigan, of Olneyville, 
who takes the place of Frank A. Jackson, of Little Compton and 
Woonsocket. Mr. Jackson has been appointed a member of the 
State Food and Drug Commission. The members constituting 
the Rhode Island board are follows: William J. McCaw, 
Providence; James E. Brennan, Pawtucket; Howard 
Providence; Nicholas F. Reiner, North Providence; 
Wright, Newport; William R. Fortin, Pawtucket; 
Corrigan, Providence. 


board is 


as 

Pearce, 
James 7. 
Michael H. 


To Practice in Minnesuta 
Of the seventy-six candidates who appeared before the Min- 
nesota board at its January meeting, the following successfully 
passed the examination: 


For pharmacist: M. H. Haynes, F. (¢ 
apolis; M. O, Burrows, Truman; W. R. | 
Dassel; E. J. Proulx, Cloquet. 

For assistant pharmacist: A. F. Rood, J. Titus, Minneanolis; H. R. 
Carpenter, St. Paul; J. H. C. Coleman, H. W. Gun, Duluth; HE, B 
Morris; C. C. Block, Aurora; J. T. Gardner, jr., Cass Lake; E. Nelson, 
Cambridge: M. Ollermann, Lamberton; | a - Schafier, Delano; F. A. 
Steiner, Mankato; E. R. Westerberg, Little Falls; C. M. Riley, Waukon, la. 


Arthur von Rohr, of Winona, was elected president of the 
board, and E. A. Tupper, of Minneapolis, secretary. The next 
meeting will be held at Minneapolis during the week beginning 
April 15. 


Minne 
Peterson, 


A. M. Sauer, 
Paui; G. O. 


Kusterman, 
‘aliberte, St. 


To Practice in Wisconsin 
Of the eighty-one applicants who presented themselves for 
examination for pharmacists and assistant pharmacists before 
the Wisconsin board at its recent meeting in Madison, the fol- 
lowing were successful and received certificates: 


L. Gerlach, C. M&Hintz, J. Knuf, A. H. Merke, J. 
Goldberg, C. ot ME tio Ly H. Dutzauer, E. L. Priest, J. C. Hajewski, 
H. Baebenroth, Milwaukee; Butterfield, Racine; D. W. Evans, Appleton; 
H. H. Holmes, Mather; s. 4 M. Murphy, Madison; A. J. Erb, LaCrosse. 

Assistant Pharmacists—L. J. Doubek, A. J. Dettloff, L. C. Sharrow, 
Sister M. Beatrice Schuerman, Sister M. Gonsalva Hunt, F. H. Meiners, 
O. D. Kendall, H. H. McIntosh, H. F. Mueller, F. J. Elias, Milwaukee; 
C. M. Daniel, M. H. Hall, Sister Mary Gonzaga, Racine; F. W. Kepke, 
G. Gigot, Madison; O. O. Groh, W. H. Warnecke, A. J. Brehm, Sheboy- 
gan; C. B. Green ,A. W. Funk, pene W. A. Hackbarth, A. H. Koppa. 
Wausau; Clark Allen, Stevens Point; S- A. Nordeng, Deforest; L. F. Bar- 
rett, Edgerton; Cc. H. Mees, Clintonville; G. McHugh, Baraboo; R. Lynett. 
Antigo; G. H. Butke, Lake Beulah; R. S. Jones, Eau Claire; P. A. Gruett 
Merrill; E. McIntosh, Melrose; F. S. Lenora M. 


Drake, Black Earth; ; 
Truhn, Tomah; R. Pomeroy, Gays Mills; A. T. Moen, Bangor; P. J. Swide: 
3uffalo, N. Y. 


The next meeting of the board will be held in Madison on 
April 16-10. 


Pharmacists—J. 


Two New Wholesale Druggists in Birmingham 
A large wholesale drug business, to be called the Southern 


Drug Company, has been organized to operate in Birmingham, 
Ala. The concern is capitalized at $250,000, of which John L. 
Parker, a prominent druggist of Birmingham, is president. The 
other officers are: Paul A. Savage, vice-president, and W. C. 
Hamilton, secretary and treasurer. Another wholesale drug 
company, to be known as Dean, Elev & Robertson, will start 
business shortly in Birmingham. The stock of the company, 
which will be capitalized at $50,000, is owned by the officers, 
who are: W. A. Robertson, president; M. N. Eley, vice-presi- 
dent, and J. L. Dean, secretary and treasurer. It is expected 
that business will commence about November 1. 
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BUILDING UP THE OHIO PHARMACEUTICAL ASSOCIATION 

1, Theo. D. Wetterstroem, Cincinnati, se 
Association; 2, ee McIntire, organizer 
ceutical Association; a Edwin Heinema: mm, phe 
F. Hutchbauch, president Ohio Valley 
Mank, assistant secretary Ohio Mutual ‘ A 
gentlemen shown organized the Warren County Branc . ‘Ohio Phar- 
maceutical Association at Lebanon, Ohio, in the course of an automobile 
tour. Later Mr. and Mrs. Wetterst: oem carried Mr. Mc re With them 
as far as Cleveland and he collected $143 in back dues aid took in twenty- 
three applications for members, mz akin ga total of $207 for the trip. They 
dropped McIntire at Clevela nd continued their journey to the N. A. 
R. D. meeting at Niagara Falls. 


‘retary hio Pharmé ae i] 
= coll 

irm and ician; y ). 
Druggis sts’ iz William 
Fire The 


Tablet to the Memory of Dr. William M. Searby 
the late Dr. 
college of 


in 


tablet the 


Searby, for 


to 
many 


A beautiful marble 
William M. 
pharmacy of the University of 
hall of the pharmacy building on January 
included addresses by President Gaston E. of the Cali- 
fornia College of Pharmacy; President Benjamin I. Wheeler, 
of the University of California; Dr. Josephine Barbat Winslow, 
Frank T. Green, dean of the college of pharmacy; John H. 
Dawson and Valentine Schmidt, directors, B. Rower- 
president of the alumni. 


memory 
vears dean of the 
unveiled the 


The exercises 


California, was 
ai. 


Bac yn, 


and Kk. 
man, 


Pittsburgh Branch of the 
A. Ph. A. 


January meeting of the Pittsburgh 
Pharmaceutical Association the 
were chosen for the ensuing year: President, 
first vice-president, Louis 
president, P. G. Walters; third vice-president, L. K. 
treasurer, P. H. Utech; secretary, B. E. Pritcl 
committee on membership, Charles E. Willett; 
medical relations, W. 
Beal; publicity, B. E. 


Flects Officers 
of the 
officers 
Campbell, 
second vice- 
Daarbaker ; 
chairman, 
M. 
education 


At the branch 


American following 
Andrew 
Greensburg; Saalbach; 
lard; 
practice, F. 
Georgé Kuscher: 
Pritchard. 


Bluminschein ; 


and legislation, J. H. 


Educational Requirements Changed in 
Washington State Board of Pharmacy 


the Washington State Board of 
Pharmacy a resolution was passed changing the educational re- 
Under this resolution, and after July 1, 1913, 
all applicants for examination as registered pharmacists will be 
required to submit evidence of having satisfactorily completed 


At a recent meeting of 


quirements. on 


college work in 
board, and 
of 
macy embracing at 
the board. The board will 


vear of 
the 
require 


one a college of pharmacy recognized 
after July 1, 1914, the board will 
graduated from a college of phar- 


a two 


by on and 
having 


least 


evidence 
year course and recognized by 
recognize the two schools of 
pharmacy in the State of Washington, and such other schools 
colleges in the country as hold membership in the American 
Conference of Pharmaceutical Faculties. Any pharmacist hold- 
ing full registration papers obtained in another state pnor to 
July 1912, admitted to examination as candidate for 
registration. 


only 


or 


will be 
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NEW ASSOCIATION FORMED BY PHAR- 
MACEUTICAL AND CHEMICAL 
MANUFACTURERS 


Purposes of the New Organization, Christened the Na- 
tional Association of Manufacturers of Medicinal 
Products, Are to Protect Members, Secure Uniform 
State Legislation and Otherwise Advance the Interests 
of Their Industry—Twenty-five Houses Already 
Members 


For the purpose of for themselves the protection 
afforded, uniform and just legislation and other advan- 
tages now enjoyed by members of the National Wholesale 
Druggists’ Association and similar national bodies, representa- 


securing 


tive manufacturers of pharmaceuticals, chemicals, and biclogical 
and surgical preparations in all sections of the United States 





have formed a new national organization to be known as the 





RYAN, 


FRANK G., 
vis & Co., Detroit, 
’resident. 


Mich. 


ings held in the Waldorf-Astoria in New York City on Tuesday 
afternoon, February 6, and Wednesday morning, February 7. 

Che idea of creating such an association strictly for Ameri- 
can manufacturers of pharmaceutical, biological and chemical 
products originated with Frank G. Ryan, president of Parke, 
Davis & Co. 

At the organization meeting Mr. Ryan, who acted as chair- 
man by unanimous consent, members of the nom- 
inating committee, which made up a ticket for the association’s 
officers and executive committeemen for the ensuing year: 
Josiah K. Lilly, of Eli Lilly & Co., chairman; S. H. Black, vice- 
president of Bauer & Black; Dr. W. C. Abbott, of the Abbott 
3ell, of Armour & Co. 


committee 


named as 


\Ikaloidal Company, and F. M. 

The ticket prepared by this 
elected by a unanimous vote, the following officers being chosen: 
President, Frank G. Ryan, president of Parke, Davis & Co.; 
vice-president, Adolph G. Rosengarten, of the Powers-Weight- 
man-Rosengarten Company; secretary, Charles M. Woodruff, of 
Parke, Davis & Co., and treasurer, Dr. Henry C. Lovis, presi- 
dent of Seabury & Johnson. Members of the executive com- 
mittee include Messrs. Ryan and Woodruff and Dr. Lovis, as 
Dohme, of Sharp & Dohme, and C. J. Lynn, 


nominating was 


well as A. R. L. 
of Eli Lilly & Co. 

In one of its bylaws the association pledges itself not to 
engage in any attempt at price regulation among its members or 
in any other act calculated to violate the Sherman anti-trust law. 

The calling of the organization, meeting was accomplished 
by the sending out to forty odd pharmaceutical product houses 
of letters inviting attendance at this preliminary gathering and 


The letter of invitation follows: 


conference 


National Association of Manufacturers of 
Organization of this new body 
thirty such drug manufacturing 


Medicinal Products. DR: A: RL 


Sharp & Dohme, Baltimore, Md., 
Member of Executive Committee. 


DOH ME, 


was effected by the officers of 


firms and corporations at meet- 

GENTLEMEN—We, the undersigned, believing that the time is ripe for 
the organization of a national association of manufacturers of medicinal 
products, cordially invite you to joi hands with us and attend the first 
meeting, which will be held at the Waldorf-Astoria Hotel in New York 
City on Tuesday, February 6, 1912, at 2 p. m. 

This ‘“‘call’” we are sending to some forty manufacturers of chemical, 
pharmaceutical, biological and preparations; a provisional list is 
inclosed. 

Uniform legislation in the different states cannot be achieved without 
the concerted action and powerful influence of a representative body. But 
there will be no dearth of other issues affecting the general welfare of all 
manufacturing houses; a number of such issues will at once occur to you. 

Manufacturers of proprietary specialties and wholesale druggists even 
though they also are incidentally manufacturers of pharmaceutical products, 
do not appear on the inclosed list for the very obvious reason that their 
interests are already guarded by strong organizations. ‘fe alone—the 
manufacturing chemists, pharmacists and biologists of ths country—lack 
such a powerful means of self-protection. 

Again we heartily urge you to join us and work with us for the com- 
mon good. Have you any additions to propose to the list enclosed? 
Please favor us with a prompt reply, and kindly tell us by what officer 
your house will be represented. 

Very truly vours, 
PowERS-W EIGHTMAN-ROSENGARTEN COMPANY, 
Suare & DoHME, 
Eur Litty & Co., 
MALLINCKROpT CHEMICAL COMPANY, 
Merck & Co., 
PARKE, Davis & Co, 

\ddress Frank G. Ryan, care of Parke, Davis & Co., 

In response to this invitation, Mr. Ryan received no less than 
twenty-eight favorable answers from manufacturing pharmacists 


throughout the country, most of them expressing their earnest 


surgical 


Detroit, 


desire to join in the organization of such a national association 
forthwith. 

The constitution and bylaws of the association follow: 
Constitution and By-Laws of the National Association of 
Manufacturers of Medicinal Products 
PREAMBLE. 

Wuereas, For mutual advancement and protection there is a national 


organization, of every branch of the drug trade of America excepting that 
engaged in the manufacture and production of pharmaceuticals, chemicals, 


Index page 8o. 

















AMERICAN AND 


DRUGGIST 





DR. 
Farbenfabriken 


CHARLES J. LYNN, 
Eli Lilly & Co., Indianapolis, 
of Executive Committee. 


Member 


biclogical and other products ultimately employed by the medical and allied 
professions for the cure, mitigation and .prevention of disease, than which 
no denartment of the drug trade is of higher or more vital importance to 
the public, and ’ ‘ 

Wuereas, It is desirable, in the manufacture and marketing of such 
products, to maintain the high standards generally observed by manufac- 
turers individually during many years past; to encourage and promote still 
greater achievements; to insure to individual members ‘the just and proper 
reward of initiative, discovery and invention; to prevent fraudulent prac 
tices in the drug trade; to encourage the lawful enforcement of sound drug 
legislation and effect official observance of the fundamental law of the land; 
to prevent the subversion of law to factional purposes; to amicably adjust 
differences; to advance uniform and just drug legislation; and in other law- 
ful ways to promote the welfare of and fraternity among those engaged 
in the manufacture of therapeutic agents for the use of the medical and 
allied professions; 

Therefore, We do form ourselves into an association 
governed by the following constitution and by-laws: 


and agree to he 


CONSTITUTION. 
Articte I—NAME. 
The name of this organization shall be The National Association of 


Medicinal Preducts, 
ArtTICLE TI—M: 


Any person, partnership, or corporation in the 
or any of its territories or insular primarily engaged in the 
manufacture of pharmaceuticals, chemicals, biological, or allied products 
for the cure, alleviation, mitigation or prevention of disease, may, on recom- 
mendation of the Committee on Membership and election by the association, 
become an active member of this association by subscribing to the consti- 
tution and by-laws and the payment of two hundred dollars membership fee. 
which shall pray the annual dues to the end of the fiscal year, and an annual 
fee of two hundred dollars each year thereafter. 

Election of members shall be by ballot. 
In addition to the regular dues special assessments may be 
purposes of the association upon a .vote of two-thirds of the 


Manufacturers of 
MBERSHIP, 
United States of America 


possessions 





levied for 
members 
called 


the 


of the organization at any regular meeting or at any special meeting 
for such purpose. 
ArtTIcLe ITI—MEeEetINGs, 
The annual meeting of the association shall be heid at such place and on 


such dates as shall be named in a resolution of the association adopted at 
the last preceding annual meeting. 

Special meetings may be called at any time by the president upon the 
written request of five members; a notice of such meeting specifying the ob- 
ject for which it is called shall be mailed to every member of the 
tion not less than ten days prior to the date on which the meeting is to be 
held. 

At all 
quorum for 


associa- 


shall constitute a 
may be present at 


members 
member 


association fifteen 
of business. Any 


meetings of the 
the transaction 


any meeting by an agent provided with written credentials from the mem- 
ber he represents; and his vote shall be binding on such member; other 
wise voting by proxy shall not be permitted. 
Article 1V—OFricers, 
The officers of this association shall be a president, vice-president, secre 


composed of the 
hold their offices 

officers shall be 
member shall be 


executive committee of five to be 
secretary, treasurer and two members who shall 
or until their successors are elected. Such 
ballot at the regular annual meeting; each 


tary, treasurer and an 
president, 
for one 
elected by 


< 





entitled to one vote, and the candidate who shall receive a majority of the 
votes shall be declared duly elected. 
The president shall preside at all meetings, appoint all committees, the 


is not provided for elther by by-law or resolution 
and call special meetings on the written request of 


appointment of which 
creating the committee, 
five members. 

The vice-president shall act in the absence of the president. 

The secretary shall keep a record of all meetings, and conduct and pre- 
serve all correspondence of the association. 

The treasurer shall receive all funds and 
rection of the Executive Committee or by vote 


under di 
and report 


disburse the same 
of the association, 
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E. H. NELSON, 


Nelson, Baker & Co., Detroit, Mich. 


at each annual meeting. His account shall be audited by a special com- 
mittee of three to be appointed annually by the president. 

the Executive Committee shall regulate, control and dispose of any 
property belonging to the association, and transact such other business as 
may be referred to it for action by vote of the members of the association; 
and shall also fill any vacancies that may occur in elective offices between 
the annual meetings. 4 

ARTICLE V.—CoMMITTEES. 


following standing committees 
titles and such duties as may be imposed upon 
by-laws or by resolution of the association: Com- 
Committee on Legislation, Committee on Memorials 





There shall be the 
duties indicated by their 
them by the constitution, 
mittee on Membership, 
te Deceased Members. 


charged with the 


ARTICLE VI—AMENDMENTS, 
Any amendment or addition to this constitution may be made at any 
regular meeting by a vote of two-thirds of the members present 
ARTICLE VII—Expvutsion, 
Any member may be expelled or suspended from this association upon 


the recommendation of the Executive Committee, confirmed by a two-thirds 
vote of the members present at any regular meeting, or at any special meet- 
ing called to consider such recommendation. Such vote shall be by ballot. 


BY-LAWS. 
I—Orper oF BusINess, 


order of business shall be observed 
and, so far as the nature of the special 


The 
annual 


with respect to 
business involved 


following 
meetings, 


may permit, with respect to special meetings: 

1. Call to order. 

2. Calling roll of members. 

3. Reading minutes of last meeting. 

}. President’s address. 

5. Election of members. 

6. Reports of officers. 

7. Reports of committees. 

8. Special order including matters laid over from previous meetings. 

g. New business. 

10. Installation of officers, 

Li. ° 

No member shall be required or expected to be influenced by his mem 
bership in this association in any way in determining to whom he shall sell 
his products, or at what prices, it absolutely not being the purpose of this 
organization to create any monopoly or effect any contract agreement or 
understanding in restraint of trade. ; 

[he principal topic discussed at the final session of the 
association on Tuesday morning, after the election of officers, 


as given above, was national legislation. 
lhe secretary, C. M. Woodruff, 
the interests of the 
duced into Congress, briefly outlining 
general discussion of each bill, 
the 


measures 
been intro- 
their character. After a 
so as to bring out the views of 
the secretary instructed to suitable 
against certain legislation which was thought unde- 
sirable and present these arguments to the proper authorities on 
behalf of the association. The secretary was also instructed to 
take steps to keep himself and the members of the association 
informed of all proposed legislation which might possibly affect 
their interests. The bills which the secretary was instructed to 
oppose included the Roberts bill, H. R. 15,254, prohibiting the 
importation of opium in any form into the United States, which 


various 


had 


named the 


affecting members which 


members, was prepare 


arguments 


hage 81. 
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¥. B LILLY, FREDERICK 
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& Co., Indianapolis, I Frederick 


would, of course, put a stop to the further manutacture of opium 
alkaloids here; the Barton bill, S. 47,271, providing that every 
package of food or drugs must contain on it a statement of the 
the French bill, H. R. 
18,494, prescribing the use of roughened glass bottles for poisons, 
but not defining the term poison; the Mann bill, H. R. 8,648, 
regulating the interstate commerce in habit forming drugs; the 
Senate bill, 2,849, regulating the statement regarding therapeutic 
qualities on the ground that this bill was so drafted that it 
would be unconstitutional; the Richardson bill, H. R. 14,016, 
which practically remodels the entire food and drugs act; Sen- 
ate bill, 17,593, prohibiting the interstate commerce in alcoholic 
liquids on the ground that its enactment would practically par- 
alyze the manufacturing industry in any state which happened 
prohibition law; the Campbell bill, H. R. 16,844, re- 


weight, measure or numerical count; 


to have a 
quiring the name of the manufacturer to appear on every arti 
cle made by him, whether mechanical appliance, food or drug; 
the Peters bill, H. R. 15,135, requiring that any inhalant sold 
must be “normally diluted by air.” 

Dr. W. C. Abbott, in discussing legislative action, pointed out 
the need for constructive as well as destructive work on the 
part of the association. This view of the matter was supported 
by Dr. A. R. L. Dohme, who cited his experience in bringing 
about the abolition of the manufacture of aqueous extract of 
opium by pharmaceutical houses and thus preventing the imposi- 
tion of a general opium tax, as had been proposed. 

A general discussion was had regarding the admission of 
new members which was participated in by George Merrell, 
of Cincinnati; Dr. W. C. Abbott, of Chicago, and R. C. 
Stofer, of Norwich, Conn. The firms which had been invited 
to join in forming the organization but who had so far failed 
to respond to the invitation were given five days to complete 
their memberships, should they desire to do so. Other applica- 
tions for membership will be referred to the committee on 
membership, to be appointed by the president, and will be re- 
ported on by that committee at the next meeting, which will 
be held in New York on the second Tuesday in February. 1913. 
gentlemen were registered as in attendance: 

Frank G. Ryan, president of Parke, Davis & Co., Detroit; E. H. Nel- 
son, of Nelson, Baker & Co.; Dr. Louis Schaefer, of the Schaefer Alka- 
loid Works: S. H. Black, vice-president of Bauer & Black, Chicago; A. 
R. L. Dohme, of Sharp & Dohme. Baltimore; W. L. Stearns, of Frederick 
Stearns & Co., Detroit; H. J. Woodward, of Allaire, Woodward & Co.; 
George Simon, vice-president of the Heyden Chemical Works; George Mer- 
rell, president of the William _S. Merrell Chemical Company, Cincinnati: 
Tohn F. C f Henry Thayer & Co., Boston; Franklin Black, ot 


Carver, of 
: & Co., New York: Dr. Hugo Schweitzer, resident manage: 


Charles Pfiz: I 
of the New York branch of the Farbenfabriken of Elberfeld Company: 


The following 


K. STEARNS, j. 


Stearn 


HARRY COX, 


& Co., Detroit. Tilden & Co., New Lebanon, N. Y. 


A. G. Rosengarten, of the Powers-Weightman-Rosengarten Comyany, Phila- 
lelphia; Dr. Henry C. Lovis, president of Seabury & Johnson, New York; 
G. A. Pfeiffer, of William R. Warner & Co., Philadelphia; Dr. William C. 
\bbott, of the Abbott Alkaloidal Company, Chicago; J. Cox, of the 
Tilden Company, New Lebanon, N. Y.; Harry T. Jarrett, manager of the 
New York office of the Mallinckrodt Chemical Works; George G. Williams, 
of the E. L. Patch Company, Boston; R. C. Stofer, of the Norwich Phar- 
macal Company, Norwich, N. Y.; George R. Wallace, of Henry K. Wam 
pole & Co., Philadelj hia; Josiah K. Lilly, of Eli Lilly & Co., pememagots; 
Fr. M. Bell, of Armour & Co., Chicago; Milton Campbell, of the H. K. 
Mulford Company, New York; W. E. Upjohn, of the Upjohn Company, 
Kalamazoo; Henry Schenck, of Merck & Co., New York; John F. Queeny, 
of the Monsanto Chemical Works, St. Louis; A. M. Hance, of Hance 
Brothers & White, Philadelphia; Harold W. Sorby, of the Sorby Vaccine 
Company, Chicago; A. D. Thorburn, of the Pitman-Myers Company, In- 
dianapolis, 


FOOD AND DRUGS ACT AMENDMENTS 
REFERRED BACK TO COMMITTEE 


Richardson Amendment Introducing Wholly New Matter 
and Sherley Amendment Providing Merely for the 
Jurisdiction Over Therapeutic Claims Both Referred 
to Sub-Committee for Consideration 


ASHINGTON, February 8—Further discussion cf the 
Richardson and Sherley bills, relating to the making of 
curative claims upon the labels of proprietary medicines, has 
resulted in referring both to a subcommittee of the House Com- 
mittee on Interstate and Foreign Commerce, Judge Richardson, 
of Alabama, being chairman of the subcommittee. No hearings 
have been or will be held, but a bill will shortly be reported to 
the full committee. Representative Sherley has, however, made 
a statement regarding his bill (the text of which was published 
in the AmericAN Drucotst for January, 1912, page 35) before 
the full committee on January 16, the statement, however, being 
only recently made public. In this he said that his amendment 
was short and intended to cover: only one particular phase of 
the administration of the law. It provides again printing false 
and fraudulent claims for therapeutic value on labels. 


Baltimore Branch, A. Ph. A. 


The annual meeting of the Baltimore branch of the A. Ph. A. 
was held at the Department of Pharmacy of the University of 


Maryland on the evening of January 18. In the absence of the 
president, J. E. Hancock, vice-president, presided. The election 
of officers for the year resulted in the following being chosen: 
President, E. F. Kelly; vice-president, W. M. Fouch; secretary- 
W. Hodson. 


treasurer, E. 
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A Telephone Truce Declared 





Telephone Officials Ask for Further Time for Consideration—Conference Committee Submits 
Ultimatum to Telephone Company—Druggists in Buffalo and Rochester Firm— 





A 


That a subcommittee 


Organizations Confident of Holding Drug Trade Together 


T a meeting of the New York Pharmaceutical Conference held at the College of Pharmacy on January 19, 
the following resolutions were unanimously adopted: 
of five be appointed to deliver an ultimatum to the telephone authorities to the effect that 





the telephone pay stations will be at once discontinued by the druggists unless adequate compensation is paid for the 


service rendered. 
s to proceed at once to prepare for the discontinuance 


If, however, the telephone company fails to concede to our demand, the committee in question 
of the pay stations along the following lines : 


The committee to prepare printed placards announcing the discontinuance of pay stations in drug stores on a 


iven date, and stating the reasons therefor. 


The committee to furnish to drug ggists forms of cancellation of existing contracts and applications for private 


vires, 


These applications and cancellations to fe turned in, when signed by the druggists, to the sub-committee. 


The sub-committee is also authorized to engage canvassers to present these forms for signatures and to dis- 
tribute the placards and to solicit from the druggists subscriptions to defray the expense involved, at 50 cents and 


upwards, 


The sub-committee is also instructed to issue an address to all druggists in the territory covered, 


showing 


learly that the pay station is not a necessity in the drug store in so far as the business is concerned, and that it 
nust be considered by the druggists in the light of a purely business venture, which it will not pay to continue 


unless the druggists receive adequate remuneration. 
out the 


¥ ARRYING 

sisting of W. C. Anderson, Brooklyn, Peter Diamond, C 
O. Bigelow, S. V. B. Swann and Caswell A. Mayo, of New 
York, presented these resolutions to the telephone officials at a 
conference held on January 23. The conference lasted three 
hours, and as a result the telephone officials asked for a truce 
of thirty days, during which they agreed not to solicit orders 
for the installation of new slot machines either in the drug 
stores or competing lines, while the members of the committee 
agreed not to take any further steps toward bringing about the 
removal of the ‘phones from the drug stores, Notices to this 
effect were sent out to every druggist in New York by the 
Conference, together with the request that the secretary of 
the Conference, Caswell A. Mayo, telephone 5562 Barclay, be 
notified by the druggists of any apparent infringement of the 
terms of the agreement. -Since that time two complaints have 
been made to the secretary, and upon referring these to the 
telephone officials the matter was immediately rectified, and full, 
satisfactory and courteous explanations offered. Below is given 
a summary of the situation which was presented to the New 
York German Apothecaries’ Society by S. V. B. Swann, chair- 
man of the society and member of the subcommittee: 


above resolutions a subcommittee con- 


Your chairman gathers from the telephone conference held January 23d 
the following facts: 

1. That the new building being erected in Walker street by the New 
York Telephone Company will be a twentieth century wonder in which will 
be housed the most complete and expensive plant of its nature in the world. 
This plant will be able to handle a business one hundred times as great as 
the business done in 1911. The switchboard alone is to cost over $1,000,000. 

e. That the present plant will then be obsolete and for all practical 
purposes suitable only for the junk heap, thus causing an enormous financial 
loss to the company. 

3. That the Public Service Commission demands of the telephone com- 

pany the lowest possible cost of doing business consistent with good service; 

w hich means that all apparently unnecessary expenses shall be cut out, even to 
a reduction in the number of employees to the end that the public may be 
benefited by lower telephone rates, and the telephone company pay an 8 
percent. dividend. This 8 percent. is permitted by law. Certainly this is a 
most peculiar condition and position for a state commission to take. 

. That to meet the expenses of this enormous plant in New York City 
and the upbuilding of plants now owned by the New York Telephone Com- 
pany throughout the State of New York, $16,000,000 will be borrowed, or 
stock for that amount sold. To make this stock attractive to the investor 
the telephone company wishes to show this wonderful new plant with low 
operating expenses, offering the prospective investor 8 percent. on an indus- 
trial, a very attractive proposition when backed by such an enormous cor- 
peration with its thousands of employees and agents, including the drug- 
gists, in an harmonious whole, all working to the best interests of the in- 
vestor. One can readily see why the telephone company is not desirous 
ef having any controversy between itself and its agents reported in the pub- 
lic press, for no investor, small or large, will invest money in an industrial 
when a strike is on between employer and employees, or when one is likely 
to occur through various causes. 

It therefore becomes necessary for the telephone officials to keep down 
operating expenses such as commissions paid to agents, to the lowest possible 
limit, to atiract this needed $16,000,000. Hence the commissions were cut 
to a 10 percent. basis for the drug and other trades, in the belief that a 


number of urorganized, helpless and backboneless agents would gladly accept 
this reducticn of commissions, 

The telephone company, owing to above conditions, states positively and 
without reserve that it cannot pay 30 percent. commission. 


At the confer- 
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ence we presented 1,756 pledges of druggists who agreed to discontinue pub- 
lic ‘phones. The telephone officials then admitted that they did not want a 
fight on_their hands and asked for a thirty-days’ truce. This was agreed 
upon. During the thirty days the telephone company is not to solicit, annoy, 
threaten, or call upon either the drug or confectionery trade, or in any 
way attempt to undermine the position of the druggists. Within that thirty 
days the company will formulate a counter offer to our demand for 30 per- 


cent., which offer they believe will be accepted. That offer, if. accepted, 
will apply not only ta Greater New York, but also to every city_in the 
state of New York where the question of commissions has arisen. , In turn 


the conference committee is to hold its constituents in line and not to do 
anything rash, or attract public attention through the public press. 

The special committee of five who had this last conference were im- 
pressed with the sincere desire of the telephone officials to avoid a clash 
and to arrange satisfactory commissions for its agents. We therefore urge 
you to be patient with the committee and continue your confidence in us. 
We promise to do the best we can for your financial interests, believing that 
while we may not receive the 30 percent. demanded we will receive at least 
20 “ercent., and a multiple-coin machine in every drug store in Greater 
New York. This would be especially pleasing to our Brooklyn members, 
and leave our New York members in the position that obtained previous to 
the fight. 


Chicago Branch, A. Ph. A., Holds Meeting 


The largest and most interesting meeting of the season of 
the Chicago Branch of the American Pharmaceutical Associa- 
tion was held at the rooms of the Board of Pharmacy on the 
evening of January 10. The meeting was devoted chiefly to a 
discussion of the progress of pharmacopceial revision, the pro- 
gram having been arranged by Prof. A. H. Clark. 

Prior to the discussions an election of officers was held, 
which resulted in the following been chosen: President, J. H. 
Wells; first vice-president, S. K. Sass; second vice-president, 
William Gray; third vice-president, Mrs. M. M. Gray; secretary 
and treasurer, W. B. Day. Committee chairmen: practical phar- 
macy, L. A. Becker; medical relations, Dr. Bernard Fantus; 
publicity, Otto Bruder; legislation, J. P. Crowley; council repre- 
sentative, A. H. Clark. The next meeting will be held at the 
University of Illinois School of Pharmacy on February 20. 


The Brooklyn Pharmaceutical Association 


The regular monthly meeting of the Brooklyn Pharmaceutical 
Association was held at Palm Garden, on January 22, at II 
p. m. J. Leon Lascoff delivered a lecture on the extemporaneous 
manufacture of tablet triturates and hypodermic tablets, in 
which he showed the facility with which such tablets can be 
made with the utensils usually at hand in a drug store. Dis- 
cussions were participated in by several physicians who were 
present and who took a lively interest in the subject. After a 
short business session refreshments were served. At the next 
meeting Dr. George A. Ferguson, of Columbia University, will 
deliver an address on the chemicals of the pharmacopceia. 
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RIKER AND HEGEMAN MERGER 
FORMALLY INCORPORATED 





Consolidation of the Fifty Chain Stores of the William 
B. Riker & Son Company and of Hegeman & Co. Is 
Capitalized for $15,000,000—George Ramsey, Vice- 
President and Generali Manager of Hegeman & Co., to 
Retire—Farewell Dinner Held by Managerial Staff of 
Hegeman & Co. 


pera incorporation of the Riker & Hegeman Company, 
of New York City, as the consolidation of the William B. 
Riker & Son Company and Hegeman & Co. chain stores is 
called, was effected under the laws of New York State in Al- 
bany, N. Y., on Thursday, February 8, with a capital of $15,- 
000,000. ‘The charter of the merged corporations is a broad one, 
permitting the new company to manufacture and deal in drugs 
and chemicals in any way it desires. 
Preliminary arrangements for this 
July, 1910, but, although the managements of both the Riker 
and Hegeman companies were at that time virtually consoli- 
dated, the stores have been operated under the respective names 
of Riker and Hegeman and are still being conducted under their 
Hereafter, it is understood, all the stores 
under the corporate 
The directors named 


merger were made in 


old company names. 
in the consolidation’s chain will be 
title of the Riker & Hegeman Company. 
in the application for incorporation are: Jerome A. Crane, Mat- 
thew G. Hepworth, Frank Henderson, Albert J. Atkinson, Wil- 
liam Wood, John W. Berwick, George Ramsey, Edward O. 
Ladd, William G. Glenn, Frederick ‘Trube, Grenville Bacon, Jr., 
Joseph D. Jamison, James W. Kerbin, Carl L. Nelson, Edward 
S. G. Berwick, Charles H. Harlow, George F. Platt, of Ruther- 
ford, N. J., and Louis W. Halk, of Hackensack, N. J. 

A fortnight prior to the official announcement of the com- 
pletion of the merger George Ramsey, who had been actively 
with & Co. for thirty-three years, an- 
nounced that he March 1 from the offices of 
vice-president and general manager of that corporation. Mr. 
Ramsey intends to take a brief vacation before offering his 
service as voluntary to Alfred first vice- 
president and general manager of the Riker & Hegeman Com- 


run 


connected Hegeman 


would retire on 


assistant Cosden, 


pany. He will make a visit of a month or two to Bermuda and 
later make a tour of Europe, from which he will not return 
until December. 


Mr. Ramsey has spent most of his life in the retail drug 
business. He was born in Mountmellick, Queen’s County, Ire- 
land, and was educated in a private school, of which his father 
was principal. He then intended to study medicine, but changed 
his mind on this subject and, after going to Canada in 1872, he 
entered the drug store of Thomas G. Poyntz, in Orangeville, 
Ontario, as an apprentice. Two years later he went to Toronto 
and entered the employ of Shapter & Owens, where he enjoyed 
the privilege of attending college while working as a clerk for the 
He was graduated from the Ontario College of Pharmacy 
Four years later 


firm. 
in 1875, taking first prize and highest honors. 
he came to New York and became a prescription clerk for Hege- 
man & Co. In recognition of his ability the corporation pro- 
moted him frequently, until he is now general manager of the 
largest retail] drug concern in the United States. He was given 
a farewell dinner at the Hotel Chelsea. 


Proposed Recognition of 
Homeopathic Pharmacopoeia 
Washington, February 4—The question of “recognizing” the 
Homocepathic Pharmacopeeia has again been presented in the 
House by Mr. Loud, who has offered H. R. 19,065. and in the 
Senate by Senator Gallinger, who has offered S. 4.856, the two 
bills and for the recognition of the 
Homecepathic Pharmacopeeia of the United States. 


being identical provide 
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Georgia Pharmacists Will Meet in Savannah 


Announcement is made by Dr. T. A. Cheatham, secretary of 
the Georgia Pharmaceutical Association, that the annual meet- 
ing of the association will be held in Savannah, June 11, 12 and 
13, 1912. The board of pharmacy will meet there on June Io. 

a 


Officers of the St. Louis Association 


lhe St. Louis Retail Druggists’ Association, at its meeting 
at the Southern Hotel, St. Louis, on January 18, elected the 
following: officers: President, J. M. Good; first vice-president, 
A. G. Enderle; second vice-president, Dr. J. J. Hoelscher; sec- 
retary, Charles W. Stockhausen; treasurer, George F. Hausgen, 
The board of directors is composed of the following: E. H. 
Wolff, Charles Judge, A. W. Pauley, H. O. A. Huegel and 
O. J. Cloughly. 


DEATHS 


BEeDWELL.—In Brooklyn, N. Y., on 
Charles Bedwell, aged sixty years. 

CarnEY.—In Portland, Me., on Friday, January 26, Willard 
C. G. Carney, aged seventy-three years. 

CHANDLER.—In Nobleboro, Me., on 
I'red W. Chandler, aged forty-one years. 

DaANvuRAND.—In Syracuse, N. Y., on Friday, January 19, Dr. 
Siegfroid Dandurand, aged fifty-two years. 

DoyLe.—In Newark, N. J., on Sunday, January 21, Llewellyn 


Tuesday, January 17, 


Saturday, January 13, 


Doyle, aged forty-four years. 
DunnE.—In New Orleans, 
J. Dunne, aged sixty-eight years. 
ForsyTHE.—In [Fort Dodge, Ia., on Thursday, December 2 
A. FE. Forsythe. 
Hirzrot.—In Pittsburgh, 
Carl H. Hitzrot, aged fifty-seven years. 
In Philadelphia, on Thursday, January 25, 


La., on Monday, January & W. 


Pa. on Sunday, January 21, Dr. 
Huston. James 
Huston, 

Jounson.—In Albany, N. Y., on Monday, January 29, F. A. 
Johnson, aged twenty-six years. 

Kinc.—In Des Moines, Ia., on Thursday, January 25, George 
It. King, aged sixty-six years. 

Kocu.—In Chicago, Ill., on Thursday, lebruary 1, Dr. Wal- 
demar Koch, aged thirty-six years. 

Mayor.—In Washington, D. C., on Sunday, January 28, John 
R. Major, aged seventy-four years. 

McDonAtp.—In Augusta, Me., on Tuesday, January 30, John 
MeDonald, aged sixty-eight years. 
Cincinnati, Ohio, on 
10, Joseph F. Overstreet, aged sixty-one years. 

OTpTMANN.—In Lead, S. Dak. on Wednesday, January 17, 
C. J. Otdtmann, aged sixty years. 

Paptey.—In Chichester, N. Y., on Tuesday, January 2, Wil- 
liam A. Padley, aged forty-nine years. 

ReyNnoips.—In Lansing, Mich., on Monday, January 8, Wal- 
ter Reynolds, aged forty-seven years. 

SCHWEITZER.—In Ky., on 
Frank J. Schweitzer, aged sixty years. 

ScuuNuHorF.—In Oakland, Cal., on 
Dr. B. F. Schunhoff. 

Scruton.—In Jersey City, N. J., 
William Scruton, aged eighty-four years. 
SprowL.—In Indianapolis, Ind., on 
George Sprowl, aged forty-eight years. 

TALLMADGE.—In Easton, Pa., on Tuesday, January 16, Elijah 
H. Tallmadge, aged eighty-six years. 

WarreN.—In Boston, Mass., on Tuesday, January 9, George 
W. Warren. 

Wricut.—-In Newbureh, N. Y., on Sunday, January 14, Wil- 


OVERSTREET.—In Wednesday, January 


Louisville, Tuesday, January 23, 


December 


to 
ut 


Monday, 


on Tuesday, January 23, 


to 
to 


Monday, January 


liam Wright, aged sixty vears. 
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David Robinson has succeeded Robinson & Bernstein in the 
pharmacy at Columbus avenue and Ninety-ninth street. 





Sidney R. Flatow has succeeded Harry Rush as proprietor 
of a prosperous retail drug business in Rockaway Beach. 

W. D. Rowles, head of the special preparations department 
of Parke, Davis & Co., has returned from a brief trip to Detroit. 

The White Tar Company, until recently located at 108 Broad 
street, has moved to larger quarters at John and Cliff streets. 


Harry Skillman, business manager of the Bulletin of Phar- 
macy, visited the New York office of Parke, Davis & Co. re- 
cently. 


Albert Boyd has opened a handsomely equipped pharmacy 
at the southwest corner of Columbus avenue and Eightieth 
street. 


Dr. E. R. Larned, head of the department of experimental 
medicine of Parke, Davis & Co., called upon numerous friends 
in the local manufacturing and wholesale drug and chemical 
trade lately. 


Albert Plaut, president of Lehn & Fink, is in Europe on a 
business trip, but expects to return about March 1. Mr. Plaut 
sailed from New York on January 31. He will spend the greater 
part of his time abroad in France and Germany. 


The directors of Parke, Davis & Co. have declared on Janu- 
ary 23 an extra dividend of 5 percent. on that company’s stock, 
making a total disbursement of 17 percent. on its IQII earnings, 
compared with 15 percent. for the previous year. 


A. Klipstein, importers of olive oil and of drugs, chemicals 
and aniline dyes, have joined the uptown contingent cf im- 
porters, manufacturers and wholesale merchants by renting a 
new eight story building at Greenwich and Barrow streets. 

Sydney H. Carragan, assistant manager of the New York 
office of Parke, Davis & Co., is tecovering from an attack of 
grippe with which he was assailed about a fortnight ago. Mr. 
Carragan is planning to make a globe-encircling trip some time 
this year. 

Brent Good, president of the Carter Medicine Company, of 
New York, manufacturers of Carter’s Little Liver Pills, has re- 
turned from a trip abroad, where he went to look afcer his 
company’s interests in England, France, Germany, Italy, Spain, 
Denmark and Russia. 


A complimentary banquet was tendered by his numerous 
friends in the Drug and Chemical Club on January 4 to John 
M. Peters, who for many years has been identified with the drug 
business in New York City and who is now assistant manager 
of the National Lead Company. 

Directors of 
January 15 


the J. S. Merrell Drug Company, elected on 
the following officers: President, Cyrus P. Wal- 
bridge; vice-president, George R. Merrell; second vice- 
president, Merrell P. Walbridge; treasurer, Henry J. Stolle: 
secretary, Hubert S. Merrell, Jr. These officers, also constitute 
the were chosen by the stockholders at their 
annual meeting, held prior to the meeting of the board for or- 
ganization. 


ont 
mrst 


directors, who 


Favorable reports on the condition of its business and earn- 
ings were submitted by the officers of the American Druggists’ 
Syndicate at the annual meeting of its stockholders or mem- 
bers held recently in New York City. Numerous entertainment 
features were also provided for this meeting, including a ball, 
reception and vaudeville performance at the Murray Hill Ly- 
and a smoker and luncheon at the convention hall. A 
theatre party at the New Century Theatre, where “The Garden 
After 


ceum 


of Allah” was witnessed, concluded the entertainments. 
the play a flashlight picture of the audience was taken. 
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Committees of the New York Board of Trade 

The following have been named by Dr. H. C. Lovis, president 
of the drug trade section of the New York Board of Trade 
and Transportation, as members of the various committees of 
the section for the current year: 


Membership Committee—Charles S$. Littell, of C. S. Littell & Co.; 
Charles A. Loring, of Powers-Weightman-Kosengarten Company; Orient C. 
Pinckney, of Himrod Manufacturing 
Company; William S. Gray, of William 
S. Gray & Co.; H. K. Walker, of Cro- 
ton Chemical Company. 

Committee of Jobbing Druggists— 
William P. Ritchey, of Bruen, Ritchey 
& Co., chairman, and one representative 
from each jobbing house in the Drug 
Trade Section. 

Committee on Legislation—Thomas 
P. Cook, of New York Quinine and 
Chemical Works; Thomas F Main, ot 
the Tarrant Company; Albert Plaut, of 
Lehn & Fink; R. C. Stofer, of the Nor- 
wich Pharmacal Company; William Jay 
Schieffelin, of Schieffelin & Co. 

Committee on Arbitration—Francis 
Il. Sloan, of Dodge & Olcott Company; 
Samuel W. Fairchild, of Fairchild Bros 
& Foster; Joseph A. Velsor, of Peek & 
Velsor; Frank Stone, of National 
Aniline and Chemical Company; Oscar 
W. Smith, of Parke, Davis & Co. 
Committee of Importers of Drugs 
Cheinicals—Herman <A. Metz, of 
il. A. Metz & Co.; Jesse L. Hopkins, 
of J. L. Hopkins & Co.; James E. 
ITeller, of Heller, Hirsh & Co.; Isaac 
V. S. Hillier, of R. Hillier’s Sons Co.; 
Thomas H. Moore, of Burroughs Wellcome & Ce. 

_ Committee of Manufacturing Chemists—Franklin Black, of Charles 
Pfizer & Co.; Thomas J. Parker, of General Chemical Company; George 
Merck, of Merck & Co.; H. T. Jarrett, of Mallinckrodt Chemical Works; 
C. P. Schlicke, of Hoffmann-La Roche Chemical Works, 

Committee of Manufacturing Pharmacists—Ernest Stauffen, of Sharp & 
Dohme; Edward S. Woodward, of E. Fougera & Co.; H. Rolff Planten, ot 
H. Planten & Sons; Herbert B. Harding, of Humphrey’s Homeopathic Medi- 
cine Company: Frank M. Smith, of H. J. Baker & Bros. 

Committee of Importers of Essential Oils—Carl Brucker, of Fritzsche 
Bros.; Edwin H. Burr, of Roure-Bertrand Fils; Christian Beilstein, ot 
lodge & Olcott Company; C, G. Euler, of Antoine Chiris Company; Joseph 
Mathias, of J. B. Horner. 

Special Committee on Revision of Tares.—Irving McKesson, of Me- 
Kesson & Robbins; Joseph A. Velsor, of Peek & Velsor; Samuel M. Money- 
penny, of National Aniline and Chemical Company; William Archibald, ot 
Archibald & Lewis Company. , 
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Drafting New State Bill on Tares 


For the purpose of hearing and considering suggestions from 
the drug trade of New York City on a proposed measure to 
set an official standard of tares throughout the state, Mayor 
Gaynor and the commissioner of weights and measures have 
been holding conferences with representatives of the leading 
importing, manufacturing and wholesale drug houses of this city 
as a-preliminary step toward drafting a bill on tares, which 
will he introduced into the statg legislature at its present session. 

\s far as the drug trade of this city is concerned, a bill 
embodying the official tares adopted by the drug trade section of 
the New York Board of Trade and Transportation two years ago 
would meet with general approbation. There are, however, 
many other trades to be consulted before the contemplated meas- 
ure can be drafted, as the bill is to embrace standards for tares 
in all industries in the state. 


Clarke, Woodward Company 
Remains in Wholesale Business 
Misleading advices from Portland, Ore., induced the AMeErI- 
CAN Druccist to publish a news item in its January number 
telling of the alleged intention to retire from the wholesale drug 
This house 
informs us that it has not abandoned the wholesale drug field 
The managen.ent of the 
Clarke, Woodward Drug Company states that it has discontin- 
ued a portion of its travelling force and has substituted therefor 


business of the Clarke, Woodward Drug Company. 


ard has no intention of doing so. 


a more satisfactory method of selling in its large territory, 
portions of which are thinly settled and expensive to reach 
through This and satisfactory 
method consists of soliciting orders in this territory by mail 
The company still maintains, however, a traveling force for its 
immediate territory. 


traveling men. new more 
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The National Pharmaceutical Society Smoker 


The National Pharmaceutical Society and Travelers’ Auxil- 
iary dedicated their new club rooms and free employment bureau 
at The Berkshire, 2322 Eighth avenue, New York, by giving a 
smoker on Monday evening, February 12, at 8 o'clock. On 
Wednesday evening, February 28, the third annual hygienic ball 
and drug bazaar of the society will be held at the Amsterdam 
Opera House, 334 West Forty-fourth street. 





Westchester County Association Elects Officers 


At the recent meeting of the Westchester County Pharma- 
ceutical Association, held at Yonkers, the following officers were 
elected: President, Frederick L. Anderson, Yonkers; vice-presi- 
dents, William H. Livingston and Samuel S. Dichter, New 
Rochelle; secretary and treasurer,-J. B. Sackett, Tarrytown; 
executive committee, L. J. Schlesinger, W. H. Leonard, Tarry- 
town, and Frederick G. Koch, Mamaroneck. The next meeting 
will be held in April at the New York College of Pharmacy. 


Williamsburgh Retail Druggists’ Association 


A very interesting meeting of the Williamsburgh Retail 
Druggists’ Association was held at 762 Broadway, Brooklyn, on 
Wednesday, January 24, 1912. J. Leon Lascoff, a member of the 
New York State Board of Pharmacy, delivered a very interest- 
ing address on dispensing. His address on Careless Methods in 
Dispensing proved to have been carefully prepared and dis- 
pensed. The subject was further discussed by Prof. Joseph 
Kahn and Messrs. Blum, Shuloff and Greenberg. After a pro- 
tracted discussion of the various points at issue, the lecturer 
was unanimously elected honorary member of the society. 





New York Retail Druggists’ Association 


A well attended meeting of the N. ¥Y. R. D. A. was held on 
January 19 at Westminster Hall, 77 Lenox avenue. P. Herz of 
331 Lexington ayenue and S. Berkowitz of Twenty-first street 
and First avenue, were proposed to membership. M. Steinberg 
and H. Heller were elected members. Treasurer Diamond’s re- 
port brought the assurance that the finances of the association 
were in good shape and the report was referred for auditing to 
the finance committee, consisting of. Messrs. Robbins, Goldblatt 
and Karlin. The liveliest interest was displayed when the report 
about the telephone fight was brought in. The steps taken by 
the company to intimidate the pharmacists into submission by 
its offering slot machines to liquor stores, confectioners and 
others; the unfair methods adopted by the company and its mis- 
representation of facts in regard to the number of pharmacists 
willing to have telephones at 10 percent.. commission; the bluff 
of the company in regard to the situation in Buffalo, Rochester 
and other cities, all that brought forth the deserved derision and 
condemnation. All present were of the opinion that the drug- 
gists are to keep up the struggle until the case is won, and many 
expressed themselves that they would rather dispense with the 
telephone altogether than to have that nuisance in their places 
without being adequately compensated. Thirty percent. or no 
telephones at all, was the general demand and the committee 
was urged to proceed with the work. 

The legislative committee had some serious news. A bill is 
being introduced to place the enforcement of the pharmacy law 
into the hands of the Department of Health. At this all were 
of one opinion, that the interests of pharmacy would not be 
served thereby as it would be unfortunate if politicians were to 
become the guardians of pharmacy, and the legislative committee 
was instructed to oppose any measure of that kind. 

The officers of the association were re-elected for the year 
1912 as follows: President, Dr. Joseph Weinstein; first vice- 
president, J. A. Klein; second vice-president, Dr. B. Miller; 





PHARMACEUTICAL RECORD. 


treasurer, Peter Diamond; recording secretary, L. Marmor; 


financial secretary, J. Goldblatt; corresponding secretary, George 
J. Palitz. 
The annual ball and bazaar took place at the Murray Hill 


Lyceum and is referred to on page 74. 





The German Apothecaries’ Society 

At the February meeting of the German Apothecaries’ So- 
ciety, held at the society’s rooms, 192 Third avenue, on February 
1, First Vice-president Charles F. Klippert presided owing to 
the absence of President Kleinau. Otto P. Gilbert, chairman 
of the entertainment committee, announced that he had selected 
the following members to act as his assocates: Henry F. Al- 
bert, Hirseman, Robert H. Lehman, George T. Reiffelin 
and Hugo Kantrowitz. S. V. B. Swann made a report of the 
work of the Telephone Conference and the treasurer was in- 
structed to send a check for an additional contribution of $10. 
The death was announced of Ernest Molwitz, of L. Water- 
milder, and of Dr. Karl Schnakenburg. F. A. Bongartz, of 
Jersey City, was elected to membership. The announcement was 
made that the masquerade ball would be held at Terrace Gar- 
den, March 21. 


Felix 


Prof. H. V. Arny, of Columbia University, then read a paper 
on Proposed Color Standards of the National Formulary, which 
is presented in full in another column. The paper dis- 
cussed at some length by the author, Charles F. Schluessner and 
Otto Raubenheimer. The author was given a vote of thanks 
by the society. 


was 


Wood Alcohol in Medicicinal Preparations 
Barred in New York City 


3y prohibiting the sale of methyl, or wood, alcohol in any 
preparation or mixture intended for external application to a 
human being, as well as for internal use, the New York Board 
of Health has extended the general prohibition against the em- 
ployment of this poisonous distillation already made in New 
York State by the state law regulating the practice of pharmacy. 
Hereafter in New York City no pharmacist or any one else will 
be permitted to use methyl alcohol in such external preparations 
as cologne water, perfumes, hair tonics and elixirs, or even 
so called “bathing and rubbing” spirits. 

The sale of wood alcohol, properly labeled as such, is not 
prohibited, however, when it is evident that the purchaser de- 
sires the spirits for illuminating, heat or power producing pur- 
poses. Duggists in this city may therefore continue to sell 
methyl alcohol for such purposes, provided that in accordance 
with the provisions in the state law for poisons in Schedule B 
they ‘affix or cause to be affixed to the bottle, box, vessel or 
package a label with the name ‘methyl or wood alcohol’ and the 
word ‘poison’ distinctly shown and with the name and place of 
business of the seller, all printed in red ink, together with the 
name ‘methyl or wood alcohol’ printed or written thereupon in 
plain, legible characters.” The state law also requires that the 
seller of methyl alcohol shall not deliver the spirits to any one 
until he has satisfied himself that the purchaser is awzre of 
its poisonous character, and that the poison is to be used for a 
legitimate purpose. 

Druggists in all parts of New York State are prohibited by 
the state law from selling, under. penalty of prosecution for 
adulterating, methyl alcohol in preparations intended for inter- 
nal use, but they are not prohibited by the state law from using 
it in preparations intended for external use only. 


The state law reads: 

“Adulterating—A drug is adulterated if... it c 
or wood alcohol, except when intended for external use only, 
subject to the provisions of this article as to guaranty.” 

In all parts of New York State other than New York City, 


yntains methyl 
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therefore, there is now no prohibition against the use of wood 
alcohol in preparations for external use. 

In explanation of its action, the Board of Health states that 
it is directed especially against the use of wood alcohol by bar- 
bers and others in hair tonics, face lotions, etc., as such use has 
been repeatedly shown to have caused sickness, partial or total 
blindness, and even death. 

The board’s ordinance follows: 


Wuereas, Methyl or wood alcohol is a poison; and, 

Wuereas, Ili has been used repeatedly as an adulterant in the manu- 
facture of licuors and asa substitute for ethyl or grain alcohol in medicinal 
preparations, in hair tonics and face lotions and as an external application 
for the reduction of temperature; and 

Wuereas, Its ingestion by human beings and its external application 
have resulted in sickness, itigkaces and death, therefore be it 

Resolved, That the following additional section of the Sanitary Code 
for the security of life and health, to be known as Section 66a, be and the 
same is hereby adopted: 

Section 66a. No person or corporation shall have, sell or offer for sale 
any food or drink which contains methyl alcohol (commonly known as wood 
alcohol) or any preparation or mixture of any kind whatsoever containing 
the same, intended either for internal or external use by man; nor gha.l 
methyl or wood alcohol or any preparation or mixture containing the same 
be used upon or applied to the person or body of another. 


A Grandson of George Seabury Killed 


Norman Seabury Green, eldest son of Mr. and Mrs. David 
E. Green, jr., and grandson of the late George Seabury, was 
instantly killed while coasting in Llewellyn Park, Orange, N. J., 
on January 10. The lad was just about to return from his 
home, the old Seabury mansion, in Llewellyn Park, to the Mor- 
ristown School, where he had been at school, and plead for 
permission to take a final coast before leaving. He and a niece 
of Mr. Seabury’s, Miss Rita Lovis, of New York, had been 
coasting for an hour or two down a short hill. They returned 
to the house and were preparing to leave, when he received 
permission to go out for one mote ride, and he took a longer 
course, at the bottom of which it was necessary to turn. The 
surface of the snow was so hard that he was unable to steer, 
and so instead of making a turn the sled ran into a tree, in- 
stantly killing the boy, who was lying on it head first, and 
severely injuring his cousin, Miss Lovis, who was kneeling on 
the sled behind him. 

Mrs. Green, who was well known as Miss Rena Seabury to the 
members of the American Pharmaceutical Association, and her 
husband, David E. Green, have the sympathy of the entire drug 
trade in their affliction. The lad is survived by a brother, David 
Ely Green, 3rd, who is three years of age, and a sister, Rena 
Seabury Green, aged ten. 

Miss Lovis, who participated in the social features of the 
N. W. D. A. meeting in New York, with her brother, Dr. H. 
C. Lovis, suffered severely from the shock, but has entirely 
recovered. 





Seventeenth Annual Alumni Ball 


There was a warm friendliness in the atmosphere of the 
seventeenth annual ball of the College of Pharmacy of the City 
of New York, Columbia University, which was held in Healy’s 
Baliroom, on Wednesday evening, February 7. The members in 
attendance agreed that it had more of the “old-time” flavor 
of fun and good fellowship than any of the entertainments 
which have been held in recent years. A novelty was intro- 
duced in the form of a preliminary entertainment furnished by 
Frederick Watson as pianist. Dan W. Quinn in his humorous 
songs, May Fulton as a quick change vaudeville artiste, and 
Press Eldridge in one of his laughable black face skits. The 
grand march was led by Dr. Curt P. Wimmer and Mrs. Wim- 
mer and was followed by dancing, which lasted until far into 
the morning. The music was unusually good and the arrange- 
ments in every respect were ideal. The following is a list of 
the officers and committees in charge: 


Officers—President, Leo W. Geisler, jr.; honorary president, Ewen Me- 
Intyre; first vice-president, Joseph Weinstein; second vice- president, Juhn A, 
Steffens; third vice- president, S. Merrill Bensen; secretary, Curt P. Wim- 
mer; treasurer, F. A. Leslie. 

Executive Committee—Curt P. Wimmer, George C. 
Zallard, Fred. A. Leslie and George Hohmann. 


Diekman, C. W. 


PHARMACEUTICAL RECORD. 71 
he 3 aeeeet, N. R. Kirk; assistant floor managers, K. Duckworth 
and io Hecker. 
‘loor Committee—N. R. Kirk, chairman; F N. Pond, E. Freedman, 
W. J. Ferrier, E. Pfaff, C. Gaspard, M. H. Weil, . M. Driesen, P. M. Everts, 
Leo Fried, F. W. Heine, N. R. Hirsch and G. E. Schweinfurth. 


Reception Committee—George E. Hohmann, 22 sg J. M. Breiten- 
V 


bach, assistant chairman; H. F. Ahrens, H. N. Butler, G. Diekman, L. \ 
Geisler, jr.; M. W. Huck, P. Mazzoni, W. Pruss, J. Weine! ein, it, Wise, 
G. W. Bendt, E. M. Davis, C. S. Erb, H. A. Herold, F. A. Leslie, M. 
Marten, W. Stacom. 

Press 2 ag mere A. Mayo, chairman; C. A. Lotz, S. W. Fraser, F. 
Borggreve, Hohmann, J. Hostman i A. Vorisek 

of teas Tos A. 1 De Liguori, J. Planten, G. F. Ha pee J. Solo- 
mons; senior, W. Miller, H. Schaefer, H. C. Elkins and =. W. Feinberg; 


graduate, B. H. Berning, P. Mazzoni and Leo Fried 


PHILADELPHIA DRUG EXCHANGE DINES 





Distinguished Company Celebrate Fifty-first Anniversary 
of the Organization—New Officers Elected 





— ADELPHIA, February 1.—With about 150 representa- 
tives of the best known houses in the drug trade of Phila- 
delphia participating, the annual dinner of the Philadelphia 
Drug Exchange, held at the Bellevue-Stratford Hotel on the 
evening of January 25, was second only in its enjoyable features 





to the celebration of the golden anniversary of the organization 
one year ago. The dinner followed the fifty-first annual meet- 
ing of the exchange, held on the previous Tuesday afternoon. 


President John Fergusson acted as toastmaster, and those 
who responded were: S. C. Dobbs, of the Coca Cola Company; 
Directer Herman Loeb, of the Department of Supplies of Phil- 


adelphia; Rev. Alexander McColl; Dr. C: S. Brinton, chief 
chemist for the Department of Agriculture at this port; C. H. 
LaWall, chemist for the State of Pennsylvania: H. B. Rosen- 


garten, president of the Powers-Weightman-Rosengarten Com- 
pany; Howard B. French, president of the Philadelphia College 
of Pharmacy; Harry B. French, president of the Smith, Kline 
& French Company, and Clayton F. Shoemaker, of the firm of 
Shoemaker & Busch. Walter V. Smith, chairman of the 
mittee which had arranged for the tendered a 
vote of thanks by the assemblage. 

At the cnnual meeting the 
President, John Fergusson; 


com- 
dinner, was 


following officers were elected: 
vice-president, Harry B. French; 
secretary, William Gulager; treasurer, Edward H. Hance; di- 
rectors, Charles E. Hires, A. Robinson MelIlvaine, Dr. A. W. 
Milier, Adam Pfroimm, A. G. Rosengarten, C. F. Shoemaker, 
R. M. Shoemaker, W. V. Smith. Mr. Hance was re-elected to 
the office of treasurer after serving for thirty-five years in that 
capacity, while Mr. Gulager, whose health did not permit of his 
being present, has served Continuously as secretary sinve 1885. 
The principal item of business was the reading and the adoption 
of the annual report, presented by C. F. Shoem chairman 
of the legislative committee. 


aker, 


Recovered Alcohol Not to Be Taxed 

Following the recent decision of the United States Court of 
Appeals, which contended that the recovery of alcohol in the 
manufacture of medicines and flavoring extracts was technically 
“rectifying spirits’ and subject therefore to like taxation, 
Charles A. West, chairman of the committee legislation of 
the National Wholesale Druggists’ called upon In- 
ternal Revenue Commissioner R. E. when in Washing- 


Association, 


Cabell, 


ton recently with reference to the purpose of this decision. The 
commissioner assured Mr. West that it was not the intention of 
the department to enforce the ruling to the full letter, and 
stated that, notwithstanding the decision, modification was 


contemplated in the ruling of long standing that “special tax 
is not required for the recovery of alcoho! used in the manu- 
facture of bona fide medicines for re-use in such manufacture,” 
but that it is proposed to apply the decision of the court 
only “to the recovery of alcohol from such products as are in- 
tended for food or beverage use, and medicine, such 
as flavoring extracts, etc.” 


not for 
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TRADE GOOD IN BUFFALO 





Higher Education Brings Higher Salaries for Drug Clerks 
—Plenty of the High Priced, Few of the Low Priced 
Kind 





{here is not much increase in the number of drug stores 
in Buffalo, and only an ordinary amount of change of owner- 
ship. Everything is tranquil. The threatened price war did 
not come off, possibly because pretty nearly the bottom has 
been reached in prices already. 

As to the complaint that the graduates of the pharmacy 
colleges are not making good, and that they go into other busi- 
ness as Often as the drug business after they come out of school, 
the pharmacy college authorities state that this is not true, at 
least of the Buffalo graduates. Dean Gregory said the other day 
that practically all of those who had studied under him and 
leit the college the past year with diplomas in their hands had 
taken good positions some time before commencement. He 
added that the only basis of complaint against the prerequisite 
law was that it had advanced the wages of the clerks. The 
druggists who f:nd clerks scarce are those who will pay only 
the old wages. He does not believe that they will care to go 
on record squarely on that issue, for everybody knows that 
the clerks needed the better pay. He is sure that there are 
enough coming out of the college every year to fill 
all the places if fair pay is offered them. 


clerks 





BUFFALO NOTES 

Health Commissioner Fronczak has been looking for dirt 
in the city restaurants lately with a stick, and he now makes 
a rather odd complaint against the hotel and restaurant waiters 
by saying that they breathe upon the food that they handle. 

Vaughan & Rider, druggists at Batavia, are occupying a store 
where drugs were first sold 100 years ago. On a shelf in the 
store is a bottle partly filled with orange flowers, the inscription 
on the label reading: “Apothecary’s Hall, Established 1817. 
David Seaver, 92 Main street.” In the store are some large 
bottles used for decorative purposes which are over sixty years 
old. The store is now being improved with a new front. 

The Buffalo druggists are considerably interested in the ap- 
pearance of P. M. Lockie, whose neat drug store is on upper 
Main street, on the street lately with his youngest son, Master 
\. M. Lockie. They travel by automobile and, though the son 
is only one year old, he will be able to manage the machine in 
a little while. J. A. Lockie, who lately bought a new home in 
the Kensington district of Buffalo, is spending considerable 


time in fitting it uy 


WESTERN NEW YORK 

The store, stock and 
George A. Ross, at 8-10 Jolin street, Troy, were destroyed by 
Ross estimatcs his loss at about $20,000, which 


large drug with fixtures, owned by 
fire recently. Mir 
was covered by insurance. 

Frederick J. Nye. formerly of the Dwight-Nye Drug Com- 
pany, Syracuse, has purchased the drug business of Assembly- 
man Charles T. Brown, of Cortland. N. G. Nye, his brother, 
will be associated with him and will have direct charge of the 
store. Mr. Brown has been in the drug business in Cortland 
for thirty vears 

The members of the Syracuse Druggists’ Association, with 
their wives, attended the banquet of the organization at the 
most efficiently presided over by the 
president, Herbert Walker. It was the most largely attended af- 
fair of its kind in the history of the organization. Dr. H. H. 
Rusby, of New York, was the guest of honor and the principal 
speaker. By means of stereopticon slides he described several 
trips which he had made on mule back and in a canoe through 
South America. 


Onondaga, which was 
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The R. J. Strasenburgh Company, manufacturers cf druggists’ 
specialties and hospital supplies, Rochester, has purchased a five- 
story brick block at Exchange, Troup and Pine streets, that city, 
and plans extensive alterations in the building to fit it for their 
requirements. The basement will be used by the fluid manu- 
facturing division, the offices and show rooms will occupy the 
first floor, and the upper floors will be devoted to the tablet and 
various manufacturing departments. 


BOSTON DOINGS 
The Transfer Pharmacy, Inc., has been organized by Edward 
Collins and Patrick J. Madigon, with a capital of $7,000. 


The Beacon Pharmacy of Boston has been incorporated with 
a capital of $5,000 by George A. Kaiser, Harry E. Lindbladh and 
Perley F. Gardiner. 


The Cliftondale Pharmacy has been incorporated at Saugus 
with a capital of $5,000 by Byron G. Pearson, Clement C. Smith 
and Susan A. Smith. 


The Berg Chemical Company, of Boston, has been incorpo- 
rated by Isador A. Berg, Jacob J. Fischer, and Joseph Sonnabend, 
with a capital of $50,000. 

The Emel Chemical Company has incorporated with a capital 
of $15,000. The incorporators are Mayer L. Lubit, Rae B. 
Lubit and Sarah L. Lubit. 


Chester E. Sawyer and George L. Wilson have formed the 
Chester E. Sawyer Company, of Boston, for the purpose of con- 
ducting a drug store. The capital is $10,000. 


The Boston Dispensary, in its report for 1911, the 115th since 
its foundation, shows that during the year 87,189 prescriptions 
were put up in the pharmacy of the dispensary, of which over 
800 were given away to those unable to pay the nominal fee 
of 10 cents usually charged. 


The annual banquet of the traveling men’s auxiliary of the 
Massachusetts Pharmaceutical Association was held at The 
Langham, Boston, on the evening of January 13. President 
1). E. Lockman presided, and Vice-President George C. Frolich 
was toastmaster. Over 300 members and guests were in attend- 
ance. 


The druggists of Somerville have won their contest for 
sixth class liquor hcenses this year, after a particularly hard 
struggle, much opposition coming from the association of cler- 
gymen. The board of aldermen, howevet, have granted thirty 
licenses to as many druggists, that being the whole number 
which applied. 


Richard M. Burden, a druggist of East Boston, who was de- 
fendant in a suit recently brought against him for $2,000 by a 
customer who claimed that a preparation sold by the druggist 
to stick whiskers on his face while he took part in a theatrical 
performance caused him pain and suffering, was awarded a 
verdict by the jury to the effect that he was not responsible for 
the alleged injury. 


George R. White, president of the Potter Drug and Chemical 
Company, who is already Boston’s largest individual tax payer, 
has still further added to his realty holdings by the purchase 
of the property at 157 Tremont street, Boston, which has an 
assessed value of $263,000. Mr. White already owned four other 
parcels in the section of Tremont street, the total assessed value 
of which is above $1,000,000. 


The Eastern Drug Company Employees’ Mutual Benefit As- 
sociation held its first banquet at the American House, Boston, 
on the evening of January 18, at which there were about 100 
members present. President Walter R. Dolliver presided. Ac- 
cording to the treasurer’s report, the association has paid out in 
sick and death benefits during the eight years of its existence 
$4,139.72. The membership of the association averages 120. 
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C. PHILLIP DONNEL,, 
Vice-president Philadelphia Drug C!u. 


PHILADELPHIANS CRITICISE 
RICHARDSON’S BILL 


Tax Proposed for Telephone Pay Stations—Entertain- 
ments in March and April—No Joint Meeting with 
Maryland—Drug Club Officers Elected— 
Philadelphians Bowl at Baltimore 





HILADELPHIA, February 5.—The report of the legislative 
committee, presented by the chairman, Samuel C. Henry, 
was one of the features of the monthly meeting of the Philadel- 
phia Association of Retail Druggists, held on Friday afternoon 
at the Philadelphia College of Pharmacy. The committee was 
supported by the association in its contention that the changes 
in the National Food and Drugs Act, embodied in the Richard- 
son Dill, should provide for one standard for all galenical 
drugs. The committee also took exception to the entire prohibi- 
tion of the list of drugs specified in the Richardson bill. The 
meeting endorsed its views in this respect to the effect that the 
habit forming drugs only should be in this class, while the 
sale of the others should be subject to certain restrictions. One 
of these was that the formula or contents should be given on 
the label. 
A Municipal Tax on Telephone Pay Stations 

A feature of the telephone situation which came up in the 
course of the report of the chairman of that committee, Frank 
W. Fluck, was the announcement that on the previous day there 
had been introduced into Councils an ordinance which aims to 
impose a tax of $5 upon all pay stations. Chairman Fluck sug- 
gested the possibility of calling a special meeting of the asso- 
ciation if subsequent developments indicated that such a course 
would be necessary on the part of the members who wished 
to protect themselves from an evident imposition. 

Entertainments Planned 

For the entertainment committee Chairman M. D. Allen an- 
nounced that a euchre and dance were scheduled for the even- 
ing of March 12 and a vandeville and minstrel show for the 
evening of April 18. The members of the association, as in 
former years, will comprise the talent in the minstrel show. 
The same committee will co-operate with the committee on 
office in the formal opening of the association’s office on the 
afternoon of February 13. Five new members were elected. 

Drug Club Officers 

The feature of the annual meeting of the Drug Club on the 
evening of January 19 was the election of officers. It resulted 
as follows: President, George D. Feidt; vice-president, C. Phil- 


Index 


FRANK W. SMITH, 


Secretary Philadelphia Drug Club, 


PHARMACEUTICAL RECORD. 73 





GEORGE W. 


CHAPMAN, 
Treasurer Philadelphia Drug Club 


lip Donnel; treasurer, George W. Chapman; secretary, Frank 
W. Smith. The following well known representatives of the 
trade compose the board of governors: Charles Rehfuss, Otto 
Kraus, G. W. Fehr, Miers Busch, D. E. Bransome, S. B. Davis, 
L. H. Davis, J. W. Cooper, J. F. Belsterling, E. T. Hahn. John 
Jolley, Jr. Adam Pfromm, C. H. Silvey, W. A. Johnson, Dr. 
T. E. Eckman. 
Philadelphia Bowlers Visit Baltimore 

Ten members of the Philadelphia Wholesale Drug Bowling 
League were the guests on Saturday of the Baltimore Whole- 
sale Drug Bowling Club in the latter city, when a series of four 
matches was rolled. Each team won two matches, but in the 
total number of pins the Baltimore bowlers won by the 
of 6,262 to 6,183. Baltimore match. A 
dinner followed the bowling, at which Dr. W. B. Christine, on 
behalf of the visitors, thanked the hosts for their hospitality and 
issued a challenge to play a series of return matches in Phila- 
delphia. The challenge was accepted on behalf of the Balti- 
more bowlers by L. W. Davis. The date is still to be fixed. 

Those who made the trip to Baltimore were Messrs. Stack- 
house, Hayward, McCorklee Donnel, Buchanan, Christine, Eck- 


score 


also won a five-men 


Crawford. 


man, Davis, Babbitt and They were entertained 
by Messrs. Thompson, DeMarco, Armour, Davis, IJahries, 
Smuck, Dawson, Cann, Grauling, Baumgartner and Ailes. 


No Maryland-Pennsylvania Joint Meeting 

Much to the disappointment of the respective members of 
the Maryland Pharmaceutical Association and the Pennsylvania 
Pharmaceutical Association, it will be impossible to hold joint 
of the had 
planned) The holding of the National Democratic Convention 
in Baltimore the week of June 25 
pone the annual meeting of the 


sessions two organizations this summer, as been 


has made it necessary to post- 
Maryland association, which 


was to have been held that week at the Blue Mountain House. 
The Pennsylvania Pharmaceutical Association couid not con- 
sider the proposition to defer its annual meeting, and it will 


be held as planned that week at Buena Vista Spring. 
Presence of Artificial Coloring Mnst Be Announced 


the Food and 
Dairy Commission of the state, who propose arresting every one 
who fails to obey the provisions of the laws the 


adulteration of foods and drinks, which include soda water and 


The activity of the local representatives of 
relating to 


ice cream, has attracted the attention of retail druggists, who 
in many instances are not sure as to whether or not their syrups 
contain any coloring matter which would necessitite their an- 
nouncing that fact to the public by means of a display card. 
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PHILADELPHIA NEWS NOTES 

Horace H. Cornell, of Newton, Pa., has purchased the drug 
store of E. F. Hellyer. This gives Mr. Cornell control of both 
drug stores in Newton. 

William Clymer Rowe, a former pharmacist and a member 
of the local staff of Eli Lilly & Co., died after a short illness 
on Saturday evening in St. Agnes’ Hospital. He was forty-five 
years of age and was a native of Reading, Pa. 

Probably the most valuable piece of drug store real estate 
in the United States was the property for years occupied by 
Llewellyn on Chestnut street near Broad. This property was 
recently sold for a cash consideration reported to have been 
$500,006 

The 
cute all 
law regarding the sale, registration and labeling of poisons upon 
proper presentation of evidence, and has notified druggists of 


Pennsylvania Board of Pharmacy has decided to prose- 
druggists who fail to observe the provisions of the new 


the state through news publication to this effect. 

Secretary Joseph M. Schilling, of the executive committee 
of the Traveling Men’s Auxiliary of the Pennsylvania Pharma- 
ciation, has sent out notices of a meeting of the 

held at the Drug Club on the evening of Feb- 


a 
ceutical ASs¢ 
committe 


Important business connected with the coming meet- 


ruary 10. 
ing of the state organization was to be taken up at that time 
Two Philadelphia druggists have recently been honored by 


important character. Wiliiam 
a member of the board 


appointment public office of 


McIntyre | heen again appointed as 





of educatiol osition which holds added responsibility now 
that the board is empowered to levy and expend taxes tor 
school purposes, and Robert B. Scott, ot Twelfth and Poplar 


strects, has been appointed a member of the new Road Jury 
Commissior hich 1s empowered to fix the value of all real 
estate offered for sale to the city or condemned for public use. 
Mr. McIntyre alth from active business cannot be 
idle, and he finds the many puzzling 


questions of public 


ugh retired 


scope for his energy in 
schools. 
dollar given to a stranger eight years ago, Joseph 
iggist at 2140 Callowhill street, is likely to receive 
f $125,000. At that time a stranger entered Mr. 
and asked for a quarter, saying that he was “up 
The druggist gave him-a dollar. Five years later 
the stranger, evidently in much better circumstances, came into 
the store and presented Mr. Clair with a gold headed cane. 
The druggist heard no more from him until a few days ago, 
was informed that the man had died in Wyoming, 
possessed of an estate of $125,000, which he had bequeathed to 
the druggist who had helped him out with the loan of a dollar 
eight years ago. Mr. Clair is now in correspondence with the 
Jawyers representing the estate. 


Clair, a dr 


Clair’s store 


against it.” 





when he 


BALTIMORE NOTES 


H. H. Watchman has opened a new pharmacy on the York 
road at Govanstown, a suburb of Baltimore. 

Morrison & Fifer have their pharmacy at John and 
Mosher streets. They continue to conduct the one at Linden 
avenue and McMechen street. 


sold 


In addition to his numerous other accomplishments Dr. 
Isaac E. Emerson, who controls the Emerson Drug Company, 
manvfacturers of Bromo Seltzer, has joined the ranks of in- 
ventors, by devising what he terms a “knockdown” couch. It 
resembles an easy chair, which can- be converted into a bed on 
occasions, The idea came to Dr. Emerson while he was mak- 
ing a long journey in a sleeping car. He sat for hours in a 
straight backed chair seat and longed for an easy lounging 
chair, as special cars are equipped with. He evolved a 
plan of a chair which can be converted into a bed. 


such 
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American Chemical Society 


During the recent meeting of the American Chemical Society 
in Washington, D. C., December 27 to 30, the division of phar- 
maceutical chemistry held four interesting sessions. The chair- 
man’s address was upon Our Advances and Retregressions in 
Pharmaceutical Chemistry. 

The tollowing papers were presented: 


By A. B. Adams and J. M. Doran, Smoking Opium: Its Manufacture 
and Chemical Composition; by L. A. Brown, An Improved Method for 
Assay of Aromatic Sulphuric Acid; by Joseph P. Remington, Progress on 
the Work of Revision of the United States Pharmacopeia; by ©. 
Emery, Estimation of Antipyrine in Acetanilid or Acetphenetidin Mix- 
tures, and Estimation of Codeine in Acetanilid or Acetphenetidin Mixtures; 
by F. P. Dunnington, Some Unfamiliar Facts about Familiar Detergents; 
by R. Norris Shreve, Suggested Modifications of the U. S, Assay of 
Opium; by M. I. Wilbert, The Influence of Patents and Trade Marks on 
the United States Pharmacopeia; by E. O. Eaton, Estimating Small Quanti- 
ties of Morphine in Mixtures; by A. G. Murray, Estimating Small Quanti- 
ties of Nitrogen; by H. C. Hamilton, The Pharmacopeial Requirements for 
Cannabis Sativa; by H. C. Hamilton, Notes on Cannabis Indica; by A. 
Thorburn, The Estimation of Morphine in Cough Syrups; by C. M. Pence, 
The Bromine and Iodometric Methods for the Volumetric Estimation of 
Cresol; by J. B. Williams, The Estimation of Morphine in Pills, Tablets, 
etc.; by Frederick J. Austin, Comments on Tests of the U. S. Pharma- 
copeia, Eighth Revision; by J. R. Rippitoe and R. Minor, Colocynth, 
U. S. P.; by C. H. Briggs, Alcohol Assays of Pharmaceutical Preparations; 
by L. F. Kebler, Standard for Tincture of Ginger, and Standards and 
Methods; by Atherton Seidell, A Bromine-Hydrobromic Acid Method for 
the Determination of Phenols. 


The annual election resulted in the choice of the following 
officers: Chairman, B. L. Murray, New York; vice-chairman, 
L. A. Brown, Lexington, Ky.; secretary, Frank R. Eldred, In- 
dianapolis; members of the executive committee, L. F. Kebler 
and Atherton Seidell. : 


Washington Branch, A. Ph. A. 


Washington, D. C., January 27.—At the meeting of the 
Washington Branch of the American Pharmaceutical Associa- 
tion held at the National College of Pharmacy, S. J. Hilton and 
M. I. Wilbert presented samples of some of the proposed Na- 
tional Formulary preparations for inspection and discussion. 


BAZAAR AND BALL OF THE NEW YORK 
RETAIL DRUGGISTS’: ASSOCIATION 


Financially and Socially a Success—Nearly a Thousand 
Dancers on the Floor 





i‘ HIE New York Retail Druggists’ Association held a bazaar 

and ball on Friday, February 9, which proved a great suc- 
cess both financially and socially. The Murray Hill Lyceum on 
[hirty-fourth street was elaborately decorated for the occasion. 
A large number of manufacturers presented to the members 
evening dancing began and lasted until nearly four o’clock in the 
tractive displays around the main hall. These contributions were 
auctioned off during the day by Peter Diamond, the treasurer 
of che association, to the members and visitors. At nine in the 
evening dancing begun and lasted until nearly four o'clock in the 
morning. The floor was crowded to its utmost capacity and the 
social features of the affair were most successful. During the 
course of the evening Mr. Diamond auctioned off the packages 
of candies and confections, demonstrating his capacity as an 


auctioneer. Following is the list of the committee in charge. 


Bazaar and Ball Committees—J. A. Klein, general chairman; George 
Rosenson, treasurer. 

Bazaar Committee—George Rosenson, chairman; Dr. B. Miller, J. Kar 
lin, B. Koplowitz and George J. Palitz. 

Journal Committee—P. Diamond, chairman; E, Sher and M. Halpern. 

Entertainment Committee—V. Loewenberg, chairman; M. Rosen- 
berg, A. Katzman F. T. Brokman, J. Almour, S. Epstein, S. Lesser, Dr 
M. Osias and G. C. Goldstein. Floor manager, Dr. S. Harkavy. 

Ladies’ Reception Committee—Mrs. Jos. Weinstein, Mrs. J. A. Klein, 
Mrs_ B. Palitz, Mrs. C. Miller, Mrs. B. Gillman, Mrs. S. Palitz, Mrs. Sol. 
Zaveleft, Mrs. P. Diamond, Mrs. George Rosenson, Mrs. A. Karlin, Mrs. 
P. Herz, Mrs. L. Weinstein, Mrs. Dr, J. Ritter, Mrs. I. Diamond, Miss 
Ida Weinstein, Miss M. Palitz, Miss Bertha Klein, Miss Annie Klein, 
Miss D. Ritt, Miss Lillian Ci!lman Miss Katherine Gretch, Miss Jeanette 
Greenhouse, Miss F. Gratz, Miss Kate O’Brien, Miss Jeanette Charash, 
Miss Adele Charash and Miss Sarah Diamond. 
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A Modern Ethical Pharmacy 


President Hagenow Combines Ethics with Enterprise—Unique Opening Announcement— Polished 
Wood and Plate Glass Behind as Well as in Front of Prescription Case —A Modern 
Soda Fountain Not Incompatible with an Ethical Pharmacy 





T. LOUIS, February 3.—With the opening of a new drug 
store comes the usual chronicling of the event in the drug 
journals, and after the opening day, with the distribution of sou- 
venirs, flowers, etc., the drug drops back in the accustomed place 
of just a regular ordinary retail drug store. 

It remained for Theo. F. Hagenow, former president of the 
St. Louis College of Pharmacy, to do something out of the ordi- 
nary, and, in common parlance, he made the people on Grand 
avenue “sit up and take notice.” He received some very favor- 





INTERIOR OF THEODORE F. 


Grand and Lafayette 


able newspaper comment, and has been visited and congratulated 
by almost every prominent physician on the South Side. 

About five months ago Mr. Hagenow leased the splendid 
store building at the corner of Grand and Lafayette avenues and 
then busied himself with installing a modern, up-to-date drug 
store from a strictly professional standpoint. The fixtures were 
designed according to his idea, and it is this leaning toward 
ethical pharmacy that has won favor with the medical fraternity. 
The usual display of patents and proprietaries is missing—this 
class of goods is screened from the public gaze by beautiful art 
glass doors of rare design and blended colors. The time honored 
tincture bottles of varicolored contents, the salt mouth bottles in 
various stages of fullness bearing the drug store Latin glass 
labels, are transferred to the prescription room, and even the his- 





toric show globes, that have been associated with pharmacy for 
years, are conspicuous by their absence. 

With the store nearing completion, the day of the opening 
was considered and the proper public notice was given careful 
thought, with the result that one of the most unique opening an- 
nouncements was- mailed to over 1,000 people—the announce- 
ment consisting of a card 5 by 8, showing an exact reproduction 
of the front of the building, upon the door the date of opening 
and the words “Open the door and come in.”’ The door was held 








HAGENOW’S PHARMACY, 


avenues, St. Louis. 


in place by using a small gold seal, and upon opening the door 
the recipient was greeted by a likeness of Mr. Hagenow and a 
little talk upon the store. 

The opening day was a grand success, both from a financial 
and from an advertising point of view, and the future for the 
store was molded on November 30. The good wishes of the vis- 
itors for a profitable business are being verified daily. As one 
enters the door the store seems to open up its beautiful ex- 
terior like milady’s fan. It unfolds its picture of highly polished 
wood and ornamental glass, gently, gradually and evenly. There 
is an absence of the sharp contrasts that might shock the ob- 
server. Entering the store is like the opening chapter of a good 
book, the farther you go the better you like it. An air of pro- 
fessionalism pervades the entire store. Instead of elaborate or- 
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e REPRODUCTION OF MAILING CARD ANNOUNCING OPENING OF HAGENOW’S PHARMACY. 


On opening the door on the card a tiny folder is shown with a portrait of Mr. Hagenow on the cover. This folder is reproduced separately. 


namentation and carving, there is a plainness that is pleasing 
because it looks substantial. The fixtures are mahogany, and 
have a piano finish which has heen so deftly applied that through 
the glazed surfacing the natural beauty of the wood is seen 
jhe symmetrical arrangement of the floor and wall cases is in 
harmony with the size of the room, on either side the visitor is 
flanked by beveled edge plate glass floor cases displaying candies, 
cigars, soaps and papeterie. Directly in front of the prescription 
case is a dispensing counter, where the customer will be served 
with such goods as require to be weighed. Back of the counter 
rises the prescription case, the front of which comprises four 
large cases for toilet goods, perfumes, etc., all under ornamental 
vlass of the same pattern as the doors on the wall cases. As 
one steps behind the prescription case he is again impressed with 
the fact that this is a different store—it hasn’t a Queen Anne 
front and Mary Ann back—the color scheme, the finished wood- 
work and the glass doors continue even behind the counter. The 
shelving is just as carefully finished as the front part of th 
store and the prescription stock is under glass also. The pres- 
cription scales are enclosed in a small compartment with glass 
doors, thus the little 


lock and key. On the north wall the shelf bottles 


weighing room is free from dust, the poison 


case under 


are arranged; on the south wall, a complete line of Eli Lilly’s 
Fluid Extracts in sized and varnished label bottles—Merck, 
Squibb and Mallinckrodt goods are in the chemical room. The 
floor covering is a composition which has the appearance of tile 
with the elasticity of linoleum, is tinted red with a four-inch 
border, and this with a faintly tinted terra cotta ceiling completes 
the picture of one of the best equipped drug stores in the city. 
The soda fountain, which is one of the newest creations of the 
Liquid Carbonic Company, possesses all the most valuable 
features, with the addition of a new Buck ice cream cabinet. 
The back bar has a refrigerator base with a specially designed 
compartment for displaying chocolate during the hot weather. 


Officers for Columbus Druggists 


The offfcers for the ensuing year of the Columbus, Ohio, 
Retail Druggists’ Association, as a result of the election held 
on january 16, are as follows: President, L. W. Funk; vice- 
president, O. C. Wilson; secretary, Carl Berger; treasurer, C. 
V. Terrell; board of control, W. S. Steinhoff, A. W. Kiler, A. 
W. Block, H. D. Westervelt and Paul Barnes. 























Mr. Theo. F. Hagenow 
respectfully extends an 
invitation to yourself 
and friends to visit his 
splendidly equipped 
and bountifully stocked 
drug store at the corner 
of Grand and Lafayette 
Aves., November 30, 
1911, between 8 A. M. 
and 11 P. M. 


To make this event 
attractively interesting, 
we will have Carnations 
for the Ladies, Cigars 
for the Gentlemen, 
Candy for the Young 
Folks, and a Novelty 
Souvenir for the Little 


Tots. 


Grafeman's Famous 
Brick Cream will be 
supplied throughout 
the entire year. 


To encourage your im- 
mediate patronage we offer 
some specially priced sea- 
sonable gaods, and with 
each purchase we will pre- 
sent a package of minature 
toilet requisites 
Carmen Powder 42¢ 
Carmen Face Cream 23¢ 
Hinds Honey and 

Almond Cream 42c 
Favorite Toilet 

Cream 15¢-2Se 
D and R Cold Cream 

Tubes 21c-3le-42c 
Carls W.C. Cough 

Syrup »25¢ 

Hagenow will make 


down-town prices on 


Grand Avenue 


The policy of this store 
is to serve the customer 
promptly with the best 
goods obtainable at reason- 
able prices. 

The prescription depart 
ment will be under the 
personal supervision of 
Mr. Hagenow, which in- 
sures the public of perfect 
service in this branch of 


pharmacy 


If Hagenow fills your 
prescription the Doctor is 
satisfied. 





\ PHOTOGRAPH 
OF MR. HAGE- 4 
NOW OCCUPIED 
THIS PAGE OF 


THE FOLDER 











above, printed as a folder, was folded behind the door on the postcard 
It was so folded that on opening the door on the card the 
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portrait of Mr. Hagenow appeared. 
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Condition of Trade 
New York, February 9, 1912. 

Though purchasing of drugs and chemicals in the wholesale 
market in New York has not reached large proportions so far 
this year, there has been no falling off in buying operations 
since the end of 1911 and importers, manufacturers and whole- 
sale drug interests express themselves as satisfied with the 
steady jobbing business which they have done during the first 
seven weeks of 1912 and predict much greater activity before 
spring. Taking of inventories during the first fortnight of the 
new year prevented an expansion of business operations in 
many instances and the local wholesale drug trade is only now 
beginning to seek orders earnestly through its traveling and 
local salesmen. A noteworthy advance has been made in prices 
of all the Messina essences, and especially in those for the oils 
of lemon and bergamot, as a result of a partial destruction of 
the new crops abroad, but, aside from the marking up of the 
prices for these essential oils and a sharp advance in Sabadilla 
seed, due to the sale of 1,700 bags of the new crop and the hold- 
ing of the 300 remaining bags by speculators, there have been 
few important uplifts in prices. On the other hand, there have 
been numerous concessions in quotations, including a material 
reduction in manufacturers’ prices on chloroform and _ sizable 
recessions in prices of prickly ash berries, sugar of milk and 
powdered and granular opium. Prices on opium in original 
packages have not been changed, however, and quinine quota- 
tions have been left unaltered. Changes in prices since our last 
report have occurred in the following articles: 


HIGHER. 


Lemon oil, 

Linden flowers, 

Lycopodium, 

Manna, small flake, 

Mercury, 

Sabadilla seed, 

Saffron flowers, American 
and Spanish, 

Santonine, 

Uva Ursi leaves, 

Vanilla beans, Mexican, 
Bourbon and Tahiti. 


Aloes, Barbados, powdered, 
Arnica flowers, 
Arrowroot, St. Vincent, 
Bergamot oil, 

Buchu leaves, 

Camphor oil, Japanese, 
Cardamoms, decorticated, 
Celery seed, 
Cocculus-Indicus, 

Golden seal root, 

Gum galbanum, 

Gum sandarac, 

Larkspur seed, 


LOWER. 


Gum Arabic, amber sorts, 

Ipecac, Carthagena, 

Kava kava, 

Lemongrass oil, 

Magnesium carbonate, 

Malta cumin seed, 

Opium, powdered and granu- 
lar, 

Pitch, Burgundy. 

Prickly ash berries, 

St. Ignatius beans, 

Sloe berries, 

Strophanthus seed, 

Sugar of milk, 

Sunflower seed, 

Tar, Barbados, 

Thymol. 


Aloes, Curacao, 

Althea root, cut, 

Ammonium sulphate, 

Balsam copaiba, South 
American, 

Jalsam tolu, 

Bay rum, 

Calabar beans, 

Chloroform, 

Clove oil, 

Codliver oil, Norwegian, 

Condurango bark, 

Coriander seed, 

Cuttlefish bone, 

Ergot, 

Gambier, 

Glycerin, refined, 


Drugs 

Aloes are in light supply and prices manifest an advancing 
tendency. Powdered Barbados aloes have already been raised 
to $1.25, at which sales have been made. Aloes in gourds are 
being offered at 12 to 13c and sales in barrel lots have recently 
been made at 12%c. Cape aloes are being sold at 8 to 8%c. 
Curacao are quoted at 8 to 8%c. 

Arrowroot is in moderate jobbing inquiry. Quotations in- 
clude 45c for true Bermuda and 8'%c for St. Vincent. 

Asafetida is in good jobbing demand, with sales of the 


powdered reported at $1.5 to $2, as to test and quantity. Whole 


tears are selling at $1.50 for select down to 75c¢ for inferior 
descriptions. 
Balsam copaiba is in moderate jobbing request. South 


American pure is in fair supply. It was firmly held at 53 to 
55c, as to quantity, until January 22, when it was lowered to 
52 to 53c. as to size of order. On February 2 it was reduced 
again to 51 to 52c. 

Balsam Peru is firmer, with quotations for true at $1.60 to 
$1.65. 

Balsam tolu is easier and the inside figure has been reduced 
to 50c, though up to 55c is still quoted for small jobbing par- 
cels. 

Benzoin is in fair request, with business reported at goc to 
$1.05 for blocky Siam. Up to $2 is still quoted for choice Siam. 
Sumatra is in moderate demand and steady. with sales in case 
lots reported at 34¢c. 

Buchu leaves are in steady demand and the short variety 
is being very firmly held at a recent advance to $1.10 to $1.15, 
as to quantity and holder, There is very little available at the in- 
Cable advices from the Cape quote the short leaves 
at 85c, duty paid. Advicés state that the time for gathering 
short buchu leaves from the British forest re- 
serves in the Western Forest Conservancy of Pretoria has been 


side figure. 
Government's 


shortened until it now includes only the season from February 
1 to March 31, inclusive, each year and the tariff for their col- 
lection has been 6d to Is 6d. Long buchu 
leaves are moving in small lots at 50 to 55c, having been re- 


raised from 

duced from 55 to 58c. 
Burgundy pitch is in fair request. 

as to quantity, to 5% to 5%ec. 


The spot quotation has 
been lowered from 5!4 to 534¢, 

Cacao butter in wrapped fingers is being held very firmly 
at 33 to 4oc, and advances are expected daily as result of 
stronger markets abroad. 

Calabar beans are in more liberal supply and prices have 
been reduced to 50 to 55c, as to quantity. 

Camphor oil, Japanese, in 72-pound cases, is firmer, the quo- 
tation having been advanced to 9 to 9!%c, as to quantity. 

Carbolic acid is in moderate demand. Quotations show a 
wide range of 18 to 20c for crystals in large drums and 21 to 
25c in pound bottles, as to quantity and holder 

Cascara sagrada is rather quiet, being quoted at 9 to Toc, as 
to age and quantity. on the Pacific Coast are very 
small and the undertone of the New York market is firm. 
Keen competition 


Stocks 


Chloroform is in steady jobbing demand. 


has induced manufacturers to reduce their prices 2 cents 2 
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ised range is 20 to 38c, according to quantity 
inside figure being for bulk. 


pound and the rev 
and container, the 
is in moderate jobbing demand, with dealers 
as to quantity and holder, after having sold 


Cocculus indicus 
quoting 414 to 5 
it at 4 to 4%4c. 
Codliver oi] is moving very slowly into consuming channels 
Norwegian variety have been reduced from 
to $35, as to brand and quantity, to $32 to $34, and more 
to $31.50 to $34. Saies are now being made at the 
The recent report that the livers are running very 


and of the 


$32 


prices 


recently 
inside figure 
lean is denied. 

Colocynth apples are being purchased in jobbing quantities 
at 25¢c. 
bark is slightly easier, the inside quotation 
reduced to 14c, but some holders are still quoting 
up to 17¢ for prime quality. 

Cotton root bark was reduced in price to 8 to 1oc, and a firm 
offer of less probably would have been accepted early in Janu- 
Now, however, it is commanding toc. 

Cudbear is in routine jobbing demand and sales are being 


iurang’< 





having been 


ary. 


made at 15¢c. 
Cuttlefis 


Prime 


purchased in limited quantities. 
been reduced to 13 to I4c, as to quantity and 
ving sold at 14 to 15c, and French is now of- 


being 
Trieste 7 


holder, after 


fered at 11 to 12c. while jewelers’ large is quoted at 48 to 50c 
and jewelers’ small at 32 to 35¢c. 

Dragon's blood reeds is being purchased in small lots at 
50c and mass at 18c in case lots, though early in January the 
latter could ybtained for 16c. 

Ergot is in good demand and the Spanish variety is fairly 





steady after ig been lowered from $1.15 to $1.20 to $1.10 to 
$1.20, as to grade. quantity and holder. It is now quoted at 
$1.20. At st purchasers are compelled to pay $1.15. 


being cabled weaker abroad and the spot quotation 


r 
1 


present 


Russian 


tf) 


has been lowered ¢ 

Gambier is rather quiet and easier, the quotation having been 
reduced 57% to 6%e, as to quantity, to 534 to 6c. 

Gamboge is very firmly held here at 62%4 to 65c for prime 
pipe and at 60 to 62'%4c for broken, as a result of a recent ad- 
vance of 5c a pound in the primary markets. 

Glycerin, refined, is easier as a result of keen competition 
and lower markets for crude glycerin abroad. Manufacturers 
lowered their prices a half cent a pound to 17%c for C. P. in 
barrels Later, however, they 
to 18c and to 18% to 19c, respectively 
arabic is in increasing demand and amber sorts are 
now firmly held at 1034 to tic, after having receded from 
It to 12c, to which levels they were advanced early in January. 
New crop offerings for early shipment are quoted at 10% to 
IIc. 


from 


drums or and to 18%c in cans. 
raised them to 17 


Gum 





elemi is in fair demand, with sales reported of case 
at 17¢. 

Gum galbanum is in scant supply and firmer. There is al- 
most none available in the primary markets and the quotation 
on the meager supplies in New York has been advanced to $1, 
although a nominal quotation of 5oc is still made. 

Haarlem oil is in good demand, considerable business being 


Gum 


lots 


done at $1.72! Some holders continue to quote as high as 
$1.75 
Ipecac is easier, with Carthagena offered at $2. 


Insect flowers have been advanced abroad 3c a pound, but no 
marking up of the spot quotations has yet occurred. 

Iisinglass, Russian, has been advanced toc to a basis of $2.35 
to $2.50, as result of a similar marking up of prices in St. 


Petersburg 
Kino is firmiy held at 22 te 25¢ for black and 30c for ruby, 
U. S. P. Sales are being made at the latter figure. 


Licorice, Calabria, is quoted at 18% to 19c, as to grade, and 
sales of P. & S. in five-case lots are reported at the inside fig- 
ure 
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Linden flowers are scarce in the European markets and 
prices have been advanced 2c abroad, while here they have been 
marked up to 18 to 20. 

Lycopodium is in fair demand and firmly held, the quotation 
having been raised from 47 to 48c to 48 to 49c. Sales are being 
made at the higher figure. 

Manna is in active request, the small flake variety having 
been advanced from 65 to 67c to 66 to 68c. 

Menthol is moving steadily into consuming channels at $7 
to $7.10, as to quantity. Futures are offered at $6.60 for Feb- 
ruary-March delivery. 

Mercury has been offered in liberal quantities of late, but 
the quotation has been raised to 63 to 65c per pound after sell- 
ing in a jobbing way at.58 to 6oc, as to quantity and holder. 
In lots of five to ten flasks of 100 pounds each, the quotation 
has been advanced to $43 a flask. 

Morphine is in steady demand in jobbing lots on the basis 
of the advance which occurred on January 3, when the quota- 
tion on ethyl morphine was raised 50c an ounce and that on 
diacetyl morphine was increased 75c an ounce, while that on 
alkaloids was revised to $5.70 to $5.95, as to size of package. 

Moss, Irish, is in fair jobbing demand and sales in bale lots 
are being made at 8'%c. 

Olibanum is slightly firmer under a fairly brisk demand for 
jobbing parcels. The revised range of quotations for tears is 
10 to 15c, as to quality, with sales reported at I2c. 

Olive oil is firmly held at $1.15 to $1.20 for yellow and $1.10 
to $1.15 for green. Both grades are in scant supply for imme- 
diate delivery. 

Opium has been purchased only in a routine jobbing way 
since the outset of this year, but quotations on original cases 
and 50-pound lots have been firmly held at $850 and $8.55 a 
pound, respectively. Importers have maintained firm views on 
these packages because of conditions abroad, which have been 
favorable to holders. Even in lots of 25 pounds or 
less the quotation has been held without concessions at $8.60. 
Keen competition among manufacturers of powdered and 
granular grades has resulted in price cutting, however, 
and from $10 a pound, the quotation, on these grades 
has been lowered to $9.90 in some instances. According to the 


government bureau of statistics’ latest report the imports of 
opium into the United States during December were 63,635 
pounds, compared with 55,701 pounds for the corresponding 


month in 1910, while the total imports for 1911 reached 613,899 
pounds, compared with 396,671 pounds for the previous year. 
Advices from Smyrna tell of the beginning of the long delayed 
sowing of the new opium crop and express the hope that mild 
weather from this time on will assist the planters to recoup 
the losses which they sustained from the partial destruction of 
the poppy seed-which was placed in the ground last fall) On 
November 30 1911, the stock of opium in bonded warehouses in 
the United States amounted to 69,281 pounds, compared with 
36,771 pounds on the corresponding date of the previous year. 
It 1s understood that there is much less than this amount now 
in the warehouses. 

Prickly ash berries have been in moderate supply and are 
now very much easier, the quotation having been reduced first 
to 80 to 85c, as to holder, and later to 70 to 75¢c. 

Quinine continues to sell in the customary jobbing quantities 
on a basis of 14c in 100-ounce tins from manufacturers’ ware- 
houses, as the local quotations have not been raised, despite the 
fact that higher prices have recently been obtained for the bark 
and the drug at the Amsterdam auctions. At the regular bark 
auction held in Amsterdam on January 17 nine-tenths of the 
quantity offered was sold at an average unit price of 3.07 Dutch 
cents, compared with 3.06 at the corresponding sale in January, 
1911. Moreover, at the quinine auctions in Amsterdam, held on 
January 18 and February 1, 50,000 ounces and 1,400 kilos were 
sold, respectively, at 11.05 florins, compared with 10.91 florins 
at the previous sale, and cable advices told of several advances 
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HESE soluticns have many advantages over those 

prepared in the ordinary way. In the first place— 
and this is important—they are always ready for use. 
With the ampoules at hand the physician has no need 
to wait until water can be sterilized and cooled—he can 
make a hypodermatic injection instantly. Then again, 
each ampoule contains a definite quantity of medica- 
ment, insuring accuracy of dose. 


No. 

1. Adrenalin Chloride Solution, 8 1, (1:10,000). 1 Ce. 
ampoules. 

2. Adrenalin Chloride Solution, B 2, 1:1,000). 1 Cc. 
ampoules, 


3. Caffeine and Sodium Benzoate. 2 Cc. ampoules. 
4, Camphor in Oil. 2 Cc. ampoules. 
5. Codrenin, 8 ‘‘C.’’ 1 Cc. ampoules. 
Ergot Aseptic. 1 Cc. ampoules. 
6. Eudrenin, 8 ‘‘B.’’ 1 Cc. ampoules. 
7. Iron Citrate (Green). 1 Cc. ampoules. 
8. Iron Arsenite. 1 Cc. ampoules. 
9. Iron Arsenite and Strychnine. 1 Cc. ampoules. 
0 
2 
3 





. Mercuric Iodide, Red, 1% (Aqueous). 1 Cc. ampoules. 
. Morphine and Atropine, R ‘‘A.’’ 1 Cc. ampoules. 
. Morphine and Atropine, B ‘‘B.’’ 1 Cc. ampoules. 
14. Morphine and Hyoscine. 1 Cc. afnpoules. 
15. Pilocarpine Nitrate. 1 Cc. ampoules. 
16. Pituitrin. 1 Cc. ampoules. 
17. Quinine and Urea Hydrochloride, 1%. 5 Cc. ampoules. 
18. Quinine Dihydrochloride. 1 Cc. ampoules. 
ae : 20. Sodium Cacodylate, 24 Grain. 1 Cc. ampoules. 

og f 3 : = 21. Sodium Cacodylate, 2 Grains. 1 Cc. ampoules. 
<4 / CY are 22. Sodium Cacodylate, 3 Grains. 1 Cc. ampoules. 

23. Sodium Cacodylate, 7 Grains. 114 Cc. ampoules. 


Vtkel f, To a Ait ; 4 24. Strophanthone, Dilute. 1 Cc. ampoules. 


With co Pharmacists will do well to carry a judicious assortment of 
SICIONIS se these ampoules, which are coming into extensive use. 





ee 


j 
4 
| 
i 
: 





HOME OFFICES AND LABORATORIES, 
DETROIT, MICHIGAN. 


ns 
PARKE, DAVIS & COMPANY |. 











Kindly mention AMERICAN DRUGGIST when writing to Advertisers. 











80 AMERICAN DRUGGIST AND 
in quotations abroad. Cables from Amsterdam also reported 
the bark shipments from Java during January at 640,000 pounds, 
compared with 142,000 pounds in the corresponding month of 
last year. 

Saffron flowers continue scarce and prices have been ad- 
vanced materially. Spanish saffron has been raised 50c a pound 
in the primary markets and the spot quotation on this variety 
is now $10.50 to $10.75. American saffron is in scant supply 
and has been raised from 35 to 45 to 500. 

Sage is a trifle easier, with quotations at 344 to 4c, as to 
grade, quantity and holder. 

Sandarac is in scant supply and the inside quotation tor de- 
sirable grades has been advanced to 18c. 
continues to advance under the influence of 
stronger markets for the material. Manufacturers have 
advanced their prices $1.65 a pound to $16.65 te $16.90 for 


Santonine 


Taw 


crystals and to $16.85 to $17.10 for powdered, as to quantity, 
the inside figures being for 250 pound lots. 

Spermaceti is in moderate inquiry, with quotations unchanged 
and steady at 29 to 30c for block and 30 to 3Ic for cakes, ac- 
cording to size of order. 

St. Ignatius beans are being offered more freely and quota- 
tions have been lowered to 28 to 3cc. 

St. John’s bread is moving in moderate quantities at 2%4c 
for the 1910 
soon and the quotation on the new offerings is 234c. 

Sugar of milk is offered more freely and prices have been 
reduced to 16 to 18 per pound. Some manufacturers, how- 
ever are soliciting contract orders at 15c, with protection. 

Tar, Barbados, is easier as a result of keen competition and 
the quotation has been reduced to 30c, at which sales in barrel 
lots are being made. 

Tonke beans, Angostura, are moving in fair jobbing quanti- 
ties at $4.75 to $5, as to quantity and holder. 


crop. ‘The new crop offerings are due to arrive 


Para beans are 


quoted at $1.50 to $1.75, and crystallized Surinam beans at 
$1.75 to $2.25. 
Uva Ursi leaves are in fair demand. Sales were made at 


3%4c in large lots early in January, and later the quotation was 
raised to 4c 


Vanilla 


supplics of Mexican, 


diminishing 
For offer- 


Tahiti beans, as they run, the price quoted is $3. Spec- 


beans have been advanced because of 


sourbon and Tahiti offerings. 


ings of T 
ulators in Mexico and Europe are buying the Mexican, Bourbon 
and Tahiti varieties at advancing prices and still higher figures 


are therefore looked for within the near future. Mexican and 


3ourbon beans have already been advanced to $4 to $5 for 
whole and $3.87%4 to $4 for cut. 

Venice turpentine is very firmly held in the primary markets, 
where it has recently been advanced. The quotation here is 
30 to 32c in barrels and 31 to 33c in cans, but will probably be 
vithin the a result of a small pro 


raised again near future, as 


duction and an increasing consumption. Artificial is being sold 
in single can lots at 9c. 

Wahoo bark is firmly held again at 5oc, and there is 
little obtainable at that figure, although early in January it was 
quoted at 45 to 50. 

Wax, Canauba, is in good demand, but prices have recently 
been advanced. Flor is quoted at 60 to 61c. No. 
fered at 58 and s9c and North Country No. 3 at 34 to 35¢c. 
g34c, after having sold as low 


root 


I is now of- 


Japan wax is strong at 9% to 
as 8% and oc. 

Yerba santa is firm in primary sources of supply, but the 
local market is quiet, with quotations unchanged at 10 to Itc. 
The tendency is upward. 

Chemicals 
Ammonium carbonate is in scant supply, the English variety 


being scarce, and quotations for casks have been 
marked up to 8% to 834c. 
Ammonium sulphate is a shade easier for spot delivery, being 


at $3.10 and $3.15, the latter being an inside figure for 


especially 


quoted 
shipments 
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Arsenic is being fairly well maintained, despite the com- 
pulsory production of gigantic quantities by smelting plants. 
Powdered white arsenic on the spot is rather scarce at the mo- 
ment and is being quoted at 214 to 234c, with small lots easier 
to obtain at the inside figure than large lots. 

\rsenic, red, 1s in moderate consuming demand. 
being made at 6% to 634c, as to size of order. 

Citric acid is in active demand and manufacturers are hold- 
ing their prices firmly at 38% to 39c. 

Elm bark, selected, in bundles is in fair seasonable demand, 
the better grades being in especially active request. These 
grades continue scarce and are being well maintained at 19 to 
22c, as to quantity, quality and holder. Sales of extra quality 
are being made at slightly higher figures. 

Magnesium carbonate in bags is a shade easier, 
range of quotations being 5 to 5%c, as to quantity 

Oxalic good demand and is 
with sales reported in the German variety at 7'4c 
Norwegian vzriety at 7% to 73¢c. 

Soda nitrate is firmly held at 7% to 8c, as a result of a grow- 
ing scarcity of supplies. Holders are offering it sparingly and 
the tendency is upward. 

Sulphur is in moderate demand, with sales being made in 
five-keg lots at 5%4c. 

Zinc dust is in slightly better request, but easier. 
heavy is offered at 754 to 734c, as to quantity. 

Essential Oils 

Amber oil is very firm, owing to a scarcity of offerings, and 
quotations have been raised to 15 to 17c for crude and to 25 
to 27'%c for rectified. 

Anise oil is firmer as a result of depleted stock, and quota- 
tions have been raised to $1.45 to $1.50. 

Bergamot oil has been advanced from $5.75 to $6.50, owing 
to scarcity of offerings. 

Citronella oi] is higher, both here and abroad, having been 
advanced to 1c a pound to 25 to 26¢ in drums and 26 to 27¢ in 


Sales are 


the revised 
and holder. 
firmly held, 
and in the 


acid continues in 


Prime 


cans. 

Clove oil is weaker in sympathy with the lower prices for 
the spice. Quotations have been reduced to 77% to 8oc, and 
sales in bottles have been made at the higher figure. 

Lemon oi! has been raised to $1.40 to $1.45 per pound, as to 
brand. New crop offerings at first commanded $1.30 to $1.35, as 
to quantity. 

Lemongrass oil is in more liberal supply and prices have 
been reduced to $1.55 to $1.60. 

Roots 

Alkanet root is firmer as a result of a scarcity of supplies, 
the quotation having been advanced to 8c. 

Angelica root is firmer, with the quotation in bale lots at 
22c and with that for smatler lots at 25c. 

Golden seal root is in reduced supply and quotations have 
heen raised to $5 to $5.10 from $4.80 to $5.10. 

Ipecac, Carthagena, is in more liberal supply and is offered 
at slight concessions, the quotations being $2.20 to $2.25. 

Kava kava is easier, with quotations showing a reduction 
to 34 to 35¢c. 

Poke root is in light supply and firmer, with quotations ad- 
vanced to 7c. 

Sarsaparilla, Mexican, root is slightly firmer, with the gen- 


7 to 


eral quotation at 109¢c. 

Valerian root, Belgian, is 2c higher a pound in the Hamburg 
market, but no change has yet been made in the spot price. 

Seeds 

Caraway seed, Dutch, is a little easier, as a result of freer 
offerings. Quotations have been lowered to 55¢c as the inside 
figure, but 6c is still quoted on small jobbing parcels. 

Cardamoms are being firmly held because of strong 
markets. The inside quotation has been raised to 75c for the 
decorticated variety. There are only a few pounds of decorti- 
cated cardamoms offered in London, and for these 87%c is 
asked. The markets are almost Ordinary 


primary 


producing bare. 
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whole cardamoms are offered at 7oc to $1, as to grade and 
quantity. 

Coriander seed is offered more freely and quotations for un- 
bleached have been reduced from 33% to 4c, as to grade and 
quantity, to 3% to 4c. Domestic bleached is also lower, at 4% 
to 5'4c, as to quality and quantity. 

Cumin seed, Malta, is weaker, the quotation being marked 
down to 6 to 7%c, as to quality and quantity. 

Fennel seed is a shade easier for the large German variety 
and sales are reported in single bag lots at 17%4c. 

Fenugreek seed is cabled higher abroad, but the local quota- 
tion is unchanged at 2% to 3c, as to grade and quantity. 

Flaxseed is in good demand and jobbing sales are being 
made in whole cleaned grades at $10.75 a barrel and in ground 
grades at 6c a pound. 

Larkspur seed is firmly held at $1.50 after having been of- 
fered at a reduction which brought the quotation down to $1.20 
to $1.25. 

Parsley seed is scarce and firmly held at 21 to 22c. 

Strophanthus seed is in only moderate demand as prices 
have been reduced to 48 to 50. 

Wormseed is stiffening, the Levant quotation being raised in 
Hamburg. The spot quotation is now I9 to 20c. 


Counterfeiter of Carter’s Little Liver Pills Gets 
Stiff Sentence, Four Months in 
Penitentiary 


Legal proceedings for the protection of the Carter Medicine 
Company’s trade-mark for Carter’s Little Liver Pills culminated 
on January 15, 1912, in the sentence of William Fink, a Brook- 
lyn, N. Y., dealer in drugs, by the New York Court of Special 
Sessions, to imprisonment in the penitentiary, at hard labor, for 
four months. Fink was taken to Blackwell’s Island on the 
same day to begin his sentence. He will have to serve the en- 
tire four months. There will be no commutation for good be- 
havior. 

The charge was counterfeiting the trade-mark for Carter’s 
Little Liver Pills, in violation of the penal law. Fink’s counsei 
made a strenuous plea for a suspended sentence, but the court 
declined to accede to any such proposition, saying that the of- 
fense was a very serious one. 

Fink’s attorney then pleaded hard to have him let off with a 
fine (the limit being $500). The court again refused and im- 
posed the prison sentence. This punishment is unusual in the 
case of a first conviction, and shows that the court considered the 
offense a very grave one. 

Fink also pleaded guilty in the Court of Special Sessions in 
Brooklyn to the charge of selling goods bearing the counterfeit 
mark to a Brooklyn druggist. The goods were seized, and the 
buyer from Fink gave his evidence in behalf of the prosecution. 
The sentence in the Brooklyn court was postponed until after 
the New York case was disposed ot. 

The Carter Medicine Company detected the counterfeit al- 
most at the moment of its first appearance and nipped Fink’s 
operations in the bud, before any quantity of the spurious goods 
had been placed upon the market. 

The fraud was first discovered by a friendly druggist, who 
reported it to the company. Other reports from similar sources 
were received, and a large force of detectives was at once put 
on the track of the criminals. The result was the discovery 
of the printer and lithographer who made the plates and printed 
the counterfeits and the seizure of the plates and of a large 
quantity of the counterfeit circulars in the hands of the printer, 
thus cutting short any further manufacture or sale of the goods, 
under the counterfeit trade-mark. 

The arrest of Fink and of the printer soon followed. In sen- 
tencing Fink, Judge Deuel laid special stress upon the injury 
done to the public when a remedy so well known as Carter’s 
Little Liver Pills is counterfeited and put on the market. He 
imposed the sentence of four months in the penitentiary, not 


‘the addition of 25 percent. of castor oil; 
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only as the proper punishment of Fink himself, but in order to 
deter others from the commission of like frauds in the future. 

The speedy detection and conviction of the defendant in this 
case should be a warning to those who are inclined to undervalue 
the trade-mark rights of the owners of well known proprietary 
remedies like Carter’s Little Liver Pills. 


Warning to American Trademark Proprietors 

In a note, published by the Bureau of Manufacturers, Amer- 
ican Minister John B. Jackson, Havana, Cuba, gives a warning 
and extends some good advice to owners of trademarks, as 
follows: : 

Under the provisions of the existing Cuban law with respect 
to trademarks any person whatsoever can legally register well- 
known foreign trademarks and deprive the foreign owners of 
such trade devices of the benefits arising from their possession. 
This has happened recently in several instances involving pat- 
ent or proprietary medicines. When the third party has once 
registered the trademarks in due form under the law the redress 
possible for the rightful owner or originator is to bring action 
for fraud, and proof of fraud is naturally very difficult under 
such conditions, even in the most obvious cases. 

The registration of trademarks is a simple and inexpensive 
matter in Cuba, and rightful owners may easily prevent difficulty 
by having their trademarks registered at once whenever there 
is any likelihood of entering the Cuban market. It is urged 
that American manufacturers take note of this matter and by 
forestalling the registration of their trade designations by 
strangers in the island avoid future trouble. 


Cheap Extract of Male Fern 
Found Badly Adulterated 


The inferior quality of some supplies of extract of male fern 
recently placed on the market were lately made the subject of 
comment in the British pharmaceutical press. The remarkable 
difference in price between the quotations at which this article 
has been offered by some dealers, as compared with those of 
the makers, who declared that it was impossible to supply a 
really reliable extract at the very low figures quoted by some 
competitors, called for an explanation, particularly as the cheap 
article offered was guaranteed B. P. A sample of the cheap 
article was analyzed in the laboratory of E. Merck, Darmstadt, 
and the result showed that this product had been adulterated by 
further, that it con- 
tained only about 8 percent. of crude filicin, whereas Merck’s 
extract of male fern contains about 24 or 25 percent. These fig- 
ures have since been verified by other investigators. Leaving 
out the question of the possible consequences to the patient arising 
from the use of an inferior drug, 1t must be remembered that it 
is upon the integrity of the pharmacist that the doctor’s Sus- 
picion falls when a drug fails in its action. A case of this kind 
must forcibly bring home to the pharmacist the necessity of ob- 
taining his supplies from a really reliable manufacturer with 
a reputation at stake, particularly of such articles as do not 
lend themselves to easy investigation. 


Colton Machinery Spells Increased Efficiency 
Manufacturers of pills, tablets, lozenges and other pharma- 


ceutical products may augment their output materially, lower 
their cost of production and enlarge their margin of profit by 
installing the machines and laboratory appliances of the Arthur 
Colton Company, of Detroit, which are specially designed and 
adapted for the making of such articles and whose efficiency has 
been demonstrated for many The Colton rotary tablet 
and pill machines represent the most modern ideas in ma- 
chine making. They will turn out any and all shapes of tablets 
including square and hexagonal as well as round and will pro- 
duce the smallest sizes to those of a half inch and even up to 
three-quarters of an inch in diameter. All Colton machinery and 
appliances are A No. 1 and are so recognized by the manage- 
ments of and foremen of laboratories, plants and factories. 
Booklets giving further information about them may be ‘ob- 
tained upon application to the Arthur Colton Company. 


years. 











